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British Executive 
Analyses Problems 
Arising Out of War 


Simpson, © of Royal- Liverpool, Hails 
Soundness of Decision Not to 
Write Land War Risks 


DISCUSSES GOV’T SCHEMES 








Praises Sup’t Pink of New York 
Dep’t for Clear Views and Fair- 
Minded Attitude 


J. Dyer Simpson, general manager of 
Royal-Liverpool discussed the 
insurance situation in the present war 
in an address he made before the In- 
surance Institute of Liverpool on No- 
vember 4. In the chair was H. A. 
Thomas, president of the Institute, who 

the Royal-Liverpool or- 
Hearing the address 


Groups, 


is also with 
ganization. 
230 persons. 
Mr. Simpson said the item which has 
loomed largest the horizon of the 
companies during the past year has been 
insurance of Prior to the 
war the companies offered their clients 
security by insurance against most 
known hazards, misfortunes and tricks 
of fate, but against the background of 
war they leave some risks either unin- 
sured, or rely on the Government to 
provide the cover, 

Not Insuring War Risks on Land 
“One must be impressed,” he said, “by 
the soundness of the decision taken by 
the insurance companies and other in- 
surers not to insure war risks on land. 
The reasons are obvious, for war risks 
include a possible catastrophe or con- 
flagration hazard to be measured in mil- 
lions of pounds. Happily realization has 


were 


on 


war risks, 


so far fallen short of probability, and 
the aggregate war damage to property, 
although regrettable, is not yet by any 


means calamitous. We deplore the de- 
struction of houses, including those in 
built-up areas of large cities, but may 
we not hope that, from their reconstruc- 
tion, may come ‘the impetus for better 
planning and congestion ? 

“Insurance companies’ paid-up capital 
and free reserves, are substantial, al- 
though naturz illy varying a great deal 
between one company and another. One 
hundred and forty-two insurance com- 


less 


panies (excluding mutuals), many of 
whom transact world-wide _ business, 
Write, in all classes ex life, premiums 


f approximately £140,000,000 per annum. 
They have paid- up capital of over £42,- 
00,000 and additional underwriting re- 
serves of over £36, ou making a total 
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“For it so falls out 

That what we have we prize 
not to the worth 

Whiles we enjoy it, but being 
lack’d and lost, 

Why, then we rack the 
value; then we find 

The virtue that posses- 
sion would not 
show us 

Whiles it was ours” 
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| Matthew Woll Raps 


v8 “DEC a a nt life. | 


People work hard to secure 
comforts and luxuries, yet when 
they have achieved them, they 
lose sight of their value and 
yearn for something else. Only 
when loss by fire, robbery or 
other cause unexpectedly arises, 
do they appreciate what they 
have had. Adequate insurance 
to replace all property is the 
only solution. How long since 
you have appraised the insur- | 


ance needs of your assureds? 
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would you like to do that 


home. 


thousands this man had 


portant $1,000. 


WILLIAM H. KINGSLEY 
Chairman of the Boara 














“But they had to have $1,000 to enter. And out of all the 
earned in a productive life, he didn’t 
have one thousand set aside and labeled, ‘for our old age.’ 


“But years ago he had bought a policy, and that little 
annual premium by now had created a cash value of the im- 
What a little key to unlock such a big door! 
The old folks’ home took an assignment on the policy. 
couple live today with peace of mind. Not all the things they 
want, perhaps, but all the things they need.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


INDEPENDENCE SQUARE, PHILADELPHIA 





The One Thousand 


Sometimes a policy is written as straight life insurance, and 
yet a time comes when it makes retirement possible. A mid-West 
underwriter tells such an instance of life insurance in action:— 


“This man ran a successful business for 47 years. How 
and then watch it fold up? That's 
what happened, and he got a job as janitor in a church—$50 a 
month, enough for his wife and himself barely to get by. The 
worry of it made them apply for admission to an old folks’ 


The 


JOHN A. STEVENSON 
President 














Penalty Taxation of 
American Business 


Union Labor Life President Says 
Times Demand Encouragement 
of Private Enterprise 


VIEWS ON CAPITAL GAINS 
Labor as Well as Capital Has Vital 


Stake in Preserving Vigor 
of Business 


need for 
structure 
for 
preserve 


In‘a strong statement on the 
the taxing 
the 
free enterprise to 
health, Matthew Woll, 
Union Lz Life of 
vice-president of the 
Labor, says in 
“Printer’s 
primary interest of 
that 
adopt a policy of incentive 
taxation 
the 


a reexamination of 


in this country and necessity 
encouraging 
its economic 
president of the ibor 
New York 
American 
the 
Ink,” 


labor as 


and 
Federation of 
November 15 
that it is a 


issue of 


well as capital 


govern- 


ment rather 


than punitive for taxes can be 


paid only out of in- 


dustry. 


product of 


Effects of Excessive Taxation 
“High or excessive in- 
the 
salaried worker, 
man, or otherwise 
said Woll. 
are all affected in a lessening of oppor- 
tunities for profitable 
ing as a barrier 


taxes hit every 
dividual in whether 
earner, 
business 
situated,” 


country, wage 
professional or 
housewife 
President “They 
employment, act- 
to increased wages or 


salaries, shorter hours and improved 
conditions of employment. The net re- 
sult is increasing costs of living and 


reductions in the purchasing power. By 
lessening profits of industry there is a 
reduction of the accumulations of a re- 
serve necessary and essential to a pro- 
gressive industrial order. And _ finally, 
high and excessive taxes jeopardize tiie 
security of the whole of our economic 
and social structure, 


“The constant expansion of the activi- 
ties of Government :—Municipal, State 
and Federal, have brought about a de 
mand for tax funds so great that there 
is grave danger that the standards of 
living of the average American working 
man will be seriously reduced through 
the contributions which he is rced to 
make in the form of taxes.” 


Competition With Private Enterprise 


Turning to the matter of duplication 


of taxation, waste and even Government 
competition with private enterprise 
maintained at the expense of the tax- 
paver, Mr. Woll said: 

“All in all, the vicious cycle of taxes 
leaves us wondering what is the solu- 
tion. The answer to that is the elimi- 


nation of waste, unnecessary duplication 
and inefficiency. No one wants to lighten 


the tax load at the expense of neces- 
sary duties of Government, provided 
those duties are essential and justified 


(Continued on Page 14) 








Page 2 















THE EASTERN) === 
UNDERWRITER 


—_ 


November 29, 1949 








i 














HERE Is 4 RIG. 
EVERY ti 
IN CONSIDERA TIC 

URANCK. THE mice yi 
MEE 
Grover INSURANCE ‘ey. 
Sgt $oe8 : ba 
N OAK 
BETWEI 
tes that caeential 


MT TIME FOR DOIN« 
POR THE . 





iy WERE 


OODWILE TS. 
SSENTEA 


HE TRAVEL EDs WOURANCE COongp 
athena OMPany 


Pan oe 


Ettective Group Service 


Gro ‘P SPECIALISTS of The Travelers 
are always willing to render effective aid in initiating, 
developing and closing Group Life Insurance cases. 

From the installation of a Group case to the prompt 
and widespread claim organization, The Travelers Group 
service facilities keep your clients enthusiastic about the 


value of Group insurance protection for employees. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


Employment ts Up—so are Group Insurance Prospects 
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Underwriting Canadian War Policies 


By Fred J. Jordan 


Toronto 


Events in 
loption by companies of the war clause 


insurance in 
length recently before the Life Insurance 
Institute of 
manager of the medical department of 
the Manufacturers Life. 

Some time ago the Canadian Life In- 
surance 
committee to 
make 
miums 
clauses. 


premiums which are 


continued at 


tional 
instalment basis, viz., 


premiums 


Canada which led to the 


effect and the extra 


different 


premiums 


war hazards as well 


wartime, were discussed at 


Canada by A. P. Morton, 


Officers Association named a 


study the situation and 
recommendations for extra pre- 
for use in connection with war 


Result of this committee’s work 


was the setting up of a schedule of extra 


reproduced below. 


In its latest report this committee said: 
“It is recommended that the following 
extra premiums 


adopted be 
throughout 


when once 


the same rate 


the duration of service even if a change 
in extra premiums 
future quotations, 


is decided upon for 


If a company wishes 


to permit the extra premiums to be paid 
more frequently than annually, it 


is rec- 


ommended that the corresponding frac- 


be computed on an 


that an addition 


be made to compensate for loss of in- 
terest but not for mortality and that the 
balance of the 
on death claims.” 


annual extra be deducted 


Extra Premiums Adopted 
The schedule of extra premiums adopt- 
ed follows: 
Military 
1. 


outside of Canada: 
Combatant Units 

Infantry, artillery, cavalry, engineers, 
signal corps and all other military serv- 
ices, except aviation services, which are 


service 


not included in Section 2 below. For 
the present members of the military 
service may he covered while in Ber- 
muda without payment of extra pre- 
og $90 per $1,000 per annum 
Service Units— 

Army service corps, pay corps, postal 


corps, veterinary corps, ordnance corps, 
forestry corps, railway operating units, 
chaplains and srmy medical corps ex- 


cept nurses....$40 per $1,000 per annum 
The minimum rating for army service 
corps units should possibly be higher 
than the above in view of the heavy 
fighting to which army service corps 
units have been_ subjected in recent 


engagements in France and Belgium— 
possibly the full $90 per $1,000, but no 
specific recommendation is made. Doc- 
tors and surgeons in the army medical 
corps whose qualifications are of such 
a highly specialized nature than their 
duties will in all probability be confined 


to base hospitals, and men going to 
Great Britain to take a_ definite post 
there which appears to be permanent 


but not going over with a regular Can- 
adian unit, should be classified in the 
same category as nurses and charged 
a = extra premium of $25 per 


$1, 

3. Nurses ....... $24 per $1,000 per annum 

Service Outside of Canada— 
Non-combatant units such as Salvation 
Army, Y.M.C.A., K. of C., etc. 

: $40 per $1,000 per annum 

Civilian Travel and Residence— 

1. Within the area consisting of the con- 
tinents of North and South America, 
including the West Indies, Bermudas 
and Newfoundland, together with the 
waters lying between the same. 

No. extra 


Travel to or residence in an area out- 


side the area described above, and 
depending on the length of travel or 
residence, number of trips, etc. 

Not less than $10 per $1,000 per annum 


IV. Naval service and marine service outside 
Canada. 


Not less than $50 per $1,000 per annum 


1. Naval Service— 
In view of the type 
which the Navy has been subjected, 
and in view of the Royal Canadian 
Navy’s more extended scope of opera- 
tions in recent months, possibly $50 
per $1,000 extra premium is too low. 
A few companies are now charging $90 
but no specific recommendation is made. 
2. Mercantile Marine— 
The regular war clause excluding the 


of warfare to 


section relating to travel should be 
included for these risks. 

V. Aviation service in Canada...$10 per $1,000 

1. Groundsmen such as mechanics, re- 

pairmen, etc. With respect to this 


classification the recommended extra of 
$10 is intended to cover a groundsman 
while flying in the course of his duties, 
but it is recommended that, if his rank 
in the air service changes, he be re- 
quired to notify the company and to 
pay such extra premium as the com- 
pany may require. 

2. Student pilots, on the understanding 
no refund will be made on departure 
from Canada within one year. 

$60 per $1,000 

3. Experienced pilots, viz., those with 300 

or more flying hours— 
(a) Non commissioned pilots. 
$40 per $1,000 

OMCOTS. 2508000 $40 per $1,000 
(c) Flying officers....... $35-per $1,000 
(d) Flying lieutenants...$25 per $1,000 
(e) Squadron leaders. ...$20 per $1,000 
(f) Wing commanders...$15 per $1,00U 

4. Crew, observers or photographers. 

$35 per $1,000 
(All above rates on per annum basis.) 


(b) Pilot 


Status of War Clauses 
Commenting on this schedule, Mr. 
Morton in his remarks before the Insti- 
tute said: 
“Tt will be noted that in 
with the drafting of the war clauses no 


accordance 
recommendations for extra premiums 
were made concerning aviation coverage 
this hazard involving an extra 
unknown but probably 
He pointed 
contrary to some beliefs, it was 
Great War of 1914-18 
cur- 


overseas, 
premium of an 


prohibitive amount.” then 
out that, 
difficult to use the 
in establishing rates, etc., to 
He stated that the in- 


from 


cover 
rent exigencies, 
fluenza epidemic, which 
October 1918, to March, 
of $12,696,000 in Canada. The 
war claims for the entire four years, 
including $1,746,000 in claims from deaths 
not directly due to military operations 
totaled only $20,353,000. In the financial 
year 1918 influenza claims totaled $8,862,- 
000, while in the peak year for war 
1917, the deaths due to military 
actually totaling $6,- 


extended 
1919, brought 


claims 


claims, 


service were less, 


156,000. 

“In the twenty-year period following 
the Great War, to September, 1939,” 
continued Mr, Morton, “Canadian com- 
issued all policies without 
war or other restrictions save for un- 
important exemptions. A survey of the 
practice of twenty-two Canadian compa- 
nies, representing well over 90% of pre- 
mium income of all companies, reveals 


panies new 


that prior to September, 1939, twenty is- 


sued policies which became totally unre- 
stricted as regards the aviation or war 
hazard in two years or less after issue. 
Several of the previous twenty compa- 
nies excluded the aviation hazard, ex- 
cept fare-paying passenger travel, during 
the first one or two years of the policy. 
Of the other two, one excluded the war 
hazard by means of a general war re- 
striction, while the excluded the 
risk of military aviation. 
Policies Unrestricted 

“A first step by all Canadian compa- 
nies at the beginning of the present war 
was to consider as cancelled any exist- 
ing war clause on any policy issued dur- 
ing the years of the Great War, if the 
applicant could have applied to have it 
cancelled any time prior to September, 
1939. In effect, therefore, almost all poli- 
cies outstanding in Canada at the out- 
break of the present war were 
stricted except for an 
small number of policies with 
aviation 


other 


unre- 
insignificantly 
tempo- 
exclusion 


rary or permanent 


clauses.” 


Mr. Morton said that for one reason 
or another the Canadian companies in- 
dividually or jointly had not given any 


thought to the use, or even the prepara- 
clauses until war was actu- 

Had Canadian companies 
certainly 


of war 
declared. 


tion, 
ally 
introduced war clauses, public 
feeling would have been that the compa- 
little faith in the results of 
peaceful negotiations which men in high 


nies had 


positions in the Empire were carry- 
ing on. 
Text of War Clause 
He summarized at length the events 
and meetings of the committee of the 
Canadian Life Insurance Officers Asso- 


ciation which led to the establishment of 
the war clause which now is included 
in the policies of most of the companies 
in Canada. The clause follows: 
Nava or Miitary Service at Home 

1. The notice or pay- 
ment of extra premium therefor serve in any 
naval or military force within the Dominion of 
Canada and continental United States of Amer- 
ica (hereinafter called the home areas) except 
as provided in paragraph 2 hereunder. 

2. It is agreed, however, that notwithstanding 
any contrary provision the amount payable under 


assured may without 


this policy if in force at the assured’s death 
shall be the limited benefit described in para 
graph 3 hereunder in the event that: 
Nava OR Mivitary Service ABroap 
(2) death from any cause occurs while the 
assured is in service outside the home areas in 


the naval or military forces of any country, or 


within six months after the termination of such 
services, unless (except for service and training 
as described in sub-paragraph ‘“‘c’’ below) such 
extra premiums as the company shall determine 
upon written request shall have been duly paid, 
the first of such extra premiums to be paid 
during the assured’s lifetime and prior to the 
expiration of ninety days after the date of en- 
listment for such service or the expiration of 
thirty days after the commencement of such 
service, whichever is the later; or 


Arr Services at Home 

(b) death occurs as a direct or indirect result 
of travel or flight undertaken, within the home 
areas in any species of aircraft, while the as- 
sured is either in service in the air force or in 
the air branch of the naval or military forces 
of any country or in aviation training, unless 
such extra premiums as the company shall deter- 
mine upon written request shall have been duly 
paid, the first of such extra premiums to be 


paid prior to the travel or flight from which 
death results; or 
Arr Service ABROAD 
(c) death from any cause occurs while the 


areas either in serv- 
air branch of the 


assured is outside the home 
ice in the air forces or the 
naval or military forces of any country or in 
aviation training, or within six months after 
the termination of such service or training; or 
TRAVEL OR RESIDENCE ABROAD 

(d) death occurs as a direct or indirect result 

of insurrection or war, whether war be declared 


or not, and the cause of death arose while the 
assured although not serving in the naval, mili- 
tary or air forces of any country traveled or 


resided beyond the home areas, unless such extra 
premiums as the company shall determine upon 
written request shall have been duly paid, the 
first of such extra premiums to be paid on or 
before departure from the home areas. 

The restrictions and exceptions in any total 
disability or double indemnity accident provision 
of this policy are not modified or annulled by 
anything contained herein. 

Limitep BENEFIT 

3. The limited benefit shall consist of either 
the premiums paid on this policy (but not any 
extra premiums paid under this endorsement), 
with interest at the rate of 3% per annum, com 
pounded yearly, reduced by any dividends that 
may have been apportioned and credited to this 
policy (liowsoever applied) with interest thereon 
at the aforesaid rate, or the sum assured, which- 
ever shall be the less, and in addition thereto 
the cash value of any existing paid-up additions 
and the amount of any cash dividend accumula- 
tions at the credit of this policy and less any 
indebtedness to the company in respect of this 


policy. 
Extra PreMiuMs 
4. Upon failure to pay when due or within 
the period of grace any extra premium under 


shall be 
company 


this endorsement after the first, there 
no right except with the consent of the 


to pay such extra premium or any subsequent 
extra premium. No such extra premium shall be 
1dvanced under the automatic premium loan 
provision except upon written request and with 
the consent of the company. 


As to Future 

Regarding the future, Mr. Morton said 
that the extra premiums charged for war 
coverage, in particular, depend greatly 
on the speed with which the war is 
fought; the relative correctness of the 
extras as between the different fighting 
forces on the relative amount of fighting 
they experience. 

Thus, at present, the air force person- 
nel are the most active, while the army 
are really marking time, suffering a few 
losses by enemy air action but at no 
greater rate possibly than the civilian 


population. The navy occupies a mid- 
way position between the two, experi- 
encing some losses by enemy air action 
and by the sporadic activity of a much 
infe rior enemy navy. 

“The future may see much change,” 


Mr. Morton said in conclusion, “In the 
event of invasion or attempted invasion 
of England, or of our attempting to land 
an army on the continent with the sup- 
port of our navy, the emphasis would 
undoubtedly shift greatly. Extras that 
are now more than adequate for full 
military or naval service coverage may 
prove inadequate. The future may change 
an apparent profit on extra paid to date 
into a substantial over the whole 
war period. 

“It devolves upon the companies to be 


loss 


ever watchful of the changing scene, 
ready to make changes promptly and 
intelligently to meet changing condi 
tions, but to carry out meticulously the 
terms of existing contracts issued witl 
provisions that may occasion some loss 
On the other hand, we must distinguish 


between changes that ee ser true alter- 
ation in the type of warfare or directior 
of our war effort and mere variation in 
the day to day fortunes of warfare Fre 

quent variation in company practices are 
more disturbing to our sales forces and 
to the insuring public than they are val- 
uable in protecting our companies.” 





Page 4 











November 29, 1949 








Jack Shuff, Cincinnati, 
Dies After Long Career 


HAD PICTURESQUE PERSONALITY 





One of First to Write Million a Year; 
Union Central Man Was 


Former Postmaster 





Since Col, John L. Shuff, Union Cen- 
tral, Cincinnati, stopped going to Na- 
tional Association of Life Underwriters 
conventions, they have never been quite 
the same. He was one of the most lov- 
able characters who ever attended one 
of those conventions, was a great racon- 
teur. In 1921-22 he was president of the 
National Association. 

“Tack” Shuff died last week at the 
age of 77, having lived a full life. He 
was born on a farm in Bourbon County, 
Ky. When 18 he moved to Cynthiana 
where he studied telegraphy, planning 
a railroad career. Following year he 
moved to Jacksonville, Fla., working for 
a baggage and transfer company. It was 
during his three years’ residence in Jack- 
sonville that he drove the coach and six 
in which President Grover Cleveland and 
his bride toured Jacksonville, an inci- 
dent which he loved to relate. 


Started Life Career in Atlanta 


His next move was to Atlanta, where 
he entered life insurance, going from 
there to Baltimore, and then to Cincin- 
nati, in 1897. He was active in the 
Democratic party, and in 1915, President 
Woodrow Wilson, his personal friend, 
appointed him postmaster at Cincinnati. 
He resigned the following year upon the 
death of E. W. Jewell, to succeed him 
as home office general agent of the 
Union Central Life. His agency was tre- 
mendously successful. He was one of the 
country’s earliest million dollar a year 
producers, 

Due to the wide scope of his activi- 
ties, no honorary escort was appointed 
for his funeral, but it was attended by 
a large number of life insurance men. 
In addition to his affiliation with his 
local and national underwriters’ organi- 
zations, Mr. Schuff was a member of the 
Cincinnati Chamber of Commerce; Cov- 


ington, Kentucky, Chamber of Com- 
merce; Queen City Club; Cincinnati 
Club; Cincinnati Country Club; Fort 


Mitchell Country Club; Twin Oaks Club: 
Highland Country Club; Hamilton, Ohio, 
Chamber of Commerce, and Ohio Society 
of New York. He was a trustee of Mid- 
way Orphan School, Midway, Kentucky: 
trustee of Transylvania College, Lexing- 
ton, Kentucky; member of Foreign Re- 
lations Society and other organizations. 


Called on Lloyd George 

One of his most exciting experiences 
was during a trip to England when he 
saw Lloyd George to invite the then 
War Premier to Cincinnati. The invita- 
tion was appreciated, but turned down. 

Mr. Schuff is survived by his widow, 
the former Ida Thompson of Maysville, 
Ky. Their home, overlooking the Ohio 
River, was named as a combination of 
their given names. 


ILLINOIS BANKERS LIFE GAINS 





Company Reports $15,190,939 New Busi- 
ness Written to November 16, 
22.9% Over 1939 
Illinois Bankers Life reports total busi- 
ness written in this year up to Novem- 
ber 16 of $15,190,939. The figure com- 
pares with $12,355,771 in the same period 
of 1939, an increase of 229%, and is 
8.2% ahead of the total for all 1939, 

which was $14,040,790. 

The November half -month business 
aggregated $947,542 an increase of 64% 
over $577,769 in the same days of No- 
vember, 1939. 


REACHES QUARTER-CENTURY 

L. A. High, manager for Ohio State 
Life in Southeast Ohio, marked the 
twenty-fifth anniversary of his joining 
the company this week. He had been 
a member of the company’s leading pro- 
ducers club for the last seventeen years. 





JOHN L 


SHUFF 
New York City Association 
Plans Big Christmas Party 
The December meeting of the Life 
Underwriters Association of the City of 
New York will be in the form of a big 
Christmas party, to be held at the Hotel 


Pennsylvania on Thursday afternoon, 
December 12, beginning at 3:30. 


Association members will be hosts to 
the agency office staffs of New York 
President Lloyd Patterson announces 


admitted for a 
nominal charge of 25 cents, and that 
wives and the girls from the various 
offices will be guests of the association. 

Jolly Coburn and his Westchester 
Country Club orchestra will be the fea- 
ture attraction, and a program of enter- 
tainment has been arranged. James F. 
Toomey, Connecticut Mutual, will be 
masters of ceremonies; Joseph C. Be- 
han, vice-president, Massachusetts Mu- 
tual, will deliver one of his humorous 
talks; and the program will include some 
of the city’s best amateur entertainers 
and some informal motion picture pre- 
sented by the association, 

The entire ballroom floor of the hotel 
has been engaged, as a large attendance 
is expected. 


members only will be 


Kuhn Branch Manager 
At Long Beach, Calif. 


Mark V. Kuhn has been chosen as 
branch manager of the Siegmund agencv 
of Connecticut Mutual at Long Beach, 
Cal. This marks the initial step in 
development of the Siegmund agency 
outside of Los Angeles. Mr. Kuhn thus 
returns to Connecticut Mutual after an 
absence of two years during which he 
was with another Eastern company at 
Long Beach. His office will provide 
complete brokerage facilities and he will 
continue to serve his personal clientele 
at Long Beach, Wilmington and San 
Pedro. 


TROTH TO BE BOSTON SPEAKER 


Paul Troth, supervisor of publicity for 


Home Life of New York, will be the 
speaker at the December 20 luncheon 
meeting of Boston Life Underwriters 


Association, His subject will be “Ideas 


That Click.” Student of art and jour- 
nalism while at Michigan State, Mr. 
Troth joined The Eastern Underwriter 


in 1934, where he originated the column 
“Tdeas That Click,” which hinged each 
article on some personality in the pro- 


duction field. 


J. Gregory Driscoll, vice-president of 
General American Life of St. Louis, 
announces that the company placed $1,- 
250,000 in new mortgage loans during 
September, the largest amount of any 
month in the history of the company. 


Dinner to Be Given 
To Gabriel Dunkleman 


METROPOLITAN LIFE MANAGER 
Long in Charge of Oak Park, Ill. District 
Which He Made a Leader; Personal 
Writings $5,000,000 

Gabriel Dunkleman, Chicago, will be 
given a testimonial dinner by Metropoli- 
tan Life December 7 at the Drake Hotel 
in observance of his twenty-fifth anni- 
versary with that company. He _ has 
been in charge as manager of the Oak 
Park district continuously for more than 
twenty years and that district under his 
management has always made an out- 
standing record. Also that district has 
been recognized as one of the leaders 
of the company in the United States and 
Canada. In addition, Mr. Dunkleman has 
placed personally more than $5.000,000 
of Ordinary business while in charge of 
his district. 

Besides some of the leading citizens 
of Chicago, Oak Park, River Forest, 
Maywood and Forest Park who will be 
in attendance, the home office of the 
company will be represented by Austin 
T. Schussler, superintendent of agencies, 
and Samuel D. Risley, assistant super- 
intendent of agencies. 





Booklet Links Insurance 
And Social Security Law 


Samuel Wilson, agency organizer of 
the Albert H. Jones agency of the Mu- 
tual Life of New York, has prepared 
and published a booklet linking life in- 
surance and social security. 

The first part of the booklet is a 
simple digest of the Amended Social Se- 
curity Act, with explanations, illustra- 
tions, questions and answers; as well as 
the Social Security Board’s compilations 
of the amended Social Security laws deal- 
ing with Federal old-age and insurance 
benefits. 

In Part 2, Mr. Wilson shows how the 
Social Security program has opened up 
many opportunities for selling life insur- 
ance, by tieing in the insurance program 
with the Social Security benefits. He 
illustrates with several sample cases, 
showing how a workable, sellable pro- 
gram was developed. 


ACTUARIAL DEP’T DIVIDED 
Prudential Makes Three Sections of For- 
mer General Unit With William R. 


Cunningham in Charge 


Because of the increased amount of 
business it has to handle the actuarial 
department general at the Prudential’s 
home office has been divided into three 
units with William R,. Cunningham su- 
pervisor of them all. The three depart- 
ments are settlement options, debit pol- 
icy change and actuarial, Douglas C. 
Austin, manager of Ordinary policy de- 
partment No. 1, is manager of settlement 
options; Peter J. Litsch, assistant man- 
ager of actuarial department general, is 
now manager of the debit policy change, 
and James V. Hughes, another assistant 
manager of actuarial department general, 
was made manager of the actuarial de- 
partment. Daniel A. Duffy, assistant 
manager of Ordinary policy department 
No. 1, succeeded Mr. Austin as manager 
of that unit, and Arthur Merrill became 
assistant manager. 





MRS. B. A. PAGE DEAD 
Mrs, Bertrand A. Page, wife of the 
vice-president of the Travelers, died in 
West Hartford last week. She was born 
in Hamilton, Bermuda, daughter of 
George and Mary Whitney, and was a 
much beloved person. Besides her hus- 
band she leaves a son, Nelson Whitney 
Page, a daughter Mrs. Janet Page Davis, 
whose husband is in the life insurance 
business of Hartford; and a sister, Mrs. 
Charles H. Wood of East Orange, N. J. 
Also, there are three granddaughters 
and a grandson. 
. 





Represents Equitable 
Of Iowa for 15 Years 


‘JIM HOEY’ MONTH IN DECEMBER 


One of New York’s Leading Citizens: 
Collector of Internal Revenue; Heads. 
Two Insurance Agencies 


James J. Hoey of Hoey & Ellison Life 
Agency, Inc., Equitable Life of Iowa 
will celebrate his fifteenth anniversary 
with that company in December, and 
the agency is honoring him by inaugy. 
rating a special drive for that month 


JAMES J. HOEY 


in his honor. Edwin J. Phelps is man- 
ager of the agency, and it has shown 
a considerable increase in production 
over 1939. 

Mr, Hoey is one of Greater New York's 
outstanding citizens. In public life he 
is Collector of Internal Revenue; has 
managed many political campaigns which 
have resulted in the election of New 
Yorkers to high positions, including the 
bench. He managed much of Alfred E. 
Smith’s campaign for the Presidency. As 
a member of the New York legislature 
he was responsible for bills which when 
enacted into law proved of great aid to 
school teachers and other city employes 
He retired from the legislature in 191I 
and was made a deputy of the New 
York State Insurance Department, and 
in charge of New York. Up to that 
time the motivation of the Insurance 
Department was in Albany, but before 
long New York City became the center 
of Departmental activity. He left the 
Department to become vice-president ot 
the America Fore organization where he 
was in charge of the metropolitan de- 
partment. After seven years he retired 
to go into the insurance agency business 
with the late Bennett Ellison, The cor- 
poration, one of the most successful in 
the city, is now called Hoey, Fllison & 
Frost, Inc. It does an unusually large 
fire and casualty business. 


Dr. Travenick Medical 
Director of Occidental 


Dr, Joseph Travenick, Jr., has_been 
elected medical director of Occidental 
Life of California which he joined re- 
cently, having been medical director 0! 
Life & Casualty Insurance Co., Nash- 
ville. Dr. D. W. Skeel, former medical 
director of Occidental, died a short time 
ago ; 

Dr. Travenick is a graduate of Van- 
derbilt University School_of Medicine 
He entered private practice and carrie 
on postgraduate studies in urology. He 
is a native of New York, has lived for 
a time in Iowa, but calls Columbia, S. ©» 
home, 
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w. J. Hart Will Be 
Brokerage Manager 


GOES TO EINSTEIN & SALINGER 





Has Been with Mutual Benefit for 
Eighteen Years, Lately in B. C. 
Thurman Agency, New York 
Walter J. Hart is to be manager of 
the brokerage department in the Kin- 
stein & Salinger general agency of 
Mutual Benefit at 521 Fifth Avenue, 
New York, effective December 31. Mr. 
Hart has been with Mutual Benefit for 





WALTER J. HART 


about eighteen years and has served as 
cashier and as assistant manager of the 
former uptown office of this New York 
agency. For six years he has been a 
brokerage supervisor, during the present 
year acting in that capacity with the 
B. C, Thurman agency at 233 Broad- 
way, New York. 


Wood Heads a 
Branch of Phoenix Mutual 


New manager of the San Francisco 
agency of Phoenix Mutual is R. Edwin 
Wood. With eleven years in life insur- 
ance behind him, Mr. Wood has been 
in sales supervision and management 
since 1936, with several of the com- 
pany’s larger agencies. 

Clarence W. Peterson, as associate 
manager, will devote his time to per- 


, sonal production for the company in 


the San Francisco area. Mr. Peterson 
joined the Phoenix Mutual in 1919 and 
has been in San Francisco since 1925. 

Mr. Wood, a graduate of the Univer- 
sity of Washington, first joined the 
company at the Seattle agency in 1929, 
and began at once to build a successful 
selling record. While in active produc- 
tion, he qualified for all the company’s 
field clubs. : 


NEW TOLEDO GENERAL AGENT 

. L. Gummere has been made gen 
cral agent in northwest Ohio for the 
General American Life. Agency head- 
quarters will be in Toledo. Experienced 
in sales management and sales promo 
tion work, he was formerly general 
agent at Springfield, Ill, for a mid- 
Western insurance company and has had 
other business, insurance and_ selling 
experience. 


SAWYERS WITH NORTHERN LIFE 

O’Brien Sawyers, assistant general 
agent for Aetna Life in the Wilmer M. 
Hammond agency, Los Angeles, has re- 
‘igned and is now district agent there 
lor Northern Life, Seattle. He is a 
native of Iowa and until now spent his 
whole career with Aetna Life in the 
Los Angeles office. He is secretary- 
reasurer of the Life Underwriters As- 
sociation of Los Angeles. 
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Expect 600 at Gridiron 
Show of N. Y. Managers 


AT WALDORF-ASTORIA DEC. 4 
Many Ho:ne Office Men Will Be There; 
George P, Shoemaker Chairman of 
Gridiron Show Committee 


The third annual Gridiron Dinner of 
the Life Managers Association of New 
York will be held in the grand ballroom 
of the Waldorf-Astoria on December 4. 
The present indication is that 600 will 
attend the dinner. Many home offices of 
life insurance companies will be in at- 
tendance, including the presidents of a 
number of companies. 

Osborne Bethea, general agent, Penn 
Mutual, is president of the association. 
George P,. Shoemaker, general agent, 





GEORGE P. SHOEMAKER 


Provident Mutual, is chairman of the 
Gridiron committee. Other members are 
R. G. Engelsman, Penn Mutual; Tim- 
othy W. Foley, State Mutual; Manny 
Camps, Jr.. John Hancock; Ben Salin- 
ger, Mutual Benefit; Kenneth L. Ander- 
son, Provident Mutual; Hubert Davies, 
Union Central; Harold L. Taylor, Mu- 
tual Life. L. A. Cerf, Jr., is stage man- 
ager. Words of the skits were written 
by Mr. Anderson, who is supervisor of 
the Sprague agency except one skit 
which was written by Mr. Shoemaker. 
Music will be piano duets by Lewis W. 
S. Chapman, Life Insurance Sales Re- 
search Bureau; and Lester Rosen, Union 
Central. 

Julius Eisendrath, Guardian Life, is in 
charge of reservations for the dinner; 
Arthur P. Schmidt, New England Mu- 
tual, is chairman of the reception com- 
mittee; K, A. Luther, Aetna Life, chair- 
man of the invitations committee. Manny 
Camps will be master of ceremonies. 

The Gridiron show will consist of 
thirteen numbers, winding up with a 
minstrel show. 


COX MADE GENERAL AGENT 





Succeeds J. S. Marr, Resigned From 
Reliance Life at Los Angeles; In 
Life Insurance Since 1930 
C. L. Cox, Los Angeles, assistant gen- 
eral agent for Reliance Life, has been 
appointed general agent, J. S. Marr hav- 
ing resigned. Mr. Cox is a native of 
Oregon who entered life insurance with 
the Prudential in Huntington Park, Cal., 
in 1930, leaving that company to join 
the Reliance as district agent in Pasa- 
dena in 1937 and going to the Los 
Angeles office in January, 1939, as assist- 

ant general agent. 





F. L, Cook has been appointed man- 
ager of the Toronto Uptown branch of 
the Imperial Life of Canada, succeed- 
ing W. G. Reburn, who resigned to 
enter the Canadian army with the rank 
of major, 
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Mattison Retires, 
Thompson Successor 
MUTUAL BENEFIT S. C. AGENCY 
Veteran General Agent to Remain in 
Business; State Headquarters 


Transferring to Columbia 


M. M 


general 


Mattison, 
agent for 


Anderson, S. C,, 
Mutual Benefit, is 


retiring as of December 1 and will be 
succeeded by Karl Thompson, who has 
been agency supervisor for South Caro- 
lina. The agency headquarters will be 


transferred from Anderson to Columbia. 


Although Mr 


his managerial 


Mattison is relinquishing 
duties, he 


will continue 





KARL THOMPSON 


to represent the company and will have 
an office in Anderson. He has been 
with the company for nearly forty-nine 
years, forty-one of which he spent as 
head of the South Carolina agency. 

In point of service Mr. Mattison is 
the company’s second oldest agency 
head. He paid for his first life insur- 
ance case in May, 1892, having joined 
the Mutual Benefit in April of that 
year. He served as a full-time solicit- 
ing agent until 1896, when he became 
agency supervisor for South Carolina. 
Since 1899, when he was appointed gen- 
eral agent, he has been in full charge 
of the company’s South Carolina terri- 
tory. 

Forty-one years ago, when he began 
his duties as general agent, he was 
warned by a fellow general agent that 
he could not hope to increase the 
amount of business in force in South 
Carolina and that he would do a good 
job if his agency produced enough busi- 
ness to absorb terminations. Despite 
that unpromising prophecy, the com- 
pany’s business in force in South Caro- 


lina has grown under Mr. Mattison’s 
management from about three millions 
to many times that amount. He has 
made important contributions to the 


growth of the company as a whole. 
Mr. Thompson’s Career 


The new general agent, Karl Thomp- 
on, began his life insurance career in 
1920 in ia, as a member of the 
Mutual Benefit’s Atlanta agency, which 
he served as successful producer, dis- 
trict manager and supervisor. Last De- 
cember he left Georgia to accept an ap- 
pointment as agency supervisor at Co- 
lumbia for South Carolina. In Colum- 





mM 





bia he built a unit and established the 
branch office which now becomes the 
Mutual Benefit’s South Carolina head- 


quarters 

Mr. Thompson was born at Bluffton, 
Ga., in 1896 and attended Emory Uni- 
versity, where he was a member of 
Sigma Nu fraternity, He served in the 
United States Navy from April, 1917, to 
May, 1919. Recently named chairman 
of the South Carolina L.U.A. member- 
ship committee, he has been active in 





M. M. MATTISON 

life underwriter affairs and in civic and 
service organizations in the various 
communities where he has lived and 
worked. He is a past president of the 
Kiwanis Club, a past commander and 
active member of the American Legion 
and a former member of the General 
Assembly of Georgia. 





W. J. KILPATRICK, 73, DIES 

W. J. Kilpatrick, aged 73, general man- 
ager of the Atlantic Coast Life, Charles- 
ton, S. C., died recently at his home in 
that city. Mr. Kilpatrick had been en- 
gaged in the insurance business since 
1907, and associated with Atlantic Coast 
Life since 1932. 





Equitable of Iowa reports paid-for 
business during October of $5,768,689, an 
increase of $1,089,806 or 23.3% over the 
same month of 1939. 


Powell Stamper Made 
LAA Membership Head 


PRESS CHAIRMAN LAST YEAR 





Will Be Assisted by Richmond, East, 
Cawley, Cowie, Theiss 


and Archer 





Powell Stamper, sales promotion man- 
acer for the National Life & Accident 
of Nashville, is chairman of the mem- 
bership committee of the Life Insurance 
Advertisers Association. Last year he 
was press chairman of the association. 

Working with him on the membership 
committee are H. A. Richmond. the 
Metronolitan’s advertising research man- 
ager: Fred G. East, manager of field 
service, West Coast Life: Irene M. 
Cawley, publications editor, Girard Life; 
Victor T. Cowie, field service depart- 
ment, Great- West Life; Arthur W 
Theiss. sales promotion manager, Ohio 
National Life, and R. William Archer, 
publicitv director, Southwestern Life. 

Mr. Stamper is a former newspaper 
man who became a life agency cashier, 
sold enough insurance part-time to take 
up full-time selling went into home office 
management and thus became interested 
in sales promotion, 

Last vear’s membership committee, of 
which Thomas J. Hammer of the Pro- 
tective Life was chairman, brought in 
thirtv-nine new individual members and 
added fourteen new member companies, 
bringing L.A.A. membership up to a to- 
tal of 201 members representing 126 
companies. 

Although the Life Insurance Adver- 
tisers Association is predominantly 
American and Canadian, it has a mem- 
ber in Buenos Aires—Juan M. Mascar- 
enhas, of La Continental—and one in 
Tohannesburg, South Africa—Samuel A 
May, of the Dominion Insurance Co. 

Assistant Superintendent of Agencies 
Allen B. Doran of Home Life of New 
York is on the Pacific Coast. 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L. A\CA\ILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURAN(E (O\PANY 


547 ANADISON AVENUE 


AGENT 








—=———=—=—= 
Personnel of Sun Life’s 


Chicago Branch Office 

A short time ago Ernest C. Hoy was 
appointed branch manager at Chicago 
by Sun Life of Canada. He now an. 
nounces that C. P, Lee will continue 
to serve the office as branch secretary 
and that C. W. Foltz will continue as 
agency assistant and educational direc. 
tor. A. M. Weaver will be manager of 
the Group department, with W. J. Mac- 
farlane, H. L. Magnuson and R.¢. Nehls 
as unit supervisors. The Chicago office 
was opened in 1925 and has more than 
$130,000,000 in force including Group 
salary savings and modern pension trusts 








MANAGERS HEAR M. F. JONES 





Travelers Agency Field Service Man 
Talks on Importance of 
Motivating Stories 
The Brooklyn Life Managers Associa- 
tion, meeting at the Hotel Bossert, No- 
vember 20, heard a talk by Milton F 
Jones, assistant supervisor of the agency 
field service division, Travelers. Vice- 
President Harold M, Parker was in 
charge in the absence of Gibson Lewis 
president. 
Mr. Jones emphasized the importance 
of the use of motivating stories for ef- 
fective selling. Men are convinced by 
logic, he said, but are moved to action 
by emotion. An agent has little chance 
of success if he cannot change the con- 
cept of life insurance already in the 

mind of the prospect. 





JOHN M. AVERY DEAD 





Expert on Taxation in Legal Department 
of National Life of Vermont; 
Former Tax Commissioner 
John M. Avery, an officer of National 
Life of Vermont and an attorney in its 
legal department, died suddenly Novem- 
ber 18, age 50. Mr. Avery had distin- 
guished himself by his conscientious and 
efficient work as an expert on taxation 
and had been state tax commissioner for 
Vermont in 1919 and 1920. In the spe- 
cial field as an expert on the taxation 
of insurance he became recognized wide- 
ly by other companies throughout the 
country. He was clerk of the disability 
claims committee of the National Life 
and had much to do with the legal de- 
tails of the company’s investments. 





BOSTON MUTUAL DIVIDENDS 





Present Scale to Be Used in 1941 and 
Refunds Instituted on Retirement 
Fund Policies ; 
3oston Mutual Life will continue its 
present dividend scale on all policies in 
1941. The company will also institute 
dividends on retirement fund _ policies, 
which were made available for purchase 
a few months ago. The total sum to be 
set aside for dividends for 1941 will ex- 
ceed $246,000, compared to $229,480 for 
1940. 

The directors also voted that dividends 
left to accumulate will bear interest at 
314% a year, and the interest distribu- 
tion on other funds held on deposit will 
be at the same rate allowed during 1 . 
For the first ten months this year isur- 
ance writings increased $3,621,785, bring: 
ing the total in force to $93,544,976. 


DERN MONTH SUCCESSFUL 

October, celebrated by the Lincolo 
National Life field force as Dern Month, 
showed a 13% increase in business over 
October of 1939. Nineteen Lincoln Na- 
tional agencies qualified at 100% Dern 
Month agencies, every member of each 
of these agencies having submitted a 
least one application. 





ANNUITY RATES ADVANCED 

Effective December 2 Fidelity Mutual 
will begin using new rates showing mod- 
erate increases for all single premuum 
annuities. The interest assumption ® 


reduced to 24%. 
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What happens to the family when the } picture 1S changed 
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Even a picture assumes an entirely dif- 
ferent aspect when you take away one of 
the principal figures . . 
case, the father is no longer there. 


. when, in this 


Suppose that these are real people. 
Tommy is five years old, and Jane, two. 
Mother and father are each about thirty. 

Suppose that the father is ‘‘taken out 
of the picture’. His earning power, of 
course, would stop...and the mother 
would face a real problem, trying to make 
ends meet. 


INSURANCE 


™ A Mutual Company Founded on April 12, 





IS45 ° 


She might be able to get a job some- 
where, perhaps. But she hasn't done any 
work outside of the home for a long 
time. And taking care of Jane and Tommy 
is a full-time job in itself. Most people 
would agree that nothing is more impor- 
tant for young children than to have their 
mother’s time and loving care. 


Later on, when Tommy is 18, could he 
go to college . . . or would he give up the 
idea and try to find work somewhere so 
as to help his mother? 

Of course this father owns some life 
insurance, and it would undoubtedly be 
of real help to the family in their diffi- 
cult situation. But does he have enough 
to provide for them until the children 
are grown and able to stand alone in 
the world? 


COMPANY 


51% Madison Avenue, New York, N. Y. 





Safety is always the first consideration. 


..- Nothing else is so important 


Suppose this young father takes a New 
York Life Family Income Policy for $10,000 
(face amount), with a ‘'20-year period”’. 

In event of his death during the ‘‘20-year 
period’’, the mother receives $100 a month for 
the remainder of the period, that is, until the 
time when Tommy and Jane would be 25 and 22 
years old and the mother about 50. At that 
time, the mother would receive $10,000 in addi- 
tion, which would be a ‘‘nest egg”’ for her later 
years. If the father dies after the 
period’’, the amount payable is $10,000. 


“20-year 


If the father lives to an age when he wants to 
retire, he could use the cash surrender value of 
the policy to obtain a life income for himself. 


The premium rate for this policy is not much 
higher than for Ordinary Life during the **20- 
year period’. . . and after the 20th year it is 
exactly the same as the Ordinary Life rate. 

For further information about this unusually 
attractive policy, mail the coupon today. 


CLIP—FILL IN—MAIL TODAY 


NEW YORK LIFE INSURANCE COMPANY 





51 Madison Avenue, New York City 

Without obligation on my part, please send me your booklet, “Peace 
of Mind,” describing New York Life Family Income Policies 

I have— children. My youngest child is_______ years old. 
NAME 
ADDRESS____ 
CITY & STATE ‘ = 
DEE COAT CP ei 
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Penn Mutual Shifting 
Some General Agents 


WUERTENBAECHER ADVANCED 
James E. Rutherford Goes to Seattle; 
E. P. Connolly Given Des Moines 


in Transfers of Fieldmen 


Effective December 1, James E. Ruth- 
erford of Des Moines will be general 
agent for Penn Mutual at Seattle to 
succeed the late Joseph F. Grant; Ed- 
mund P. Connolly of St. Louis will be 
veneral agent at Des Moines and Harry 
EK. Wuertenbaecher general agent at St. 
Louis. ; 

Mr. Rutherford, born on a farm in 
Arkansas, was a sergeant in the air 
service during the war and was gradu- 
ated from University of Arkansas in 
1922 and Arkansas Law School in 1925, 
receiving the LL.B, degree. He did not 
practice law but had been in real estate 
prior to 1931 when he entered life in- 
surance with the Penn Mutual at Little 
Rock. He served as a supervisor until 
1933, then as a special home office rep- 
resentative in Nashville for a year. Since 
1934 he has been general agent for Penn 
Mutual in Des Moines. He has been 
president of the Little Rock Life Under- 
writers Association, the Des Moines 
General Agents & Managers Club and 
the Iowa State Association of Life Un- 
derwriters, He is a trustee of the Na- 
tional Association. 

Mr. Connolly engaged with the Penn 
Mutual in 1930, working out of Cham- 
paign, Ill. Later he was in Springfield 
as a supervisor and since 1938 has been 
Penn Mutual general agent at St. Louis. 

Harry E. Wuertenbaecher has been 
the Penn Mutual’s leading producer at 
St. Louis. Once vice-president of a ser- 
vice company, he has been with the 
Penn Mutual since 1930 and during the 
past eighty-one consecutive months has 
been a member of the company’s Lead- 
ers Club. He was the company’s na- 
tional leader for volume for 1938 and is 
always one of the top-notch producers 
of both volume and lives. 


AETNA LIFE ENTERS NEVADA 

The Aetna Life has entered Nevada. 
This is only state in which Aetna had 
not been entered. 


INDIANA U. PROFESSOR SPEAKS 
Dr, J. Edward Hedges, assistant pro- 
fessor of insurance, Indiana University 
School of Business, was guest speaker 
at a luncheon of the Indianapolis Chap- 
ter of Chartered Life Underwriters. His 
subject was “Professional and Business 
Training for the Life Underwriter.” 


ADVISORY COUNCIL CHOSEN 

Wellborn Estes, associate general 
agent Aetna Life and president St. Louis 
Life Underwriters Association, has an- 
nounced personnel of the association’s 
advisory council for 1940-1941. The co- 
chairmen of the council are Lester 
secker, Lincoln National Life, and Don 
Cramer, Prudential. 


TALKS TO PENN MUTUAL WOMEN 

Elsie Matthews of Newark, one of the 
leading women agents of the New York 
Life, was principal speaker before the 
women’s division at the home office 


agency of the Penn Mutual Life in 
Philadelphia on Monday. Subject of her 
address was “Life Insurance Against 


Other Investments.’ 
BERNHARD KELLER, 73, DEAD 
Bernhard Keller, superintendent for 

the Metropolitan Life at Oak Park, IIl., 

and vicinity, died Saturday evening, No- 

vember 23, at the age of 73. He was 
stricken with a heart attack while at the 

Elks Club in Oak Park. He had been 

with the Metropolitan Life in the Chi- 

cago area since 1900. 


Mrs. W. H. Somerville, wife of the 
general manager of Mutual Life of Can- 
ada, and joint chairman of the National 
War Savings Certificate Committee of 
Canada, is dead, 
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Central States Life 
Put in Receivership 


ALL NEGOTIATIONS FRIENDLY 

Belief That Policyholders Will Be Pro- 

tected Fully; Unproductive Real Estate 
Cause of Difficulties 





With the cordial cooperation of Cen- 
tral States Life officials Circuit Court 
Judge Joseph J. Ward, at St. Louis, has 
directed Superintendent of Insurance 
Lucas to take charge of the company as 
receiver. The order was issued Novem- 
ber 26. The company has assets of about 
$19,000,000 and insurance in force of $65,- 
000,000. The form of reorganization will 
be decided upon within a few days and 
unless a favorable reinsurance proposal 
is received it is thought probable that 
a form of mutualization will be effected. 
The objective is to rehabilitate the com- 
pany’s business on a basis that will pro- 
tect policyholders 100% and. at present 
it appears certain that death claims will 
be met promptly on a full payment basis. 

Praise for Officers 

Of the company’s difficulties it is said 
that its president, Alfred Fairbank, has 
done excellently as manager but the 
company has been handicapped by large 
unproductive real estate holdings ac- 
quired by former managements. Upon 
a reappraisal of the real estate it was 
found that the company was impaired 
and that a receivership was necessary, 
the capital and surplus being about 
$593,000. Of the receivership Superin- 
tendent Lucas says: 

“The Insurance Department has abso- 
lutely no criticism of the officers and 
board of directors who took charge of 
the company about two and one-half 
years ago at the urgent request of the 
then Superintendent of Insurance George 
Robertson, and Governor Lloyd C. Stark. 
We have the highest regard for them. 

“The company has met all of its claims 
and at present has a cash balance of 
about $400,000. We think the assets are 
not of sufficient value to meet all of its 
obligations, and therefore it became our 
duty to take it over. About 66% of its 
assets are in real estate—farm and city 
properties.” 

Company’s’ History 

Central States Life was organized in 
1909 and began issuing policies in 1911. 
Its authorized and paid capital was $300,- 
000 which was increased to $400,000. The 
surplus contributed by stockholders was 
$510,000. Much of the surplus was re- 
quired to finance reinsurance of three 
other companies a considerable time ago. 

The company was examined by three 
states as of December 31, 1938. Much 
of the report on that examination was 
taken up with the numerous real estate 
properties and semi-real estate proper- 
ties owned directly or indirectly by the 
company. No credit was allowed on cer- 
tain properties for valuation above book 
value. When these were taken out it 
caused a decrease in the surplus account 
of $310,147 reducing the surplus to $193,- 


625 in addition to which the company 
then had a capital of $400,000. 
Examiners’ Report 

Another major change made by the 
examiners was the shifting of the $1,000,- 
000 special reserve carried by the com- 
pany to the non-admitted asset classifica- 
tion as a specific reduction in real estate 
values, thus causing a reduction in ad- 
mitted assets of $1,341,434 to a total of 
$19,205,260. The examiners explained 
that this difference on the asset side of 
the ledger was offset on the liability 
side by a contingency reserve fund of 
$1,000,000 which the company had set up 
to meet possible shrinkages in assets 
and by a reduction of $310,152 made by 
the examiners in the surplus fund. 

Much Real Estate 

Both the contingency fund and the 
surplus fund were listed as_ liabilities. 
While the company showed in its state- 
ment some $6,500,000 of real estate and 
almost $5,500,000 mortgage loans, as well 
as $1,600,000 stocks, a considerable por- 
tion of the mortgage loans and all the 
stocks were considered as real estate 
and the examiners, by reclassifying such 
items, showed total real estate of $12,- 
337,305, mortgage loans $1,218,997 and 
stocks of only $2,000. The company did 
not pay any dividends to stockholders 
between 1931 and 1939, 

Alfred Fairbank became president in 
1938. At the close of 1939 less than 1% 
of the physical assets were collateral 
loans and 9% were common stocks but 
the stocks were really a portion of the 
company’s real estate holdings. The 
vield on all assets of the company was 
2.7% if payments on real estate encum- 
brances were not deducted. Expenses of 
the company were moderate, mortality 
low and lapses moderate, with net cost 
to policyholders low. 


Florida Dept. Deputy Named 


Exec. Secretary to Governor 

Governor-Elect S, L. Holland of 
Florida has appointed Ralph Davis of 
Tallahassee as his executive secretary. 
Mr. Davis, who is 31 years old, has been 
a Deputy Insurance Commissioner since 
1935. He will resign from the Insurance 
Department on December 1. 

SWANSON AGENCY TO MOVE 

1. G. Swanson agency of New Eng- 
land Mutual in Chicago will remove De- 
cember 3 from its present offices in the 
Board of Trade Building to larger quar- 
ters at the same address where improved 
facilities will be available. There will be 
open house December 3 between 10 and 


5 o'clock. 


ROSES IN NEW CONNECTIONS 

M. R. Rose, former president of the 
Guarantee Union Life, is now a general 
agent for Service Life of Omaha. Don- 
old Rose and S. G. Rose, former officers 
of Guarantee Union, are with Beneficial 
Life. 

North American Life is offering its 
representatives a bonus if they 
the CLU examinations. 





pass 
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Provident Mutual Wil] 

Combine Chicago Units 
EWING, MARQUIS & ELLSWoRTH 


Willard Ewing to Be General Agent of 
Enlarged Organization; Stewart D 
Marquis Supervisor ‘ 


Provident Mutual will merge the Ey- 
ing agency and the Marquis & Ells- 
worth agency in Chicago December | 
Willard Ewing, former assistant to the 
manager of agencies, and former general 
agent at Kansas City, becomes general 
agent of the enlarged unit. Stewart D 
Marquis, who has represented the com. 
1922, will be supervisor in 
this combined agency and will engage 
also in personal production, in both of 
which fields he has shown marked abil- 
ity. The agency will occupy offices at 
111 West Monroe Street, 

Leonard Ellsworth, who has been with 
Provident Mutual since 1913 and has 
served as general agent in the Chicago 
area for the last fourteen years, is re- 
turning to the field of personal produc- 
tion where he has had great success and 
where he has made many friends and 
built much good-will among his clien- 
tele. He will be associated with the 
Provident’s Elmer S. Albritton agency 
in Chicago, 


pany since 


Insurance Companies Buy 
$140,000,000 AT & T Issue 


American Telephone & Telegraph an- 
nounced yesterday that it has placed 
$140,000,000 of 234% thirty-year deben- 
tures at 98% directly with fourteen life 
insurance companies. Annual yield will 
approximate 2.8%, 

The Prudential, with $50,000 000, took 
the largest amount of the debentures, 
New York Life purchased $30,000,000 
and the Travelers was third with $10- 
000,000. Other companies and the amounts 
they purchased are Mutual Benefit of 
New Jersey $8,000,000, Penn Mutual $7- 
500,000, Sun Life $7,500,000, Aetna Life 
$5,000,000, New England Mutual $5,000- 
000, Massachusetts Mutual $4,000,000, 
Provident Mutual $4,000,000, Connecticut 
Mutual $3,000,000, Union Central $3,000- 
000, Connecticut General $2,000,000 and 
Phoenix Mutual $1,000,000. 





MAJOR WELLS GIVEN GAVEL 

Major W. Calvin Wells, vice-president 
and general counsel Lamar Life, has 
been given a silver mounted gavel by 
the Chamber of Commerce of Jackson, 
Miss., in recognition of his services as 
president during the best year the cham- 
ber has had. The retiring president was 
presented with the gavel at a dinner at- 
tended by 500 persons. 


CONCESSION TO SERVICE MEN 

Members of the Buffalo Life Under- 
writers Association who are called to 
military service will be granted hono- 
rary memberships while away. The asso- 
ciation has elected Robert A. Scott to its 
directorate. 


SALINGER CHICAGO SPEAKER 

Harry Salinger, vice-president ™ 
charge of the foreign banking depart- 
ment, First National Bank, Chicago, was 
guest speaker at a meeting of the Chr 
cago Life Insurance and Trust Council 
his subject being “The United States 
and World Finance Problems.” He 1s 
recognized as an authority on interna 
tional finance. Ken Nichols, general 
agent Connecticut General, was program 
chairman. 


BOIREAU AT PITTSFIELD 

Walter H. Boireau, president of the 
Massachusetts Life Underwriters Ass 
ciation, speaking before the Pittsfield 
association recently, stressed the impor 
tance of cooperation through association 
membership on the part of life under- 
writers as part of their responsibility 
to the public, 
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THE LITTLE BOY WITH 


I. MANY CHILDREN who 


have “growing pains” pay dearly 
for them later in life. Actually, 
these vague aches have nothing to 
do with growth. Although popu- 
larly referred to as “growing pains,’ 
they are frequently due to unrec- 
ognized rheumatic fever. 

Many youngsters, whose parents mis- 
understand or neglect these symptoms, 
grow up to suffer or die from resultant, 
but unsuspected, heart damage. There- 
fore, “growing pains” should always be 
given immediate medical attention. 
> Most attacks of acute rheumatic fever 
are easily recognized. The most striking 
symptoms, usually appearing after a sore 
throat or tonsillitis, are: pain, stiffness, 
swelling in joints and muscles, with the 
pain often travelling from joint to joint. 

The onset, however, may develop in- 
sidiously, revealing its presence by such 
symptoms as: rapid heart; fever, which 
may be slight; pallor; loss of appetite, 
weight, vigor; fleeting muscular aches. 
> Three-quarters of those attacked by 
rheumatic fever are between the ages of 
5 and 30—and of these the majority are 
between the ages of 10 and 15. Its most 
dangerous feature, particularly if not rec- 


other illnesses as the cause of death among 
children of school age. 

An attack of rheumatic fever may last 
for many months. Unfortunately, it pre- 
disposes the patient to future attacks, 
often brought on by grippe, colds, sore 
throat, or other respiratory troubles. It 
also commonly infects more than one 
member of a family. 


> Anyone who has rheumatic fever must 
—for the sake of his future health—stay 
in bed under the doctor’s care until long 
after all fever and pain have disappeared, 
and until the doctor gives permission to 
get up, however “well” the patient mzy 








about exercise or exertion. 


For further information, send for Met- 
ropolitan’s free booklets, “Protecting 
Your Heart” and “Rheumatism.” Write 


today to Dept. 1140-U. 





COPYRIGHT 1940—METROPOLITAN LIFE INSURANCE CO 


Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) 


Frederick H. Ecker, 
CHAIRMAN OF THE BOARD 




















: : ‘ - Leroy A. Lincoln, igs? 
ognized and treated promptly, is that it feel or look. It is vital for a long time PRESIDENT a 
often does permanent damage to young afterward to play safe with that threat- ee 
hearts. Rheumatic heart disease tops all ened heart by being extremely careful 
The advertisement shown above is scheduled to ap- ber; Woman’s Home November ; 








pear in the following magazines: Time Magazine, 
November 18; American Magazine, November; 
Parents’ Magazine, November; Redbook, Novem- 


The total circulation of all these 


Hygeia, November. 


Ladies’ Home Journal, November; McCall’s Maga- 


zine, November; Good Housekeeping, November; 


magazines is more than 16,500,000 











Bankers National Mew 
Has Retirement Plan 


IS ON A CONTRIBUTORY BASIS 
Company Will Match Contributions of 
Agents Up to 3% on $3,000 


Annual Income 


tional Life has announced 
effective retirement 
letter to the 

William J. 


superintend- 


Bankers Na 
details of the 
lan for field men in a 
field force by 
president and 


newly 


Dp , 
company $s 
Sieger, vic¢ 


years of 
company 


All agents less than sixty 
age, under contract with the 
or a general agent of the company, are 
eligible for participation in the plan, 
which is basically a single premium 
Group Annuity policy 

Under the plan, agents may make con- 
tributions to the company at any time 
during the year, not exceeding 3% of 
their gross income from the company or 
of $3,000. The company will match the 
mtribution and at the end of 
total will be applied as a 
single premium toward the purchase of 
an annuity payable monthly to begin on 
December 31 following the agent’s reach- 
ing the age of 65 


agent’s c 
each year the 


Additional Contribution 


In addition, the agent may contribute 
an additional 6% of his gross earnings 
from the company, or $3,000, which will 
also be applied as a single premium 
toward the purchase of an annuity to 
begin at age 65. This extra contribu- 
tion, however, will not be matched by 
the company. 

Yearly gross earnings are defined as 
follows: “All first-year and renewal 
commissions overriding commissions, 
bonuses and cash prizes, and shall not 
include the payment of the contribution 
by the in accordance with the 
provisions of this Group Annuity policy, 
and/or the value of any merchandise, 
transportation and other expenses made 


company 


by the company to or for the agent.” 
The amount of the annuity—a Life 
Annuity at 65 payable monthly—ten 


years certain—purchased at the end of 
each year—depends on the total amount 
of the contributions (the contribution 
of the agent plus the contribution of 
the company), the age nearest birthday 
on December 31 of each year and the 
sex of the agent 
Following table 
different points of view: 


taken from two 


is the 


Payments and Benefits 





(B) 
(A) Amount of 
t Required Monthly An- 
Contri nuity Beginning 
(total of zen t Age 65—10 
: <A ny’s Years Certain 
Contr s) Purchased with 
in any Year to Total Contribu 
Attained Purchase a tions (total of 
age on Monthly <At Agent’s and 
12/31 of nuity of $1.00 Company’s 
each year Beginning Contributions) 
(Nearest at Age ¢ 10 of $100 
Birthday) Years Certain in any Year 
Male Female Mal Female 
ei rs | 
) 2.14 
24 4 2 bch 2.02 
; l pe 1.96 
2 ‘ 2.12 1 ) 
27 l 2 l 
28 ; l ) 
29 2 1.94 1.74 
31 l 1.83 1.64 
3 : 1.59 
33 2 I 1.55 
34 l ) 
2 1.4¢ 
{ 1.42 
} 2.73 { 37 
5 l hee 
su 4 1.30 
4 +] 1.2 
42 31 1.19 
43 L.1 
PROBABLE ILL. LEGISLATION 
A number of bills affecting life insur- 
ance are expected to appear in the IIli- 
nois legislature in January. Philip B. 
Ho bbs, Chica | quitable Society, is 
chairman of the Chicago Association of 
Life = nderwriters’ le rislative committee 
and all bills will be watched closely. 
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44 80.11 89.44 1.25 1.12 
45 82.51 92.13 1.21 1.09 
4¢ 84,99 94.89 1.18 1.05 
47 87.54 97.74 1.14 1.02 
48 90.17 100.67 1.11 99 
49 92.87 103.69 1.08 .96 
50 95.66 106.80 1.05 .94 
51 98.53 110.00 1.02 91 
52 101.48 113.30 99 88 
53 104.53 116.70 -96 86 
4 107.66 120.20 -93 83 
bs) 110.89 123.81 .90 81 
5¢ 114.22 127.52 88 78 
57 117.65 131.35 85 76 
58 121.18 135.29 .83 74 
59 124.81 139.35 .80 72 
60 128.55 143.53 78 70 
Details of Plan 

otal contributions during the year 


may not be less than $30; 
less than that sum will be returned at 
the end of the year. Largest possible 
contributions will be $270, and that only 
when income from the company is at 
least $3,000. On December 31 of each 
year, or as soon after as possible, the 
company will issue a proper annuity cer- 
tificate, stating the amount of annuity 
purchased and other particulars. 


anything 


Agents may not withdraw from the 
plan, as the annuity does not have a 
surrender value as long as the agent is 


active with the 
ceases to be under contract 
company prior to age 62, then the 
amount of his contribution only, with 
compound interest at 3%, will be paid 


company. If the agent 


with the 


in one sum. This does not include the 
amount of the contribution by the com- 
pany. : 

\s the annuity is on a ten-year cer- 


tain basis, in the event of death of the 
agent before annuity payments for at 
least ten years are paid, the commuted 
value with 3% interest of the unpaid 
instalments of ten years certain is pay- 
able to a named beneficiary in one sum. 

Upon the death of an agent while 
still under contract, and before date of 
commencement of the annuity, the 
amount of both the contribution by the 
agent and the contribution by the com- 
pany, with compound interest at 3%, will 
be paid in one sum to a designated bene- 
ficiary. 

Upon total and 


permanent disability 


of the agent while still under contract, 
prior to the commencement of any an- 
nuity payment, the amount which would 


have been payable in event of agent’s 
death, as outlined above, will be payable 
to him or to her in equal monthly in- 
stalments for a period of two years. 


AGENT RULED AN EMPLOYE 


Virginia Court Holds That Industrial 
Agent Is Within Provisions of 
Unemployment Act 
A Virginia court, in the case of Life 
& Casualty Insurance Co. of Tennessee 
vs. Charles A. Ballowe and the Unem- 
ployment Compensation Commission, has 
held that an Industrial insurance agent 
is an employe, and that the employing 
company must pay a payroll tax on the 

wages of such an agent. 

The company contended that Ballowe 
was not an employe under the terms of 
the act in that it had no control over 
him, so no taxes on his earnings were 
paid. Judge John L. Ingraham in Hust- 
ings court ruled that Ballowe was an 
employe in that he was required to col- 
lect payments for the company. 

Judge Ingraham suspended for, ninety 
days an order that taxes on Ballowe’s 
salary for 1937, 1938, and 1939 be paid, 
as it was indicated that the case will be 
reviewed by the Virginia Supreme Court 
of Appeals. 


FANNING TO BE HONORED 

George C. Fanning, Chicago, manager 
for Metropolitan Life’s South Side 
branch, will be given a dinner December 
11 marking his twenty-fifth anniversary 
with the company. The dinner will be 
given by South Side business men and 
civic leaders. Austin T, Schussler, su- 
perintendent of agencies for the com- 
pany, will present Mr. Fanning with a 
diamond medal. 

The Fraser Agency of The Connecti- 
cut Mutual reports October paid-for 
business of $654,996, compared with 
$561,221 for October, 1939, 








HEARD on the way | 





eraduates of the 
tf New York who 


Among prominent 
College of the City of 
were awarded medals at the sixtieth 
annual dinner of the alumni held in 
Hotel Biltmore, New York, a few nights 
ago were Louis I. Dublin, third vice- 
president and statistician, Metropolitan 
Life, and Leo Eisen, associate agency 





Jay Te Winburn, N.Y. 


DUBLIN 


manager, Rosenstein agency, New York 
City, Equitable Life Assurance Society. 
The citation for Dr. Dublin follows: 
“Statistician and a vice-president of 
Metropolitan Life, former teacher of 
mathematics in the college, sometime 
president of the American Public Health 
Association of the American Statistical 
Association, and of the American Popu- 
lation Association, author of studies, at 
once scholarly and popular, of the prin- 
long- 


DR. LOUIS I. 


ciples of life insurance, suicides, 
evity, health progress and population 
trends, you have given to our technical 


writings precise information of the 
greatest use to society, and in all 
your research you have brought mathe- 
matics into the service of men strug- 
gling for more and better life. In you, 
Alma Mater finds particular reason to 
rejoice.” 


Mr. Ejisen’s citation was this: “Your 


devotion to those alumni activities, which 
bring strength to the college, has been 
as quiet and sustained as it has been 
effective and strong. Your resourcefyl- 
ness and imagination have not exhaust- 
ed themselves in the affairs of your 
class, but have been constantly at work 
in vitalizing old and devising new actiyi- 
ties of the general alumni body. The 
list of committees on which you have 
served, long though it is, is less sig- 
nificant than the spirit in which your 
service has been given.” : 
Betty Bacon Blunt, 
Blunt of the Monarch Life, is author of 
a Six best seller- -“Bet It’s a Boy.” It 
tells a story in pictures. . 
Mrs. Blunt attended Bennett School, 
and studied art for several years at Sara- 
sota, Fla. Good Housekeeping and Yan- 
kee Magazine are among the magazines 
which have given a play to her pictures, 


wife of James P 


One of the best known life 
men in England—Lt. Col. 
Wansbrough, A.LA., F.C.L.I., will retire 
from the Eagle Star Insurance Co. on 
December 31. He has had a long career 
with that company. He made a number 
of friends here during his last visit to 
this country. 


insurance 
Thomas P 


\lso retiring is William Pitt, assistant 
secretary of the London office of the 
Life Association of Scotland, He has 


had nearly half a century of 
Succeeding him is G. Adamson. 


service, 


Frank H. 
Newark 


Lewis, general agent at 
for the Massachusetts Mutual, 
recently visited his office for the first 
time after a long and _ serious illness, 
during which many Newark insurance 
men contributed blood for transfusions. 

Walter E. Trout, supervisor of claims 
— the Penn Mutual Life, recently had 

“believe it or not” settlement, wherein 
the death claim was paid to the insured 
on the death of the beneficiary! 

This Chinese puzzle only seems to be 
upside down. The insured had assigned 
the policy to his wife, the beneficiary. 
She surrendered the policy, with the 
values payable on monthly options, with 
the provision that upon her prior death 
the remaining options should go to the 
husband. Then the beneficiary died, and 
the remainder of the money was prompt- 
ly paid to the insured. 

Uncle Francis. 





High Canadian Tax Creates 
Need for More Insurance 


Sharply increased income taxes in 
Canada have by no means reduced the 
prospective market for life insurance in 
that country, according to a_ bulletin 
issued to the field force of the Manu- 
facturers Life. 

When the higher tax rate goes into 


effect on January 1, 1941, a new eight- 
payment instalment plan also starts, 


which will reduce the financial burden 
of the increased tax. Life underwriters 


are urged to advocate the instalment 
plan for their clients, as the budgeting 


of income tax payments will facilitate 
the handling of existing or additional 
Life insurance premiums. 

Because unpaid income taxes will be 
a first demand on estates in event of 
death, a need for additional life insur- 
ance is created. 





CHICAGO SUPERVISORS MEET 


Importance of Group life insurance 
as a humanitarian industrial necessity as 
opposed to paternalism was stressed by 
W. C. Baker, personnel director of the 
Whiting Corp. of Hammond, Ind., speak- 
ing before the Group Insurance Super- 
visors Section of the Chicago Associa- 
tion of Life Underwriters. 


CONFER ON CREDIT PLANS 


Michigan Department Getting Data on 
Plan for Protecting Loans Against 
Death of Borrower 

The Michigan 
Department has held a conference with 
to determine in 


Insurance & Banking 


some of the companies 


advance policies to be pursued in con- 
nection with extension of credit life in- 
business covering borrowers 
from Michigan 
The Department has discour aged bank 
agencies respecting a policy of eliminat- 
ing controlled business to as large an 
extent as possible. 

The companies represented at the con- 


surance 


financial institutions. 


ference were Morris Plan Insurance 50 
ciety of New York, the Old Republic 
Credit Life of Chicago and the Credit 


No definite con- 
conference 
eained a 
formulate 


Life of Springfield, O. 
clusions were reached at the 
but both state departments 
background upon which to 
their official attitudes. 





BROCHURE MARKS EVENT 
Reliance Life has issued a strikingly 
attractive brochure commemorating al 
tainment of $500,000,000 insurance 1 
force and containing much information 
about the company. 
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THE AETNA LIFE INSURANCE COMPANY 


DIPLOMA 


















George i Duncan 


WHO HAS SUCCESSFULLY COMPLETED THE ATNA 





Co. Life Insurance Gur -~~D 





Ca A COMPREHENSIVE INSTRUCTION PROGRAM 
{ ie IN LIFE INSURANCE CONDUCTED AT THE ATNA 
HOME OFFICE IN HARTFORD, CONNECTICUT, FOR A 
SELECTED GROUP OF FIELD REPRESENTATIVES 
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= iy ae 
oundation 
of a successful life underwriting career” 


The Aitna Life Insurance School presents an_ 


intensive study. course in life underwriting | 





incorporating field-ested ‘Ptinciples of planned 





salesmanship. oned for the experienced 
as well as the new ee the School has 
proved its effectiveness for the many life 


underwriters who have attended its sessions. 
WRITE FOR BOOKLET 


OR ASK ANY ATNA 
LIFE GENERAL AGENT 


THE NEXT FIVE-WEEK 
SESSION BEGINS ON 
JANUARY 6, 1941 





ALTNA LIFE INSURANCE SCHOOL HARTFORD, CONNECTICUT 
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Final Plans for Life 
Presidents’ Meeting 


JESSE H. JONES WILL SPEAK 


Canada to Be Represented by Leonard 
W. Brockington; Opening Address 
by Leroy A. Lincoln 


According to final arrangement of the 
proyran the annual cf 
Association of Life Insurance 


will be opened by Leroy A 


mvention of the 
Presidents 


Lincoln, 





president of Metropolitan Life, who is 
chairman of the convention. The first 
— 








Harris & Ewing 


JESSE H. JONES 
session will be held the morning of De- 
cember 5 at the Waldorf-Astoria in New 


York. The title of Mr. Lincoln’s address 
will be “Highlights of 1940.” 

Added to the list of speakers gathered 
from outside the ranks of life insurance 
1S Jesse H. Jones, United States Secre- 


tary of Commerce and administrator of 
the Federal Loan Agency. He will speak 
directly after Mr. Lincoln. Canada will 
be represented on the program by Leon- 
ard W. Brockington, K.C., LL.D., of 


Jones Owns Newspaper 


Mr. Jones first entered the banking 


field in 1905 when he organized the 
Southern Loan & Investment Co. and 
since then has occupied important posi- 
tions with financial and business insti- 


tutions and has been active in the real 


estate field both as a builder and an 
owner. From 1913 to 1917 he served on 
the Houston Harbor Board and was in 
strumental in converting the then inland 
town into a_ seaport Journalism also 
has played a part in his career for he is 
owner and publisher of the Houston 
Chronicle 

Mr. Jones became chairman of the 
Reconstruction Finance Corp. in 1933 
and served in that capacity until 1939 
when he became administrator of the 
Federal Loan Agency, embodyin the 
R. F. C, and certain other important 
rovernment agencies. He assumed his 
duties as Secretary of Commerce Sep 
tember 19 of this year, remaining as 
head of tl Federal Loan Agency by 
virtue of congressional action permittin 
him to hold both positions 


Brockington’s Activities 
\ native of Wales, Mr. Brockington 
went to Canada in 1912 and engaged for 
a time in newspaper work. Later he be- 
came a member of the law firm in Cal- 


ary, which was headed by the Rt. Hon. 
Richard B. Bennett. For thirteen years 
e served Calgary as city solicitor. He 
ha i] heer eneral counsel of the 
North-West Grain Dealers Association 
ror 0% 1939 he was chairman of 
the board of governors, Canadian Broad 
( I ( rt 


Lenz Tells Fraternal Men 
Of 60 Million Prospects 


Stressing the importance of enlight- 
ened leadership for life insurance in the 
troubled future, Alex O. 
president of the National Fra- 


ternal Congress, spoke before the twen- 


days of the 
Benz, 
y-third annual session of the Minnesota 


Fraternal Congress at Minneapolis. 


About 


fraternals writing legal reserve insurance 


200 representatives of Minnesota 


were present. 

The institution of life insurance in 
this country has done an outstanding job 
more than million pol- 
that 
who want or need in- 
service which life in- 


in writing sixty 


icvholders, he said, but there are 
many remaining 
surance and the 
surance offers, 
“Never before has our 
quired the leadership we 
Mr. Benz stated. “The 


business re- 
need today,” 
institution of 


life insurance needs direction of the 
highest type, a leadership that recog 

nizes the changing economic situation 
and can adjust itself to it. Life insur- 


ance will be called upon to solve prob- 
lems that never before have confronted 
it and these problems had better be 
solved by taking the public into our 
confidence. Pioneering days are not at 
an end in this country. There is still a 
fertile field for new ideas and methods. 
I know of no group privileged to ren 
der a greater service than the members 
of legal reserve fraternal societies. Life 
insurance offers the only true social se- 
curity.” 

G. S. Francis, United 
elected president of the 


Workmen, was 
Minnesota Fra- 


ternal Congress for the coming year. 
Mrs = Miller, Catholic Foresters, 
and W. kK. Bluett, Maccabees, were elect- 


Ives, 
secretary- 


ed vice ei and Luella H. 
Royal Neighbors, is the new 
treasurer 


Sales Congress In 
Richmond January 3 


HOLCOMBE, WOODSON SPEAKERS 
Local Deeeiinn Py Life Underwr‘ters 
and the Managers’ Association 
Sponsoring Project 

\ sales congress will be held in Rich- 
mond, Va., January 3 under the joint 
sponsorship of the local association of 
life underwriters and the Life Agency 
Managers, Inc. Principal speakers will 
be John Marshall Holcombe, Jr., man- 
ager of the Life Insurance Sales Re- 
search Bureau, and B. N. Woodson, 
service director, Managers and agents 
from West Virginia, North Carolina and 
the District of Columbia will be invited 
to participate in the meeting together 
with Virginia managers and agents. 

\ special effort will be made to pro- 
cure the attendance of as many 
sible of alumni of the schools cenducted 
hitherto in the Richmond area by the 
bureau. Special invitations will also be 
extended to chartered life underwriters. 
It will be the first sales congress held 
in Richmond in several years. 

Attention will be centered on funda- 
mentals. The meeting will be an all-day 
affair beginning at 9:30, Spiller Hicks, 
veneral agent for Provident Mutual, and 
Jewel W. Tyson, Massachusetts Mutual, 
are on the committee arranging for the 
congress. 


as pos- 


NEW TOLEDO MANAGER 

The Ohio State Life has appointed 
Fred C. Richards, manager of its Toledo 
City agency. He will be associated with 
J. Earl Pullen, who is in charge of 
Northwestern Ohio for the company. 
Mr. Richards is a past president of the 
Toledo Cooperative Club International. 
He played professional baseball for three 
years as a member of the Baltimore, 
Providence and Portland, Me., clubs. 
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WANTED: 


Young man between the ages of 
25 and 30, now successfully ep. 
gaged in the Life Insurance bygj. 
ness, to do supervisory work on q 
salary for a Life Insurance com. 
pany long established in (Cop. 
necticut. Must be college grady. 


ate and have clean __ record, 
Applications will be treated jy 
Apply by letter 
stating your qualifications. Box 
No. 1389, The Eastern Under. 


writer, 94 Fulton St., New York 


strict confidence. 











——————__ 


National Association Officers 


To Attend Boston Meeting 


Four ranking officers of the National 
Association of Life Underwriters: Harry 
T. Wright, president; Charles J. Zim- 
merman, immediate past president: John 
A. Witherspoon, vice-president, — and 
Grant Taggart, secretary, will be pre- 
sented at an unscheduled meeting of the 
Boston Life Underwriters Association 
the evening of December 3. 

Paul C. Bet howe New England repre- 
sentative on the National Board of 
Trustees, will preside at the meeting, a 
variety program of sales ideas and stimu- 
lation, 

Because of the unusual program, the 
Boston Association has opened the meet- 
ing to all life insurance agents, whether 
association members or not. According 
to Fitzhugh Traylor, president of the 
Boston association, his committees are 
making every effort to bring out a 
record-breaking attendance 


Disposal al Continual 
Life Assets Now Pending 


Disposition of the remaining assets of 
the defunct Continental Life of St. Louis 
is now pending before Judge Joseph J 
Ward of the U. S. Circuit Court. 

Ed Mays, former president of the 
company, is claiming $103,008 remaining 
in a special administration expense re- 
serve fund. His claim is opposed by the 
Kansas City Life, which reinsured th 
Continental Life, and a group of policy- 
holders of the company. 

Charles L. Henson, counsel for the 
Missouri State Insurance Department 
expressed the opinion that under th 
decree of dissolution of the Continental 
Life the $103,008 remaining in the spe 
cial administration fund of $225,00) 
should go to the Kansas City Life to re 
duce the liens on the Continental Lif 
policies, 

HEAR SIR CHARLES M. WEBB 

Sir Charles Morgan Webb, well known 
English economist and advisor to tht 
sritish government, was guest speaker 
at the Union League Club in Chicag 
recently at a luncheon to which im 
surance leaders were invited. The meet: 
ing was arranged by John S. Lord and 
David H. Kadyk of the law firm of Lord 
Bissel & Kadyk. 





DR GILBERSON SPEAKS 
Dr, Lydia G, Gilberson of the Metro- 
gw Life spoke Thursday, November 
before the industrial relations grou 
~ the Northern New Jersey Chaptet 
Society of Industrial Engineers, 
“E ‘motional First Aid Stations in Induy 
try.” 


MEET HERE JANUARY 3-4 ; 

The Northwestern Mutual Life wi 

hold its twenty-sixth annual Easter! 

agency meeting at the Waldorf \ storia 
on January 3 and 4, 


Novert 
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Independence 
Financial provision for Family and Self, avoiding dependence on others. 
Self-Reliance 
Thrift and Foresight. Saving for the day of possible adversity. 
Individual Initiative 
Outstanding example of voluntary free enterprise. Whole economic structure made more stable 
and secure; moral fibre of race strengthened. 
Preservation of Home 
Strength, solidarity and continuity of family life encouraged and safeguarded. 
Property and Accumulations Safeguarded 
Estate creation facilitated, protected and preserved for family and heirs. 
Human Values Emphasized 
Greatest Asset of Nation — its "life values'' — insured and conserved. 
Checks and Balances 
Based on the law of average, with adequate offsets against death of disability, and ample 
reserves for contingencies. 
Demonstration of Democracy 
Ownership and control by the members. Practical cooperation through mutual assistance, with 
equitable participation in benefits. 
LiFE ASSURANCE SOCIETY 
OF THE 
UNITED >FrATEe S 
393 SEVENTH AVENUE THOMAS |. PARKINSON 
NEW YORK, N. Y. President 
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State Mutual Revises 
1941 Dividend Seale 


EXTENDS JUVENILE COVERAGE 
Lower Age Limit Dropped from 91% to 
414 Where State Laws Permit; 
Limited to $5,000 


\ revised dividend scale for 1941 has 
been voted by the board of directors of 
the State Mutual Life and announced 
this week by President Chandler Bullock. 

Mr. Bullock also announced an ex- 
tension of permanent insurance cover- 
age, reducing the ages at which applica- 
tions will be accepted from nine and 
one-half to four and one-half. This ad- 
ditional range of issue on juveniles limits 
the policy face amounts to $1,000 mini- 
mum and $5,000 maximum except in 
Nebraska, where the state law permits 
only $2,000 to be issued within those age 
limits. In addition, New York and New 
Jersey do not permit issuance of poli- 
cies within this juvenile range, 

Interest Rate Same 

The revised dividend scale for the 
year 1941 varies mostly in the contracts 
and durations involving the largest in- 
vestment element, endowment policies 
and paid-up policies or nearly paid-up 
life policies, Mr. Bullock said. No change 
has been made in the amount of interest 
payable under settlement options and on 
accumulated dividends, 

Describing the source of dividends in 
a mutual life company and comparing 
that part of the net earned rate of in- 
terest on investments which can be cred- 
ited to dividends with the rate available 
10 years ago, Mr. Bullock said, “The 
gradual but unmistakable trend to lower 
interest rates in all institutions of de- 
posit is the most important factor in 
the establishment of the scale of divi- 
dends at the present time. Moreover, it 
is a trend over which investors of such 
funds as life insurance reserve funds 
have no control.” 

Bond Yield Low 

Indicative of this trend is the rate of 
interest return on the average maturi- 
ties of United States government bonds, 
which have now reached an average low 
yield of 1.03% bought at the present 
market prices, 

“Our net earnings on invested assets 
are about 34%, 3% of which is required 
to be added to the reserve funds in 
accordance with the law. The remain- 
ing ™% of 1% which is available for 
dividends, therefore, is about one-quarter 
of what was available ten years ago,” 
he said, 


National Life of Veemont 
Maintains Dividend Scale 


The National Life of Vermont, which 
is celebrating its ninetieth anniversary 
this year, today notified its agents in 
the thirty-six states where the company 
business that the company will 
present dividend scale for 
This will apply to all 
and annuity con- 


does 
continue its 
the year 1941. 
forms of insurance 
tracts, 

President Elbert S. Brigham also an- 
nounced that the basis of surplus inter- 
est distribution on participating funds 
held by the company will remain the 
same, at 34%. 


PARKINSON A. T. & T. DIRECTOR 

At the quarterly meeting of the direc 
tors of the American Telephone & Tele- 
graph Co., November 20, Thomas I. 
Parkinson, president of Equitable So- 
ciety, was elected to membership on 
the board to fill the vacancy caused by 
the death of Hale Holden. Mr. Parkin- 
son has been a director of the Western 
Electric Co., the main manufacturing 
unit of the Bell System. 





CLU’S HEAR GONTRUM 
John B. Gontrum, Maryland Insurance 
Commissioner, was speaker at the din- 
ner meeting of the Baltimore chapter, 
of Chartered Life Un 
rece ntl, 


\merican Society 
derwriters, 


American Embassy Reports 
On German Life Insurance 


In spite of a general tendency toward 


lower rates of interest, life insurance 


companies in Germany increased their 
volume of new business and total assets 
during 1939 and early 1940, according to 


a report of the American Embassy at 
Berlin to the Department of Commerce. 

Reduced interest return is partly cush- 
ioned because most of the large insur- 
ance companies hold long standing in- 
vestments where the interest rate has 
not been and probably will not be re- 
duced. Reserves, especially in the case 
of the larger German companies, are be- 
lieved in Germany to be more than ade- 


quate to afford protection against any 
temporary losses, 
The report, comprehensive in scope, 


summarizes the present situation and 
discusses the advance in the amount of 
new imsurance written, premium pay- 
ments, accumulation of new capital in 
savings banks, extension of general in- 
surance to include the compulsory social 
insurance of handicraft workers, the in- 
fluence of the war, mortality experience, 
capital investment, holdings in govern- 
ment securities, interest rates and future 
earnings, and possibilitics of retrench- 
ment 

Copies of the report are available from 
the Division of Commercial Laws, Bu- 
reau of Foreign and Domestic Commerce 
Washington, D. C. 

WM. H. BURNS AT NEWARK 

At least two hundred life underwriters 
are expected to hear William H. Burns, 
independent life insurance broker of 
Philadelphia, in the ninth of a series of 
twenty-four talks sponsored by the Life 
Underwriters Association of Northern 
New Jersey, to be held in the auditorium 
of the Firemen’s of Newark Building on 
Wednesday, December 4. He will sneak 
on “Insuring Human Life Values in Busi- 


ness.” 





94 Fulton St., New York. 


OPENING FOR EASTERN 
AGENCY SUPERVISOR 


Prominent life insurance company with real record for 
consistent growth and aggressive action has opening for high- 
grade home office agency supervisor. 
record for successful joint selling and field coaching. Give full 
information, age, experience, salary desired, etc. 
organization knows of this ad and replies will be held in strict 
confidence. Address Box No. 1390, The Eastern Underwriter, 


LL, 


Must have proved 


Our own 








Woll on Taxation 


(Continued from Page 1) 


and are efficiently performed. But to 
face realities, that portion of public ex- 
nenditures which represent duplication, 
inefficiency, undue competition or inter- 
ference with private enterprise must be 
amputated at the roots. Government 
spending is what makes taxes. Cut need- 
less, unfruitful, wasteful, and destructive 
expenditures and we reduce taxes.” 


Need a Critical Attitude 


\ critical attitude must be preserved 
toward increased Government costs, said 
Mr. Woll, in order that the funds con- 
tributed by taxpayers may not be dissi- 
natedsthrough wasteful expenditures and 
in order that future generations may not 
he burdened by the maintenance of func- 
tions which the national administration 
could wisely discontinue. 


Pointing out the need for incentives 














One of a series— 
Giving facts about 
the Fidelity 


ments. 


millions of assets. 


Fidelity is naturally proud of this 
contribution to the development of 
modern 
equally proud of the many other effec- 


tive tools in its work kit—twenty-eight 
regular policy forms, with numerous 


combinations of supplementary agree- 


Fidelity, now in its sixty-second year, operates in thirty- 


six states and the District of Columbia. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


Walter LeMar Talbot, President 


RETIRED WITH AN INCOME 


Somewhere today, very probably, a man will retire to 
enjoy for the rest of his days a Fidelity “Income for Life.” 
Thousands have done so since Decem- 

ber 24, 1902, when Fidelity originated 


this famous insurance plan. 


insurance, but Fidelity is 








More than 131 


























; 
to private enterprise and business ven- 
ture, Mr. Woll went on to say: 

~ Ene problem of stimulating the in- 
centives to existing and new private ven- 
ture enterprises, to increase employment 
to make improvements, and to ‘supply 
services, in the face of a crushing yoi- 
ume ot total taxation, is one of the 
urgent questions of the day, and one in 
which Organized Labor jis deeply con- 
cerned, ; 

™ lo many it may seem rather strange 
that in these days when attacks on busi- 
ness and industry find such a ready re- 
sponse, leaders of over 4,500,000 organ- 
ized wage earners should caution the 
Government in the levying of a tax on 
business, particularly on 
and undivided _ profits. Nevertheless 
Labor is of the judgment. that it is a 
harsh and unwise policy for the Govern- 
ment to compel a corporation that may 
be giving employment. to hundreds of 
thousands of men to declare its earnings 
in this form of dividends to its stock- 
holders when it needs such earnings to 
perpetuate the employment of | 
people. : 

“Then, again, a number of business 
concerns during our trying years of de- 
pression have operated largely for the 
benefit of their employes and the Gov- 
ernment; that is, after current costs, in- 
cluding payrolls and taxes were met 
frequently little, if anything, remained 
in the way of earnings to go to the 
owners of business who had risked their 
money upon the success of the enter- 
prise. 

Ly a 4 

Competent and reliable studies indi- 
cate that industries that had saved or 
set up reserves for the period of 1919 
to 1929, totaling some 34 billions of dol- 
lars, during the years of 1930 to 1935 
had paid out 34 billions of dollars more 
than they had received. It must be ap- 
parent that a situation which discour- 
ages or does not permit the setting up 
ot reserves is neither helpful to the 
wage earners nor of benefit to the pub- 
lic generally. In the long run the con- 
tinuation and extension of such a situa- 
tion spells disaster to all, including the 
Government.” 


‘capital gains’ 


those 


Incentive Taxation as Method 

In the past emphasis has been placed, 
said Mr. Woll, on penalty taxation 
whereas of late there has been much 
more interest in incentive taxation which 
is designed to help business rather than 
to hinder it. Later efforts to apply the 
incentive principles have more to do 
with encouraging employment or stim- 
ulating constructive activity by the d- 
rect exemption from taxation of a share 
of the profits otherwise taxable. 





The Newark branch office of the Man- 
ufacturers Life of Canada, J. Stanley 
Dey, manager, led all offices of that 
company throughout the world in vol 
ume of business during October. 





The December campaign of Minnesola 
Mutual Life to honor President T. 4 
Phillips will be based on a football mot! 
tied in with the company’s sixtieth ar 
niversary celebration. 
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Forty- four States 
Have Own Companies 


TEXAS HAS LARGEST NUMBER 


Active Development of New 
Oe aleatiens in South; Shifts in 
Assets and Ineurance in Force 





The Institute af Life Insurance, of 
which Holgar J. Johnson is president, 
says that there are life insurance com- 
head offices in forty-four states 
and the District of Columbia and that 
there are 300 companies in the entire 
country, of which 131 have been founded 
in the last twenty years. 
The state having the largest number 
of companies is Texas which has twenty- 


pany 


seven, Twelve states have more than 
ten companies each: Illinois, Indiana, 

4 . T 
Kansas, Massachusetts, Missouri, Ne- 


braska, New York, North Carolina, Ohio, 


Pennsylvania, Texas and Virginia. 
Development in South 


The largest new developme nt in life 
insurance companies in recent years has 
been in the South, Mid lle West and 
West, Of the 131 companies less than 
twenty years old, 90% are located out- 
side of New England and _ the Middle 
Atlantic States, which saw the birth and 
early development of life insurance. 

The younger companies have also had 
4 more rapid growth in recent years 
than the older companies. In 1900 the 
younger companies had 15% of total in- 
surance in force, while now the younger 
companies have 25%. In 1900 the five 
leading companies held 63% of all life 
insurance company assets, while today 
those five companies have only 29% of 
the total. 





Institute Reports on New 
York State Death Payments 


Insurance companies paid out a total 
of $131,£09.0C0 in settlement of death 
claims during the first three quarters 
of 1940 in New York State alone, the 
Institute of Life Insurance reports. This 
means an average of $14,645.445 a month 
flowing into bereaved homes. 

Of the death claim benefit payments 
rade in New York this year, up to 
September 30, 1940, $95,923,000 was paid 
a on Ordinary policies, $11,697,000 on 
Group policies and $24,189,000 on Indus- 
trial policies. : 

Total death claim benefit payments in 
the three Middle Atlantic States aggre- 
gated $242,478,000 for the nine months, 
comprising $166,908,000 on Ordinary poli- 
cies, $25,168,000 on Group policies, and 
$50 402,000 on Industrial policies. 

The compilation includes payments by 
American life insurance companies and 
payments by Canadian life insurance 
companies on policies held in the United 
States 


CHICAGO MANAGERS’ SPEAKERS 
Lynn Broaddus, general agent, Guard- 
ian Life, and Philip B. Hobbs, agency 
manager, Equitable Society, will speak 
before the meeting of the general agents 
and managers division of the Chicago 
\ssociation of Life Underwriters at the 
LaSalle Hotel on December 10. Mr. 
sroaddus will talk on “Agency Building” 
and Mr. Hobbs on “Mainspring of Man- 
agement.” 


RANDALL ‘ESTATE APPRAISED 

The official appraisal of the estate of 
the late E. W. Randall, for many years 
‘resident and chairman of the Minnesota 
Mutual Life, is $97,205, of which $86,830 
is listed as personal property and $10,- 
375 as re alty. The estate is divided equal- 
ly among two sons, a daughter and a 
daughter-in-law. 


COLUMBIAN NATIONAL CHANGE 


Columbian National “44 announces 


that on or about January 1941, it will 
change its reserve basis nS 3YU% to 
%. This will increase the rates of the 


company’s life insurance policies, except 
erm contracts. 


Yarnell Named at Reading 
By Northwestern National 


Appointment of Llewellyn R. 


Yarnell 


as general agent for Reading, Pa., and 
vicinity has been announced by North- 
western National Life of Minneapolis. 
His agency, to be known as the Reading 
agency, will have offices at 309 Baer 
Building, in that city, 

Mr. Yarnell comes to NwNL with 
twenty-two years’ experience in the life 
insurance business; during all of this 


time he was associated with one of the 
large Canadian companies. 
A veteran of the first World War, 


Mr. Yarnell is president of the Reading 


Association of 
is 45 years of 


Underwriters. 
and 


Life 


age is married. 


He 


Canada Life Shifts Brown 
And Lumsden to New Posts 


H. E. Lumsden, Canada Life 
supervisor at Hamilton, 
moted to a new post in the educational 


branch 
has been pro- 
department of the company’s home office. 
V. H. Brown, 
visor at Kitchener, will succeed 
Hamilton. 


formerly branch super- 
him as 
branch supervisor at 

Mr. Lumsden is president of the Life 
Underwriters’ of Hamilton 


and is a member of the company’s quar- 


Association 


ter million club. Mr, Brown also has 
an outstanding record, with over five 
years of consecutive weekly production. 


At the time of his appointment he was 
second among the company’s field or- 
ganization on this continent in the. pro- 
duction of new life insurance. 
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You can hardly imagine the doctor who would come to you with 


only a part of his medicine, or the lawyer who would argue your case 
with only a part of his law. Yet, if you stop to think of it, the insur- 


ance agent who is equipped to meet only a part of his client’s 


many 


personal insurance needs, works under an exactly similar handicap. 


Connecticut General believes that sound insurance selling today 
presupposes the agent’s having at his command a// of the insurance 
instruments necessary to do a thoroughly professional job. Again 
and again we have been told that one of the great STRENGTHS of the 


Company lies in the diversity and balance of its lines . . 


. and in the 


unusually broad gauge service Connecticut General agents are 


equipped to render. 


“8IPE- 
*ACCIDENT: 
“HEALTH 





*GROUP - 
* SALARY ALLOTMENT - 
*ANNUITIES - 


Connecticut General 
Life Insurance Company. - 


Hartford, Connecticut 
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Mutual Benefit Scans 
Effects of Campaigns 


TERMINATION RATE 
mt tin Consecutive 
Production Records 
Are Examined 


IS GOOD 


50-Day Drive 
Weekly 


Two studies on the effect of sales 
promotion activities conducted by the 
Mutual Benefit Life show that special 
sales effort does not necessarily impair 
the quality of business produced. 

Susiness produced in a fifty-day drive 
participated in by all the agents and 
agencies of the company was the subject 
of the first study. A comparison of the 
declination rate for the campaign busi- 
ness and the declinations on the com- 
pany’s normal production showed that 
that campaign business was not inferior 
in that respect. Of 6,548 applications 
submitted during the campaign 8.37% 
were declined, compared to 9.67% dec- 
linations for the 29,543 applications for 
the balance of the year and 9.44% dec- 
linations for the year as a whole. 

A more definite measure of quality is 
the termination record of the campaign 
business. This was compared with the 


record for the rest of the year’s busi- 
ness. The termination rate for two 
years on the campaign business was 
14.59% of the amount issued; on the 
business of the balance of the year, 
14.63% of the amount issued. These fig- 
ures are adequate evidence that there 
is no significant difference in the per- 
sistency of business produced during a 
campaign, and that produced at other 
times. 

The possibility that the drive for 


weekly production tends to decrease the 
quality of business produced was_ the 
cause of the second study, which con- 
cerned the termination record for busi- 
ness produced by agents producing at 
least one application a week. 
Records of the nine Mutual 
producers with a history of 
ten years’ membership in the 
Producers Club were considered. 


Benefit 
more than 
Weekly 


Busi- 


ness paid-for in the years 1931-38 by 
these agents showed total terminations 
of 26.1%. If his agency’s termination 


the business pro- 


total of termi- 


rate had applied to 
duced by each agent, the 
nations would have been 28.2% Four 
of the nine men had termination rates 
higher than their agencies, five had more 
favorable rates. 


These figures indicate that business 
of weekly producers over a long period 
of time is at least as persistent as the 


business generally in the agencies where 
it is written. Consistent weekly produc- 
tion therefore seems to be desirable in 
every way, as it is a habit which helps 
men to maintain regularity of production 
and increases total volume. 





Jordan Appointed at Miami 
By Illinois Bankers Life 


Illinois Bankers Life has appointed 
Eugene Jordan general agent at Miami, 
with offices in the Du Pont Building. 

Mr. Jordan, who has been living in 
Philadelphia, has not been active in the 


insurance field since late in 1938. Pre- 
vious to that he was for thirteen years 
manager of the Sun Life branch in 
Philadelphia, where he made an out- 


standing record both in his own produc- 
tion and by keeping his branch consist- 
ently near the top of the Sun Life list. 
CONSIDER CLU CHANGES 

Proposed changes in the examination 
procedure for the Chartered Life Under- 
writer designation were discussed by study 
group leaders of the American College 
of Life Underwriters from throughout 
the central states at a meeting in Chi- 
cago last Friday, November 22. Suggest- 
ed changes include the elimination of the 
present part 2 in the examination, moy 
ing the present parts 3, 4 and 5 up to 
become 2, 3 and 4, and the substitution 
of a new part 5, dealing with practical 
application in the field of all work cov- 
ered in the course. 
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Arthur G. Derr Discusses Philosophy 
Of Successful Life Insurance Selling 


“If you want to size up a 


curately, find out how 


man ac- 
much life insur- 
ance he owns. His answer will indicate 


his measure of foresight, sense of re- 
estimate of his 
capacity, thought 
fair play, and numerous 
This in brief summarizes 
the life insurance philosophy of Arthur 
G. Derr, general agent for New Jersey 
for Aetna Life at 6 Wi arin 

During the twenty-eight years since he 
first joined the ee Mr. Derr has 
seen many changes in life insurance and 
techniques, most of which he 
believes are calculated to make the work 
f the agent easier. During his first eight 
years in insurance he concentrated on 
personal production, and to those who 
complain that unsettled conditions make 
large insurance sales impossible in these 
troubled days he can point out that 1914 
and 1918 were his two most successful 
years. In the former he led all agents 
of the company. 

In 1921 Mr. Derr became general agent 
for Aetna in Erie and Warren counties 
in Pennsylvania, and in 1923 the com- 
pany gave him the state of Florida ter- 
ritory. He became general agent for 
New Jersey in 1933, 

“Salesmen are made, not 
old _ a tern Underwriter. “Every 
man who ever came into this 
cr Rly | vad a vision of becoming suc- 
mut the person who goes farthest 
is the one who can learn how and com- 
pel himself to really sell.” 

Mr. Derr’s philosophy of life insur- 
ance selling can be reduced to three 
ple but definite Intelligent ap- 
roach; make the pre make 
1 Sacrince Bag 
“Hang on to the coattail of enthusi- 
asm,” he says. “It will carry you far.” 
But the salesman must have clear in his 
own mind just og the system he is 
selling will do r his prospect. 

Insurance she sul compel the buyer to 
save on a scale that he himself has 
after due deliberation It will 
ut his thrift into the hands of those 
whose business it is to know what he 


sponsibility to his family, 
own value, past earning 
for his old age, 
ther things.” 


its sales 


born,” he 
man or 


cessful, | 





steps: 
spect think; 


cannot hope to know about investments 
It will give his thrift the safeguards 
provided by state laws regulating insur- 
ince companies. It will leave him free 


to give his whole time and thought to 
sparing him all vexa- 











AN 
ANNOUNCEMENT 
OF IMPORTANCE 
TO 
INSURANCE MEN 


Under the new ruling of The United States Life Insurance Company, 
insurance men are to be underwritten as class ‘‘A”’ risks for accident 
insurance. This change amounts to a saving of approximately 20% 
over the former class “‘B"’ rating. Consult your nearest United States 
Life agency for full details. A complete line of accident, health and 
hospital expense policies is available. 





THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
101 FIFTH AVENUE 


NEW YORK,N. Y. 





Ife there is a blind optimism in living 
u» to an income?’” 

Convincing the prospect of the desir- 
ability of sacrificing some present com- 
fort or luxury for the future benefit of 
himself or his dependents is the final 
and most difficult step in the sales pro- 
cess, Mr. Derr believes. Changing the 
prospect’s concept of life insurance is 
necessary in every case, for although in- 
surance protection is generally accepted 
as desirable and necessary, no individual 
ever feels that he can really afford more 
insurance at the present time. 

“Life insurance selling is merely ‘de- 
touring money.’ The prospect has ex- 
changed a little money and a lot of 
health for a large number of enduring 
dollars which will be paid to him or his 
dependents when needed most. The ex- 
change has made him richer rather than 
poorer, 

“It is 





ARTHUR G. DERR 
tion and 
property. 

It will take into consideration the un- 
certainties of his earning power and 
allow modifications as required, making 
sure that he will get all that he pays 
for, no matter how far he may fall short 
of his original intentions. 

It will play the roll of a fairy god- 
father to the dependents who find them- 
selves suddenly cast upon their own re- 
sources through the unexpected and pre- 
mature passing of the one who provides. 

If the salesman has the knowledge and 
the enthusiasm, sees enough eligible 
prospects, submits numerous and varied 
programs, and yet does not sell much, 
it is because he has failed in the second 
or third part of the sales program. 

“It isn’t hard to make people think,” 
Mr. Derr says. “I may say to my pros- 
pect: ‘Mr. Jones, isn’t it true that it is 
harder to hold on to money than it is 
to make it? Why? Because success in 
making money may cause you to relax Life Underwriters Association of Los 
the judgment and caution that acquired Angeles will have Vice-President Wil- 
it.’ liam M. Rothaermel of Pacific Mutual 

“To further enlist his thinking, I might Life and Hal Crouch, attorney, as speak- 
say ‘Isn't it true that in our American’ ers November 29. 


anxiety incident to the care of 


unfortunate,” Mr. Derr con- 
cluded, “that busy men will not pay as 
much attention to laying out their in- 
surance estates as they do to preparing 
their wills. Insurance forms the bulk of 
most small estates, so we are making 
wills every day, but it is still difficult to 
persuade a business man to spend even 
a few minutes seriously considering what 
he should realize is one of his heaviest 
responsibilities.” 





ROTHAERMEL SPEAKER TODAY 











THE FREE SCHOOL 


Equal educational advantages—free from 
propaganda and basically factual, the 
training ground of free citizenship—are 
the rightful heritage of our children. 


GIRARD LIFE policies assure many 
American children of this opportunity. 





GIRARD LIFE 


INSURANCE COMPANY OF PHILADELPHIA 


Opposite Independence Hall 


| 


Takes New Pest 


recently appointed 
agency supervisor of the Malcolm Mac- 
Callum agency of Connecticut Mutual. 


Irving S. Higgins, 





MANY CHICAGO ACTIVITIES 


CLU Meets Today with Zimmerman as 
Speaker; Advisory Council and 
Committees to Confer 
The Chicago Association of Life Un- 
derwriters will hold several events now 
within a short time in order to clear the 
slate before the holiday Today 
the Chicago chapter, Chartered Life Un- 


season. 


derwriters, will have a meeting to whic 
all underwriters who have taken study 
work preparatory to receiving the CLI 


egree have been invited. The speaker 
will be Charles J. Zimmerman, general 
agent for Connecticut Mutual. Roland 
D. Hinkle, Equitable Society and vice- 
president of the chapter, will preside 

December 3 the association’s advisory 
council will meet to discuss legislative 
and routine affairs. December 6 the 
membership committee will meet the 


chairman William E. North, New York 
Life. 
December 9 the committee for the 


holiday charity party, which is to be held 
December 13 at LaSalle Hotel for eyery- 
one connected with the life insurance 
business, is scheduled. The committee 
will complete its final preparations 10f 
the party at this meeting. 
ANNIVERSARY OF FIRST POLICY 
Indianapolis Life has celebrated the 
thirty-fifth anniversary of the issuance 
of its first policy, which was paid as @ 
death claim, Howard H. Huston, aget 
who sold the original policy, is still wit! 
the company. He was general agent a 
Logansport, Ind., for nearly thirty years 
going to the home office in 1935 in ge 
eral charge of the company’s real estate. 
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Washington National 
Shows Gains for Year 


THIRTIETH ANNIVERSARY IN ‘41 


Series of Regional Meetings Recently 
Completed; Qualit- in Production and 
Man Power Emphasized 


Washington National of Evanston, Tll., 
regarded as the largest life and accident 
and health company in the state, will 
close 1940 with a healthy premium vol- 
in all departments and 
with substantial gains in assets and 
surplus, President George R. Kendall 
reports. Field representation during 1940 
is also substantially greater than at the 
close of 1939. Greater emphasis is being 
given to quality of business and man 
power. The gain in agencies has been 
well distributed around the country. 
Washington National in 1941 will mark 
its thirtieth anniversary, its founder hav- 
ing been George R. Kendall. 
Keynote of Regional Meetings 

Quality production and improved serv- 
ice to policyholders was the keynote of 
a series of regional meetings held dur- 
ing recent weeks by this company. Stress 
was also put on improvement in sales 
methods. Managers, superintendents and 
agents joined in the discussions with an 
enthusiasm that was gratifying. At all 
the meetings the movie “Yours truly. Ed 
Graham,” produced by the Institute of 
Life Insurance, was shown. It made a 
hit. Each regional program occupied 
two full days. 

Biggest meeting of the series was that 
of the Eastern division, held in New 
York City with 125 on hand to discuss 
their problems with company officials. 
Representing the home office were Cur- 
tis P. Kendall, vice-president; J. Pres- 
ton Kendall, agency secretary; J. B. 
Blandford, assistant vice-president, who 
presided, and Hal Haywood, agency su- 
pervisor. William O. Barnes, manager 
at Newark, N. J., had charge of local 
arrangements. Keynote address at the 
opening session was delivered by Charles 
Forrer, manager at Harrisburg, who was 
the spokesman for the Eastern division 
managers. Vice-President Kendall, who 
has executive supervision over all the 
industrial divisions, reviewed 1940 re- 
sults, outlined plans for the coming vear. 
Talks were given by various managers 
attending, and the best indication of the 
value of this and other regional meet- 
ings held is that Washington National in 
October reported the best production of 
any month this year. 


ume increase in 


Central Division in No. 1 Place 

Second largest meeting of the series 
was staged by the Central division in 
Chicago at which F. L. Ramey, assis- 
tant secretary of the company, presided 
over a group of 100. This division has 
the distinction this vear of being in No. 
1 place among Washington National 
feld units for all departments of the 
business, 

Presiding officer at both the Western 
and Pacific Coast meetings was C. B. 
Crawford, senior vice-president, The 
frst named was held in San Antonio 
with sixty attending, and the second at 
Phoenix, Ariz., with fifty on hand, The 
same number joined in the Southern 
division sessions at Edgewater Park, 
Miss.. at which the presiding officer was 
M. W. Caskey, assistant secretary. And 
at least forty men came out for the 
Northern division get-together in Spring- 
held, Ill, held under the chairmanship 
of Assistant Vice-President J. L. Loarie. 


Rex B. Magee, advertising manager for 
Lamar Life, attended Mary Margaret 
McBride Day in Mexico, Mo. last week 
aS a guest of Mitchell White, editor of 
the Mexico Ledger, The day was the 
homecoming of alumni of the 82-year 
old newspaper. Because of the distinc- 
tion of Miss McBride, radio columnist 
and writer, Governor Lloyd Stark pro- 
claimed the alumni event as Mary Mar- 
Saret McBride Day, during which she 
broadcast her regular C. B. C. program 
and two special Missouri programs. 





Ned Patrick Succeeds 

E. Whitlock at Omaha 
MASSACHUSETTS MUTUAL G. A. 
Has Been General Agent at Wheeling, 


W. Va., for Same Company During 
Past Year 





Ned G. Patrick, general agent of Mas- 
sachusetts Mutual at Wheeling, W. Va., 
will become general agent at Omaha for 
the same company, effective December 1. 
He will succeed Ernest Whitlock, gen- 


NED G. 


PATRICK 


there since 1925, who re- 
able to devote more time 
Whitlock 


Massachu- 


eral agent 

signed to be 
to personal production, Mr. 
will stay at Omaha with the 
setts Mutual. 

Mr, Patrick first entered life insurance 
in 1928, after studying at Akron Univer- 
sity. He was a consecutive daily pro- 
ducer for a period of eighteen months 
from his induction into the business. 
Later he concentrated on management 
activities, especially on recruiting and 
training agents, in the Ohio field, 

In 1938 Mr. Patrick became assistant 
to E, Leo Smith, Massachusetts Mutuai 
general agent at Indianapolis, and was 
appointed general agent at Wheeling 
in 1939. He is vice-president of the 
Wheeling Life Underwriters Association 
and president of the recently formed 
West Virginia Association of General 
Agents & Managers. 


Geo. A. Goodridge Connects 
With State Mutual Agency 


George A. Goodridge, whose resigna- 
tion from the Penn Mutual, 

Bethea agency, was announced last week, 
has joined the Gerald H. Young agency, 
State Mutual Life, as a full-time agent 


( she rne 


Captain R. W. Dodds, United States 
\rmy, assigned to liaison duties with the 
Selective Service Board, was the prin 
cipal speaker at the monthly meeting of 
the Little Rock Life Underwriters Asso- 
ciation November 25. His subject was 
“Life Insurance and Military Service.” 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone BArclay 7-3428 











LA.C. Program For 
Meeting December 5 


AT HOTEL ROOSEVELT IN N. Y. 


General Session in Morning’ with 
Gontrum and Cornell Speakers; 


Hubbard Luncheon Speaker 


The complete program for the meet- 
Insurance Advertising Con- 
ference at the Hotel Roosevelt, New 
York City, on Thursday, December 5, is 


ing of the 


as follows: 

The 
with a.general session in the foyer out- 
side the main ball room. Important an- 
nouncements will be made by President 
David C. Gibson and committee chair- 
men. From 10:30 to 11:00, John B. Gon- 
trum, Insurance Commissioner for Mary- 
land, will speak on the subject, “Con- 
ditions Facing Insurance in 1941 and 


meeting will open at 9:30 a.m. 


How Advertising Men Can Help Meet 
Them.” 
From 11:00 to 11:30, Paul Cornell, 


former chairman of the American Asso- 
ciation of Advertising Agencies, will 
speak on the subject, “How To Plan An 
Advertising Campaign.” Following Mr. 
Cornell’s talk, there will be round table 
discussions until 12:45 p.m. in which all 
members will have an opportunity to 
participate. Round table discussions have 
always been a popular feature of I.A.C. 
meetings because of the lively and prac- 
tical topics which are developed. 

Luncheon will be served at 1 o'clock 
in the hotel’s main ball room. The 
luncheon speaker will be Clarence T. 
Hubbard, secretary of the Automobile 
and Standard Fire, whose subject is “The 
Inside Story Which Has Never Been 
Told.” 

Mr, Gontrum, first speaker at the 
morning session, is a lawyer by profes- 
sion. He served as Secretary of State 
of Maryland before being appointed In- 
surance Commissioner in May, 1939. Mr. 
Cornell, recent Republican nominee for 
Senator from Connecticut, retired as 
head of his own advertising agency at 
the age of 39 to become headmaster of 
the Romford School for Boys in Wash- 
ington, Conn. 





In Michigan, Ohio, 





° OPEN TERRITORY - 
Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








. ] HE EMBLEM of a 


strong, enduring life in- 
Surance company which 
for 73 years has adhered 
to principles of justice 
and friendliness. Well 
directed and _ soundly 
managed, the protection 
the Equitable of. Iowa 
provides to policyhold- 
ers. and their families is 
Outstanding by Any Standard 


of Comparison 


EQUITABLE 
LIFE 0/1OWA 


ROME OFFICE + DES MOINES 


h. a 

















H. M. Faser, whose appointment as su- 
perintendent of agencies of Lamar Life 
was announced last week. 


Louisville, special 
Mutual Life, has 
the Louisville 

] 


T. Byrne Morgan, 
agent tor Connecticut 
been elected president of 
Board of Park Commissioners He has 
been a member of the board for three 
years and served as chairman, 


MUTUAL LIFE TRUSTEE 


W. Randolph Burgess, vice-chairman, 


National City Bank, New York, has been 
elected a trustee of the Mutual Life of 
New York. 

Don C. Carver has been appointed 
manager for the Fidelity Mutual Life 


at Columbus, Ohio. 
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BRITISH LIFE INSURANCE WAR as little as possible with the present SE 
RISK SITUATION normal processes.” 

J. Dyer Simpson, general manager, The Journal of Commerce discusses The 
Royal-Liverpool Groups, addressing the objectively the problems raised by Sec- ran a 
Insurance Institute of Liverpool this tion 11 of the Holding Company Act, a dit 
month described the life insurance situ- Which SEC is now proceeding to apply, ment 
ation in wartime. Companies writing life and the consequences likely to result ahi 
insurance in Great Britain are covering from the corporate integration provi- Blank & S the 

, ‘ ; ’ = : . an Stoller Te 
war risks without extra charge under sions of that measure. Particular atten- DONALD B. WOODWARD THEODORE M. RIEHLE Tenn 

, ‘ & : : ‘ : NAL >. Ak I : IRiIn M. REE LE ting 
practically all policies issued prior to tion is paid to the new situation created citing 
March 9, 1939, and so far claims have by the national defense program and Donald B. Woodward, research assist Theodore M. Riehle, agency mam- _ 

: ‘ - se . Pe one ring’ 

not been heavy, but are mounting up. the changed economic and regulatory ant to the president of the Mutual Life, ger, Equitable Life Assurance Society, an « 
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: a Aa é following his graduation from Indiana York City, and former president of the re 

nation. Agreement with the Government The Journal of Commerce makes the University with an A.B. degree. His first National Association of Life Under- provi 

to maintain in force life policies of mem- @SSumption that the public utility indus- job was on the copy desk, then he be- writers, was elected to honorary life Se 
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bers of His Maijesty’s forces has also. try, subject though it is to close Gov- came a reporter in the Washington membership in the Midtown Managers ag 
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been greatly appreciated by the nation. paver tg =—_ rye eke iigec " Federal Reserve Board. Andrew Mellon tion on November 20. Officers of the erg 
a — — > ¢ r¢ > yrivate siness e er- ‘ _ pos s “ able 

Referring to the generous action of the © gee —ogdoedl .epenecedinasaagrulbn ; was Secretary of the Treasury and Roy Midtown Managers Association are ont 

companies Mr. Simpson says: prise. With the POrreee: of Came, the A. Young was governor of the Federal Stuart D. Warner, president; Ralph G seal 
tnciaslnin alk’ wilindiidie wiles ail legal distinction between industries that Reserve Board at the time. He left Engelsman, vice president and S. Samuel saper 
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of war risks in life insurance in the are “affected with a public interest” and W — ton os es sesesayera — Wolfson, secretary-treasurer. i 
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press has tended to obscure the great those which are private in character has of Business Week and fron : * #* ss idea 
neat ; , ‘ came economist of Moody’s Investors ep 

service which life companies are render-  ecome increasingly nebulous. Legisla-  Cervice. coing from there to the Mutual John B. Griswold, an examiner in the wanin 

da gooey pacar acre and i tures and courts have subjected to regu- Life. With Mare Rose, now associate fire underwriting department of the Au- aS 
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er of being taken for granted and over- lation many operations of business en- editor of Readers’ Digest, he is author | nee : oaerees ves bee re —: "No partic 

ane "e 1 ) oe fi. ager, ene OS RE TE -h as industrial re- Of two books, “Primer of Money” and versary with the organization on No- id d 

looked. Good be lavior—even generous terprise generally, suc 1 as strial “Inflation.” vember 22. Jorn in West Hartford, od 

behavior—is not “news. lations, price differentials, etc. Particu- * * * Mr. Griswold attended Huntsinger’s under 

British life companies may be exposed Jar industries, such as soft coal mining, : Business College and was connected bet 
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to additional claims during the coming are now operating under rigid regulation George C. ye vice-president and with the Insurance Co. of North \mer he di 
Wint “tas alll incall, SE aad ‘al Fed al ; ce it treasurer of the Globe & Rutgers Fire, ica before he joined the Automobile as 
? "oO “reasec orte “2 - r Ss C ‘ecdere agencie ac . ( 
een a en en oan i by specia! Federa agencies. In fact, It made a talk Monday night of this week an assistant examiner on November 22 f th 
demics arise and from larger number js coming to be recognized that all in- before the insurance school of the Uni- 1915, He was made an examiner in “= 
»f people killed in road accidents. Rates dustry is “affected with a public interest” versity of Richmond sponsored jointly 1920 it fr 
of interest have fallen and companies in one respect or another. by the university and the \ irginia As y * * ati ° 
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stantial contribution to the national Regulation in the public utility indus- of an Insurance Company.” While in City f e i fgee 4 " vy patch thine 
oe vs “ e" “ie . a + ’ f y for a tew weeks and stopping ¢ ling 
cause, Along this line Mr. Simpson says: try as in others, beneficial as it is with- Richmond he was the guest of Marshall us Coben Naslanse es Clab. He is th zo 
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J em: ge point where it prevents the successful G. & R. who heads a committee direct- me 1 “ eS } Jones 
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nortfoli and ; . own tt lition functioning of the system of private en- g activities oO e insurance school. roa 
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od stead. There may be increases in chief feature of the American economy. John A. Johnson, local agent at Pres- * + —~ pre pow: of dyn sith Sion 
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The Journal of Commerce has issued a Hartford, ( onn, Ceremony was per- legislature in January. I. O. Levy, vice-president of Behrendt- ualty | 
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SEP Tells Life Story of Silliman 
Evans 


Evening 


The Saturday Post last week 
ran a long article about Silliman Evans, 
a director of the Maryland 


member of the executive committee, and 


Casualty, 


chairman. 
Nashville 


rattling and ex- 


for a period the company’s 


He is now publisher of the 
Tennessean, setting a 
citing pace for his newspaper competi- 
tors; and a host extraordinary who 
brings dozens of celebrities to his home 
and industries to the city, also. He has 
traveled enough by aeroplane to help 
provide dividends for the airline com- 
panies; has a country-wide acquaintance 
which ranks with that of Jim Farley; 
and there never was a more likeable 
companion around a restaurant or cafe 
table or any other place where he hap- 
pens to be—and that may be any place in 
America. He is looking for more news- 
paper worlds to conquer and not a soul 
in Nashville harbors any Harold 
idea that the f 


Ickes 


influence of the press is 


waning. They couldn’t have any such 
idea with Evans on the job 
The Saturday Evening Post story was 


particularly interesting in describing the 
old days in Texas when his reporting 
under Publisher Carter in Fort Worth 
made politicians and office’ holders trem- 
ble. When Evans started on a crusade 
he did just as effective a job as did any 
of the fellows who won the Pulitzer 
prize. 

Evans and Jesse Jones have always hit 
it off, and when Evans went to Wash- 
ington to be Fourth Assistant Postmas- 
ter General and made a scintillating suc- 
cess of that obscure job Evans got to 
know everybody who amounted to any- 
thing in Washington and not only liked 
them but they liked him. It was Jesse 
Jones who was responsible for sending 
Silliman Evans to the Maryland Cas- 
ualty. 

_The newspaper man who wrote The 
Saturday Evening Post story hit on all 
cylinders in describing Evans as a re- 
porter and editor, as a bon vivant, as a 
Promoter, as a government official, as a 
host. He was not so happy in what he 
wrote about the interlude when Mr. 
Evans went over to the Maryland Cas- 
ualty to take the helm, and in which role 
he did an unusually good job. The SEP 
comments that Maryland and Connecti- 
cut Insurance Departments were feud- 
ing, and some other statements were 
somewhat fantastic. However, it all 
made a readable story. 

: ae 


What to See in Theatres of New York 
It has been the custom of this page 
the week before the large insurance con- 
ventions come to the Waldorf-Astoria 
to discuss the theatres and the restau- 
rants as a guide to a pleasant evening 
or two. This season the legitimate 
drama is in the doldrums, For weeks 
there was no real hit. Maybe it is be- 


cause of the troubled times, but the pub- 
lic wants light entertainment. 
comedies, 


The big 


hits are musical with good 
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songs, fine dancing, a sprinkling of com- 
edians and teeming with young 
chorus girls and dancers. 

Even the current Shakespearean pro- 
duction—there is generally one here each 
season—is a comedy. It is “Twelfth 
Night.” starring two of the principal 
figures of the theatre—Helen Hayes and 
Maurice Evans. They act their roles up 
to the hilt. Dyed-in-the-wool Shakes- 
peare fans and students are pleased with 
the production which is by The Theatre 
Guild and Gilbert Miller. 

It was not until the evening of No- 
vember 27 that a real dramatic hit ar- 
rived in town, and that is the Ethel 
Barrymore show, “The Corn Is Green.” 
It is a play of Welsh life with authentic, 
forceful characters, Miss Barrymore 
gives a beautiful performance of a teach- 
er who comes to a small Welsh country- 
side village, her mission being to educate 
boys who normally would go into the 


stages 


mines when they are 12. One of the 
boys turns out to have extraordinary 


abilities as a writer and the story is how 
by faith, resolution and generosity she 
passes to him the flame of enlighten- 
ment, 

When it comes to musical shows visi- 
tors will have a wide choice as there 
are six of them. Biggest hits are Pan- 
ama Hattie, Louisiana. Purchase and 
Boys and Girls Together. Panama Hat- 
tie, the music of which is written by 
Cole Porter, cleverest of all song writers, 
stars Ethel Merman, greatest song singer 
on the American musical comedy stage. 
It is a beautiful, lively production, but 
rough stuff as Ethel Merman takes the 
part of a cabaret singer in Panama and 
there are three comedians who take the 
part of sailors of the fleet and are out 
to have a good time. 

The inimitable Ed Wynn, funnier than 
ever, is on the stage most of the time 
in Boys and Girls Together, and is for- 
tunate in having assisting him the De 
Marcos, America’s leading team of ball- 
room dancers; and Jane Pickens, who 
became famous on the radio and who 
is an unusually attractive leading woman. 
It is regarded as the best show Ed 
Wynn has had in years. 

Another prince of comedians, Victor 
Moore, is starred with Vera Zorina, an 
extraordinary dancing beauty in Louisi- 
ana Purchase, which is a take-off on the 
old Huey Long administration. Also 
prominent in the cast are William Gax- 
ton and Trene Bordoni. Irving Berlin 
wrote the music and there is not a poor 
song in the show. 

Al Jolson has made a comeback in a 
new musical, called Hold On To Your 


Hats, assisted by Martha Raye, rough 
neck comedienne of the movies. Singing 
a lot of his old songs and some new 


ones, he hasn’t changed any since his 
Winter Garden days. I was only mildly 
interested in this performance. 

Those who like colored shows will be 
entertained by Ethel Waters in Cabin 
in the Sky, which is not only well sung 
but has an extraordinary collection of 
dancers, 

Hellzapoppin’, noisiest and rowdiest 
show which has ever been in New York, 





and full of slapstick humor, is in its 
third year at the Winter Garden. 

There is a big ice skating revue at 
the big Centre Theatre in Rockefeller 
Centre, called It Happens On Ice, which 
stars Joe Cook, the comedian. Those 
who do not object to the monotony of 
ice skating like it. 

Principal comedies in to--n have been 
here a long time. Life With Father, 
which has two road companies, is in its 
second year at the historic Emnire The- 
atre, packing them in everv night; and 
The Man Who Came to Dinner, which 
also has a road company, has been play- 
ing for more than a year at the Music 


Box The latter show is a caricature of 
Alexander Woollcott and stars Monty 
Woolley, former Yale professor. He 


gives a great performance. 

A new revival of Charley’s Aunt is a 
hit at the Cort Theatreé It is not to 
my taste. The new George S, Kaufman 
and Moss Hart play, George Washing- 
ton Slept Here, is funny in spots, but 
that’s about all. 

One of the best troupes of ballet 
dancers the city has seen in some years 
is the Ballet Russe at the Fifty-first 
Street Theatre. It is well staged, color- 
ful and original. 

The night spots consist largely of the 
same old standbys. The best place to 
see celebrities is at the Club 21 where 
formal dress is not necessary but it is 
a snobby spot, hard to pass the gate as 
there are only a few tables and the 


place Is generally crowded Another 
place where celebrities are found at 
night is the Stork Club. Swank spots 
continue to be El Morocco, Versailles, 


Monte Carlo, Persian Room at. the 

Plaza, Iridium Room at the St. Regis 

and the Sert Room at the Waldorf. 
Billy Rose’s Diamond Horseshoe at 


the Hotel Paramount has two big shows 
a night starring such old timers as 
Blanche Ring, Gilda Gray, Eddie Leon- 
ard, Julian Eltinge and Pat Rooney, 

One of the most popular spots, but 
too crowded for comfort, is the Beach- 
comber, above the Winter Garden, with 
an Oriental atmosphere and where zom- 
bies are served They are $1.25 apiece. 

The Rainbow Room at Rockefeller 
Center continues a popular rendezvous 
for out-of-towners, in part because of 
the opportunity of standing on a _ bal- 
cony high in the air and seeing New 
York illuminated at night. Lunch place 
at which to see celebrities and at the 
same time obtain good food is Sardi’s. 
Vichy Bars British Insurance Business 

The French Government at Vichy has 
issued a decree precluding British in- 
surance offices for the time being from 
trading in France and Algeria. This 
interdiction includes reinsurance policies. 

Current life, automobile and = work- 
men’s accident policies may be liquidat- 
ed, while parties interested in fire, bur- 
glar and accident insurance policies may 
demand their cancellation or temporary 
suspension. Liquidation, however, is 
only permitted in cases where deposits 
are available, or where guarantees for 
which the Finance Ministry may ask are 
given by the offices. 

The suspended policies will become 
valid as and when the embargo is re- 
moved. One of the reasons for this 
step is the interruption of Anglo- 
French money transfers. 

— a 


Changes in Nebraska Insurance Dept. 

Nebraska is one of those states which 
shifted from the Democratic to the Re- 
publican column at the recent ‘election 
with substantial changes in personnel of 
the Insurance Department as inevitable. 


Charles Smrha, director of insurance 
since 1936 and a prominent Democrat, 
will head the list of casualties. The 
newly elected governor, Dwight Gris- 
wold, has not yet announced who he 


has in mind for the position but several 
are being mentioned among insurance 
circles. 

The most prominent at the moment 
and one who has the backing of insur- 


ance men is C. C, Frasier of Aurora, 
banker and attorney. Also candidates 
are Conn W. Moose, former insurance 
commissioner, and Jackson B. Chase, 





SILLIMAN 


EVANS 


Omaha attorney. Insurance organiza- 
tions are said to be opposing appoint- 
ment of either man. 

John W. Logan, Insurance Depart- 
ment attorney, is also among those who 


will be missing after the first of the 
vear, but to date there have been no 
indications as to who his successor 


will be. 

B. B. Gribble, Department actuary for 
several years, although a Democrat, may 
be retained, insurance men believe, and 
they are opposed to his dismissal. 

a cs 


Three St. Paul F. & M. Representa- 
tives Called Into Govern- 
ment Service 
Three of the first names of insurance 
men called into Army or Navy service 
are with the St. Paul Fire & Marine. 
They are John R. Crossen, in charge 
of claims in Cleveland, who is in Mis- 
sissippi as a first lieutenant in the Ohio 
National Guard; John L. Lamphrey of 
the home office, who is in San Diego as 
a lieutenant in the Marine Corps, and 
Bruce Brink of the bond department, 
home office, who has joined the Naval 

Reserve. 
X* * * 

Opens Vinoy Park Hozcl Dec. 18 
Clement Kennedy, managing director 
of the New Ocean House, Swampscott, 
and Vinoy Park Hotel, St. Petersburg, 
Fla., both hotels which house many in- 
surance conventions, announces that the 
Vinoy Park will open December 18 for 
the season of 1941. Mr. Kennedy has 
been running both of these hotels for 
some years and has a wide acquaintance 
with insurance executives. 


* 


80 Year Old Lloyd’s Member Dead 


Edmund Sykes Lamplough, for many 
years a prominent member of Lloyd's, 
died in London at the age of 80. 

Mr. Lamplough served on the Commit- 
tee of Lloyd’s from 1910 to 1913 and from 
1915 to 1918 inclusive and again in 1920. 
He retired from active underwriting in 
1925, but continued to attend his office 
regularly at Lloyd’s Building until three 
The association of the Lamp 
lough famly with Lloyd’s dates back to 
1827, when Williamson Lamplough, de- 
ceased’s father, became a subscriber. The 
son was elected a_ non-underwriting 
member at the end of 1882 and an un- 
derwriting member four vears later. He 
had a passion for the sea and was par- 
ticularly interested in the underwriting 
of sailing ships. 

During the last war Mr. 
served first in the Admiralty 
Department and then in the Shipping 
Ministry, where he acted as a liaison 
officer between the entire British marine 
market and the Government He was 
chairman of Lloyd’s Signing Bureau and 
Claims Settling Bureau in 1919-20, a 
member of the committee of the Salvage 
Association from 1908 to 1926, and a 
member of the committee of Lloyd's 
Register from 1919 to 1923 


vears ago. 


Lamplough 
Transport 
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Agents’ Leaders Take 
Important Action Here 


FIVE-DAY MEETING IN N. Y. 
New Auto Finance Plan Is Opposed; 
Educational Move Progresses and 


Director Will Be Named Soon 


The National Association of Insurance 
Agents this week issued a lengthy state- 
ment covering important deliberations 
and action of the executive committee 
at its five-day meeting in New York 
City last week. This meeting was called 
by President Payne H. Midyette of Tal- 
lahassee, Fla., because of the pressing 
nature of the principal matters involved. 

Declaring against discriminatory rules, 
commission reductions which do not re- 
sult from joint contributon by both com- 
panies and agents, and the principles 
and practices of production branch of- 
fices, the committee reaffirmed, with par- 
ticular emphasis on specific items, the 
established position of the National As- 
sociation, Says the statement in part: 

“Seeking to establish further its views 
in regard to the great value to the busi- 
ness of a better trained agency force, 
its belief that company employes should 
retire from countersignature functions, 
and that a greater incentive should be 
provided for the production of so-called 
small business, the committee projected 
plans and took steps toward the effectu- 
ation of these principles. 

Conferences With Companies 

“The plan to divide the executive com- 
mittee, as a matter of expeditious allot- 
ment of the work, into sub-committees 
to handle the major issues before the 
meeting, met with great success. These 
sub-committees were able to confer si- 
multaneously with various company com- 
mittees as well as to meet by themselves 
and to report on occasion to the exec- 
utive committee. The sub-committees in 
question included: graduation of ex- 
penses and commissions—R, W. Forshay, 
F. A. Moreton, G. W. Haerle, W. H. 
Stewart and W. T. Ashby; agency li- 
censing and countersignature regulations 
—Mr. Midyette, L. W. Garlichs, T. C. 


Redden, and T. Woosley; insurance edu- 


cation program—S, O. Smith, W. Fetzer, 
Jr., D. A. North and C. Zoercher. Mr. 
Midyette and General Counsel Walter 


H. Bennett were available for and par- 
ticipated in discussions of all sub-com- 
mittees, 

“A special delegation of the New York 
State Association conferred with the ex- 
ecutive committee on Monday, Novem- 
ber 18, and again later that same after- 
noon on matters of common interest. 
This group included President Thomas 
A. “ou Rochester; Secretary J. W. 
Rose, Buffalo; } National Councillor Rus- 
sell M. L. Carson, Glens Falls, and 
Archibald J. Smith. George Kern and 
Elmer Hopper of New York City. 

“The authorized company group which 
conferred with the executive committee 
in connection with agency licensing and 
countersignature re gulations was a sub- 


committee of the Association of Cas- 
ualty and Surety Executives, officially 
including representatives of Hartford 


Accident & Indemnity, Travelers, Mary- 


land Casualty, Globe Indemnity, Em- 
ployers’ Liability and Fidelity & Cas- 
ualty. 

“The sub-committee of the Associa- 
tion of Casualty and Surety Executives 
which discussed the question of grad- 


uation of commissions and expenses with 
the National Association sub-committee 
for that subject, officially included rep- 
resentatives of Travelers, Royal Indem- 
nity and Employers’ Liability. 
“Representing company groups in con- 
nection with the educational program 





Phoenix 
National 
San- 
Travelers, representing the 


discussions 
Insurance, 
Board of 
ford Perkins, 
Association of 
Executives. 
“Some of the principal topics treated 


were John North, 
representing the 
Fire Underwriters and 
Surety 


Casualty and 


by the executive committee, with brief 
digest of the trend of discussion and 
action, were as follows: 


Financed Automobile Plan Hit 


“On the question of insurance on 
financed automobiles, to which a con- 
siderable amount of attention has been 
given by the National Association dur- 
ing the past year and more, and with 
particular reference to the recent pro- 
mulgation of rules in connection with 
the subject by the National Automobile 
Underwriters Association, the executive 
committee stated as follows: 

“The executive committee of the Na- 
tional Association of Insurance Agents 
in session in New York City on Novem- 
ber 21, 1940, had before it a “plan and 
rules for rating eligible automobile 
finance accounts,” issued recently by the 
National Automobile Underwriters Asso- 
ciation. We recognize the difficulties 
surrounding this problem and appreciate 
the tremendous work done by the NAUA 
in attempting to solve it; nevertheless 
the executive committee believes the 
plan to be discriminatory and not in 
the interest of sound insurance practices. 
Relief rules of various kinds, brought 
into existence as competitive measures, 
seem not the right answer to meet the 
coercive power of credit lodged in a 
money-lending institution. Insurance 
should not be written merely on a basis 
of expediency and without regard for 
sound principles.’ 

Educational Program 

“As had been expected, the matter of 
the evolving educational program of the 
National Association received much at- 
tention by the full committee and by the 
sub-committee dealing with the ques- 
tion. Both the sub-committee and the 
full committee conferred on several oc- 
casions during the week with represen- 
tatives of major company associations 
and organizations. 

“Satisfaction was expressed at the 
steady development of the educational 
movement to date, Further development 
and agreement of thought was estab- 
lished in connection with the desirabil- 
ity of dividing the program into two 
parts: one to concern itself with short- 
course schools in the nature of sales 
promotion wherein both agents and com- 
panies may become the beneficiaries of 
increasing production; the other tend- 
ing toward the eventual establishment 
of complete insurance courses in more 
colleges and universities in order that 
those students seeking a career in in- 
surance might have a distinct advantage 
during their college courses 

“This latter movement is " expected to 
lead to the establishment of a college 
of property and liability insurance. In 
this connection, further endorsement was 
given to the previous decision to invite 
the cooperation of the Association of 
University Teachers of Insurance to 
assist in the development of this long- 
range aspect of the program. 

“In regard to the immediate develop- 
ment at hand—the furtherance or in- 
auguration of short course schools and 
the development of educational sales pro- 
motion work in coordination with state 
associations—it was stated that definite 
assurances of assistance and cooperation 
had been received from the National 
Board of Fire Underwriters, the Asso- 
ciation of Casualty and Surety Execu- 
tives, the Insurance Executives Asso- 
ciation, and the Business Development 
Office. It was further stated that the 

(Continued on Page 21) 





E. L. Mulvehill President 


Of American Reserve 

At a special meeting of directors 
of the American Reserve on Novem- 
ber 27 Edward L. Mulvehill, formerly 
vice-president, was elected president 
to succeed the late Thomas B. Boss. 
Mr. Mulvehill has been affiliated with 
the company since its merger with the 
Reinsurance Corporation of America 
ten years ago, of which organization 
he was a vice-president, and is well 


known in insurance circles. Richard 
H. Long has been elected a_vice- 
president of the company and will 


continue to 
heretofore. 


serve as secretary, as 











FIREMEN’S 85 YEARS OLD 


Successful Newark Institution Launched 
by Thirteen Men to Hold Anniversary 
Luncheon December 3 
Firemen’s Insurance, Newark, will ob- 
serve its eighty-fifth anniversary next 
Tuesday, December 3, with an informal 
luncheon at the company’s headquarters 
at 10 Park Place. President John R. 
Cooney has been sending invitations to 
a large number of persons, many of 
whom will recall some of the company’s 

early days. 

The Firemen’s was organized in 1855. 
At that time Newark had a population 
of 50,000 and there were several compa- 
nies of volunteer firemen. Among the 
firefighters were Moses R. King and 
Samuel W. Bond, who traded in real 
estate and sold fire insurance. Thirteen 
of the firemen met in the office of 
King & Bond and decided to form an 
insurance company. The original stock 
was sold at $10 a share, payable at ten- 
day intervals in $2 instalments. King 
was chosen president and Bond secre- 
tary. Since then the company’s presi- 
dents have been Charles S. Macknet, 
Moses Bigelow, S. R. W. Heath, John 
H. Kase, Daniel H. Dunham and Neal 
Bassett. Mr. Cooney became president 
in 1934. 

Began in a Basement 

The company’s first office was in a 
basement for which it paid $125 a year 
rent. In 1860 the office was removed 
to what is now 744 Broad Street where 
the rent was $450 a year. In the early 
80s the company bought the northeast 
corner of Broad and Market Streets in 
the liquidation of what was then the 
First National Bank of Newark and the 
present Park Place site was purchased 
in 1923, construction of the present home 
office building being commenced in 1927, 
The large wooden statue of a fireman 
that for many years attracted attention 
to the company’s offices when they were 
located at Broad and Market Streets is 
now on the balcony of the fire house 
at Butler, N. J. 





Display of Defective 
Devices Draws Well 


Union Fire, 85 John Street, 
New York, is showing in its window an 
exhibit of defective electrical devices 
arranged by the electrical department of 
the New York Board of Fire Under- 
writers. The exhibit is accompanied by 
warnings against the use of unapproved 
material and against installation by 
others than licensed electricians. 

Among articles displayed are a burg- 
lar alarm which resulted in the death of 
a woman, a badly insulated wire as the 
result of which a boy was killed, a non- 
automatic elvctric flatiron which burned 
its way through the ironing board on 
which it was standing, samples of wires 
not properly insulated, samples of bad 
installation of electric light wires, and 
others. 


Norwich 





N. J. FIELDMEN HEAR MAYS 

Milton W. Mays, director of the Busi- 
ness Development Office, discussed mu- 
tual competition in a talk given before 
the New Jersey Field Club at its meet- 
ing Monday evening at the Robert Treat 
Hotel, Newark. President S. Gage Lewis, 
Springfield Fire & Marine, presided. 


London Assurance Special 
In New England Field 





STEPHEN F. 


O’CONNOR 


Promotion of Stephen F. O'Connor to 
the position of London Assurance Group 
special agent for Maine, New Hampshire 
and eastern Massachusetts was an- 
nounced officially this week by Everett 
W. Nourse, United States manager and 
president. Mr, O’Connor is assisting 
State Agent Frank E. Walls, who re- 
cently celebrated his twentieth anniver- 
sary as a London field representative. 

The promotion climaxes twenty years 
of company service for Mr. O'Connor, 
whose most recent office position was 
that of examiner in the Western depart- 
ment. He had previously served in the 
Eastern underwriting department and 
during the past few years has made 
several trips into the Eastern field to 
become familiar with actual operating 
conditions, He has served a term as 
chairman of the executive committee of 
the London Assurance Employes As- 
sociation and as office librarian. 


New Qualification Rules 


For Producers in Penna. 


Insurance Commissioner of Pennsyl- 
vania Matthew H. Taggart announces 
approval of rules and regulations affect- 
ing qualifications and licensing of in- 
surance agents and brokers, effective 
January 1, 1941, 

Blanks for applic ations for license will 
be mailed out to companies, associations 
and exchanges on or about December 5, 
and they will supersede present blanks 
now in the hands of the companies. 
Copies of the regulation will be distrib- 
uted upon receipt from the printer, a 
few days later. 

Examinations of agents and_ brokers 
will follow the plan now in vogue, but 
dates are changed as follows: First Sat- 
urday in the month, Philadelphia; sec- 
ond Saturday, Johnstown, Hazleton and 
Erie; third Saturday, Pittsburgh and 
Scranton; fourth Saturday, Harrisburg 
and Williamsport. 


Joseph W. Doran Joins 
Jones & Whitlock, Inc. 


Joseph W. Doran has joined Jones & 
Whitlock, Inc., of New York, well known 
inland marine production office. For 
nineteen years he was with the Fidelity 
& Guaranty Fire of Baltimore and other 
companies. In 1935 he came to New 
York to organize the automobile —_ 
ment of the Globe & Rutgers and! 
1939 he was appointed agency nelle 
tendent of the Hanover and Fulton Fire. 

Mr. Doran brings to his new position 
a wide acquaintance among field repre 
sentatives, general agents and loca 
agents, especially of the companies re? 
resented by Jones 
marine managers. 
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Merchandising Loss 
Prevention on Farms 


SUBJECT OF CHICAGO MEETING 


Agricultural Committee of National Fire 
Waste Council Holds Annual Session 


Next Wednesday 


The agricultural committee of the Na- 
tional Fire, Waste ee 
of the Chamber of 
United States, will hold its annual meet- 


Council, an 

Commerce of the 
ing in Chicago on Wednesday, Decem- 
meeting will 
Preven- 


ber 4. The subject of the 


be “Merchandising Farm Fire 
tion.” The importance of conserving re- 
sources against fire waste will be em- 
phasized. 

The committee, 


ship of Rush W. 
Aetna Fire, will 


under the chairman- 
Carter, farm manager, 
discuss methods used 
to publicize the educational and_ tech- 
nical material that is available to aid 
the farmer with his fire waste problems 
and will endeavor to determine the re- 
sults of this work. All activities con- 
ducted during the last year will be 
examined objectively, with a view to 
improving their effectiveness, 

In connection with this review, vari- 
ous industries will report at the me¢t- 
ing, highlighting developments in their 


respective fields to provide adequate 
safeguards for the farmer. Manufac- 
turers of rural fire apparatus, lightning 


rods, water supply systems, fire extin- 
guishers and other devices will be repre- 
sented as will farm fire insurance under- 
writers and fire protection experts of 
government bureaus and _ technical or- 
ganizations. 

Youth organizations such as the 
Clubs, the Rural Boy Scouts of 
and the Future Farmers of America, will 
also have representatives present to re- 
port on projects which they are spon- 
soring. 

Progress of rural electrification will 
be another topic to be discussed. An 
address on this subject will be made by 
an official of the Rural Electrification 
Administration. 


4-H 


America 





BOND VALUE BASIS SET 
New York Department Announces the 
Manner in Which Securities Shall Be 
Listed for Statements 

The New York Department has been 
considering an increase in the standards 
for eligibility of amortized values for 
bonds shown in the December 31, 1940 
statements of companies and the follow- 
ing basis has been decided upon: 

Bonds not in default as to principal 
or interest which are found by the in- 
surer to be amply secured and meet any 
one of the following tests shall be car- 
ried at the amortized values: 

(a) Bonds issued, assumed or guaran- 
teed by the United States or the Do- 
minion of Canada or any political sub- 
division therein, or any civil division or 
public instrumentality of any of the fore- 
going which are legal for investment by 
insurance companies under the provisions 
of subdivision 1 of section 81 of the 
New York insurance law. 

(b) Bonds rated in any of the first 
four grades by at least two of the recog- 
nized rating services. 

_(c) Bonds rated in any of the first 
five grades by at least three of the 
recognized rating services. 

(d) Bonds which are not eligible for 
amortization under (a) (b) or (c) here- 
in but rated in any of the first five 
grades by two of the recognized rating 
services, provided such bonds’ were 
quoted at 55% or higher during the last 
three months of the year, 

Bonds which do not meet any of the 
tests herein set forth shall not be amor- 
tized, but carried at the market value. 
he ratings referred to herein relate to 
the December 1, 1940 ratings issued by 
the following four recognized rating 
services: Moody’s Investors Service, 
Poor’s Publishing Co., Fitch Investors 
Service, 


Standard Statistics Co. 


National Fire Group’s New Home 





Taken from over Asylum Avenue, 
The east and west wings are 
the auditorium, cafeteria, 
220 feet from the front wall of the 
to north, 


Hartford, 
this photograph shows the front of the new home office 
240 feet long 
kitchen and club rooms, in the 
central unit, 
is 260 feet while the width is 340 feet. The 


while the 


1¢ building, 
building which faces south. 
employes’ wing, which includes 
back of the building, is 
so that the overall length, south 
small building in front is the 


Conn., southeast of t 


temporary construction office. The steel work is entirely erected, the limestone 
exterior walls are completed to the top floors except for the north wing and the 
fifth floor, which will be on the center section only. Most of the concrete 
flooring is already in. Sections of the concrete roof decking are now being put on 


the west wing. Right of center can be 


crete slabs. 
general contractors. 


seen the 
place the steel smokestack. The other smaller booms are 


Eggers and Higgins are the architects and the George A. 


155-foot crawler-crane rig used to 
lifting stone and con- 
Fuller Co. 





FRANK G. BEEBE DIES AT 80 


Veteran New York City Broker Passes 

Away After Two Years’ Illness; 

64 Years in Insurance 

Frank G. Beebe, 
& Wesson, Inc., insurance 
William Street, New York, died in the 
South Side Hospital, Bayshore, Monday 
night after an illness of nearly two 
vears. Before that he never missed a 
day at the office because of illness in 
sixty-four years. He was 80 years old 
and lived at Amityville, L. I. 

At the age of 14 he accepted a posi- 
tion with the late Andrew Wesson, 
whose business subsequently became 
Gibson & Wesson. In 1903 Mr. Beebe 
and Samuel J. Graham — the con- 
trolling interest and Mr. Beebe became 
president. Mr. Graham is vice-president 
30orn in Westfield, Mass., on March 9, 
1860, the son of the late George G. and 
Elizabeth de Groot Beebe, he was taken 
to New York by his parents when he 
was a year old, 

After his education 
schools he obtained his 
parents at that time lived at Eighth 
Avenue and Thirty-third Street, where 
the Pennsylvania Railroad Station now 
is located. In 1881 Mr. Beebe married 
Miss Minerva Terry of Amityville. 

Surviving is a daughter with whom 


he lived. 


president of Gibson 
brokers, 110 


in the public 
first job. His 


Owens Serena Reid With 
New York Underwriters 


George W. Owens, executive special 
agent at Chicago of the New York Un- 
derwriters, has been appointed home 
office superintendent at New York of 
the automobile and inland marine de 
partments, He succeeds Joseph Reid, 
who died in October. 

A graduate of the University of Iowa, 
Mr. Owens entered insurance with the 
lowa Inspection Bureau. Twelve years 
ago he became special agent of the New 
York Underwriters in Iowa and follow- 
ing this was state agent in Iowa and 
then in Nebraska, From that position 
he was promoted to executive special 
agent, with jurisdiction over all the 
Middle Western states. 


BROOKLYN BROKERS MEET 


L. C. Gifford Guest Sneaker; Goldberc-r 
Nominated for the Presidency; Bee‘- 
steak to Be Held Dec. 3 

The regular monthly luncheon meet- 
ins of the Brooklyn Insurance Brokers 
Association was held Wednesday at the 
Hotel Bossert. Brooklvn. and presided 
over by J. E. Fries, L. C. Gifford, assistant 
secretary and supervisor, automobile de- 
partment of the Home, addressed the 
meetine on “Antomohile Insurance Op- 
portunitic after which he answered 
questions 


The nominating committee consistine 
of Messrs. Fries, Nathanson Pisselli, 
Schmidt and Sollazzo presented a slate 
of officers. whe if not onposed will he 


meeting to 
Thev are 


Dece aimee r 
ensuine venr. 


elected at the 
serve for the 


president Alex ( sold reer: first vice- 
president, Victor Gauthier: second vice- 
nresident. N. Lee Colin: third vice- 
nresident. M. Nathanson: treasurer, F 
C. MacCormack; secretarv, Harry G 
Ellis, Tr. The onlv change in the ex- 


ecutive committee is the schetitetion of 


]. FE Fries as chairman in nlace of Vi-- 


tor Ganthier. Others serving on this 
committee are Bernhard Stern, H. Les- 
ter Heistad, Fred Schmidt and J. L 


Schneider 

The annual heefsteak dinner of the 
association. which has always been en- 
iovable. will be held at the Hotel Bos- 
sert, Brooklyn next Tuesday Tickets 
mav he secured from H. Lester Heistad, 
188 Montague Street, Brooklyn 


Wool Coverage Sought 


The Defense Supplies Corn., new sub 
sidiarv of the Reconstruction Finance 
Corp., has called for insurance bids on 
nearly 250.000,000 pounds of Australian 
wool which is to be brought to this 
country and stored as a reserve under 
the national defense plan. All proposals 
must be received in duplicate by the 
Defense Supplies Corporation, Lafavette 
Building, Washington, D. C., by 12 o'clock 
noon December 2, No form has been 
provided for the submission of the pro- 
posals, but the specifications call for full 
fire and marine coverage from Australia 


4 . 
Agents’ Meeting 
(Continued from Page 20) 

National Association was now in a posi 
tion to inaugurate further concrete steps 
in its educational program and to begin 
in the near future to work with state 
associations in the development of a 
coordinated educational activity. 

“It is expected that the appointment 
of a director to head up this work, cen- 
tralize the assistance and cooperation of 
company and agency groups and to ef 
fect a constructive liaison with state 
associations on this activity, will be an- 
nounced within the next week or two. 


Branch Offices 

“Considerable and intensive discus 
sion centered about the subject of pro 
duction branch offices, a topic that has 
been before succeeding executive com- 
mittees for a number of years. Revolv- 
ing around the key pronouncement by 
the committee that ‘we reaffirm our 
opposition to production branch offices 
in the business of insurance,’ the con- 
sideration of the problem developed a 
large number and wide range of observa- 
tions in connection with many related 
aspects of the present situation and the 
threat implied to the American Agency 
System in the future.” 

Further details upon casualty insur- 
ance matters considered by the execu- 
tive committee will be found in the 
casualty section of this issue, 

Bennett on Principles 

In his “State of the Order” in the American 
Agency Bulletin today Mr. Bennett says in part: 

“A prime result of this meeting was a re- 
statement of principles as a foundation of clear 
thinking—specifically, a restatement of major 
principles applicable to present operations in re- 
gard to schools of education, licensing and 
countersignature statutes, commission reductions 
by the attrition process, division of compensa- 
tion under resident agent laws, the production 
branch office method, overhead writing, a survey 
looking toward a graduation of commission on 
some basis other than a percentage of the pe. 
mium irrespective of its size, and rate reduc- 
tions at the sole expense of agent’s compensa- 
tion. 

‘A restatement of principles at this time starts 
with a declaration that the business of insur 
ance is a two-party operation and needs to be 
understood clearly and definitely defined as such, 
so that all may understand. These two parties 
are insurance companies on the one side and 
the producers of insurance premiums on the 
other. If the producers should ever try to set 
up an organization to take over or infringe on 
company management, there would be invoked a 
lunacy commission and a commitment to solitary 
confinement of such crazy people. All right! 
But what about the other party? When com- 
pany management invades the production field 
and takes over the mission of producers by 
branch office and home office counter methods, 
what becomes of the two-party theory? The an- 
swer is simple. Some companies want to oper- 
ate on both sides. 

‘A better trained agency force is declared to 
be of major importance. To that end, a nation 
wide educational program will soon be launched 
on a standard and uniform basis calculated to 
carry to the field forces everywhere, modern 
formulas for office management, sales produc 
tion, and the development of all lines of prop- 
erty insurance, to the advantage of agents, com- 
panies and the insuring public. * * * 

‘There was a definite restatement that it was 
unfair and unjust to bring about rate reduc 
tions for competitive purposes by subtracting 
all, or practically all, of the reduction from the 
agent’s compensation. The argument that a com- 
pany must have all, or nearly all, of its former 
dollars on rate 


expense reduction processes, is 
as unsound as a denial of the same expense 
factors to agents. Contribution should be joint, 
not one-sided. To say that company expenses 
cannot come down is to beg the question. The 
principle restated in this behalf is joint contribu 
tion 

‘The National Association has never condoned 
discrimination. That’s one of the reasons the 


executive committee looks with disfavor on the 
last edition of the National Automobile Under 
writer Association’s plans and rules for rating 
eligible automobile financed accounts. It is vigor- 
ously charged by some, and not without reason, 
that discrimination is the ‘main street’ of the 
plan. Relief rules for competition are always 
fraught with this danger. 

“I believe that these definite restatements of 
principles will make for clarity, understanding, 
ind healthful forward movement on all fronts.” 


to ports and storage locations in the 
United States 
The limit of 


vessel is set at 


insurance by any one 
$3,500 000, the limit at 
any one place on shore, $7,000,000. While 
the agreement with the British govern- 
ment provides that space on the two 
established lines running between Aus 
tralia and the United States will be used 
as far as possible, it is expected that 
most of the wool will be carried on ves 


sels of American registry. 
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Camden to Mark 100th Anniversary 


In 1941; Is Improving 


With the end of its first hundred years 
approaching in 1941, the Camden Fire 
Insurance Association has completed its 
new home office annex at Camden and 
has launched its modernation of the 
facade which has identified it for many 
years. The annex occupies a lot seventy- 
one by seventy-one feet at the corner of 
Fifth Street and Taylor Avenue, adjoin- 
ing and connecting two buildings previ- 
ously used. It comprises two stories and 
basement, the exterior matching the 
building which has long distinguished the 
corner of Fifth and Federal Streets. 

rhe additional structure provides room 
for the automobile department which 
has occupied space in a rented building 
at Fifth and Market Streets. The an- 
nex provides a new board room with 
modern appointments, private offices for 
all officers and department managers and 
an enlarged printing department. The 
annex is soundproofed throughout, 

Work now under way modernizing 
the front entrance includes the installa- 
tion of a revolving door, a steel counter 
and a modern reception room. The ex- 
panding business of Camden Fire has 
made necessary the construction and 
modernization program, eliminating use 
of adjoining offices next to headquarters 
of Public Service. These may be rented 
as stores. 

First Home Office in Dry Goods Store 

Camden Fire’s first home office in 1841 
was the dry goods store of its first sec- 
retary, John K. Cowperthwaite, at Sec- 
ond and Federal Streets. In 1853 Jona- 
than Burr, also a storekeeper at Third 
and Plum Streets, was elected secretary 
and his store became the main office. A 
“double building” was constructed at 
Fifth and Federal Streets on a site then 
adjoining Camden’s first City Hall and 
this was occupied by Camden Fire in 
November, 1858 The association has 
been on the premises since that time. 

In 1899 a new building, the front unit 
of the present main building in the home 
office group, was erected. This was en- 
larged in 1904. A separate fire resistive 
building a block long was built in 1912, 
a second story being added in 1917. Two 
store properties adjoining that building 
were purchased in 1919 and pressed into 
service—these are the offices being va- 
cated by the new expansion facilities. 

Camden, in 1841, when Camden Fire 
was founded, was a villlage clustered 
about two rival ferries to Philadelphia, 
only a square apart. A hotel, of which 
Richard Cake was proprietor, was the 
principal hub of the rising community. 
It was in the old ferry house that Cam- 
den Fire was organized and where later 
meetings of the directors were held. A 
small shed at the rear of the hotel was 
occupied by P. J. Gray, printer of the 
“Camden Mail,” who served as a direc- 
tor from 1842 to 1848. 

Cowperthwaite, first secretary, became 
the first elected mayor of the city of 
Camden. For twelve years he wrote all 
the policies by hand and handled nearly 
all the affairs of Camden Fire. By 1858 
the net premium income of Camden Fire 
had reached an average of $2,500 a year 
and the association thought there should 
be an office removed from crackers, dry 
goods and groceries. 

Home Office Erected 

In May, 1857, a committee was ap- 
pointed to “ascertain what lots can be 
purchased in the city of Camden that 
would be suitable on which to build an 
office.” But it was March of the fol- 
lowing year before the committee re- 
ported that two lots on the southwest 
corner of Fifth and Federal Streets 
could be purchased for $2,000. This was 
virtually on the edge of the city of that 
day—boundaries extended only to Sixth 
Street. The site adjoined the first City 
Hall, a stone building twenty by forty 
feet, 

A motion to build a single building 


Home Office 


was defeated and a double building was 
approved instead. When the _ building 
was finished, the association arranged to 
occupy only the lower east room and 
rent the west room and floor above. The 
first meeting in the new structure was 
held November 18, 1858. 

Burr served as secretary of the asso- 
ciation for thirty-two vears and as vice- 
president for an additional ten years 


During that time nearly all the detail 
work devolved upon him—he was_ the 
first paid employe, being paid $50 a 


year when elected, together with policy- 
writing fees of $1 paid by each assured. 
This was later increased to $500 a year. 
The Camden in its early years was a 
mutual company. 

No other salaries were paid but a gold 
watch and chain were presented to the 
treasurer, John S, Read, father of E. E. 
Read, Jr., later president. Jn 1878 Burr 
turned over some of his duties to an 
assistant secretary, Rudolph W. Birds- 
all. In 1885 Burr was elected president, 
Birdsall secretary and a clerk 
was hired. 

In 1887 the clerk resigned and was 
succeeded by Joseph K. Sharp, who later 
for thirty-nine years, 
when he retired. In 1888 a typewriter 
was purchased and Birdsall announced 
that he was going into other business 
the vacancy falling to Sharp. In 1899 


became 


became secretary 


E. E. Read, Jr. was elected president 
after serving as a director for sixteen 
years f 

~ Read had been instrumental in the 


selection of J. Lynn Truscott as Phila- 
delphia manager and these two with 
others had been planning for a new 
building to house the home office of an 
institution which was beginning to have 
visions of expansion. On March _ 30, 
1899, contract was awarded for a new 
building which can be traced in the ap- 
pearance of the front of the home office 
group today. 
Rapid Expansion in Premiums 

In October of that year the capital 
was increased to $200,000, Truscott was 
elected vice-president and managing un- 
derwriter. At the end of 1899 net pre- 
mium income of the association was 
$30,589 for the year, having doubled since 
the establishment of a Philadelphia of- 
fice five years before. The following 
year it tripled to $95,630 and at the end 
of 1901 had reached $206,478. 

In 1904 a contract was let for another 
new office, beautifully appointed and the 
last word in working quarters in that 
day. Further expansion came in 1912 
and 1917. The purchase of two addi- 
tional properties came in 1919, 

‘. E. Read, Jr., died in 1923. J. Lynn 
Truscott retired on account of ill health 
in 1930 after serving two years as presi- 
dent; he died in 1935. Joseph K. Sharp, 
still active, retired in 1928. Milwood 


Truscott, brother of J. Lynn Truscott, 


who came to Camden Fire in March, 
1902 and who was elected assistant sec- 
retary in 1904, retired in 1935 after 
thirty-three years of service. 

William T. Read, now president, is the 
nephew of the former head of Camden 
Fire; he was long active in New Jersey 
politics, serving as state treasurer for 
many years. He became president in 
1928, has been a director since 1913. 
John F. Gilliams, vice-president, was 
special agent in Northern New Jersey 
from 1911 to 1916 when he was elected 
assistant secretary. He became vice- 
president in 1923. 

Jarry Truscott, son of J, Lynn Trus- 
cott, served in many capacities, be- 
ginning in the underwriting department 
in 1912, later becoming examiner and 
special agent. A member of the Royal 
Flying Corps during the World War, 
he was elected assistant secretary in 
1920, secretary in 1924 and vice-president 
in 1928. 

Harry O. Huth, who succeeded John 
F. Gilliams as special agent in New 
Jersey in 1916, was elected assistant 
secretary in 1930 and became vice-presi- 
dent in 1934. Elwood S. Thompson, now 
secretary and treasurer, joined the Cam- 
den Fire in 1916 when a marine depart- 
ment was started; he became the fourth 
secretary-treasurer when Sharp retired 
in 1928. Charles W. Makin was elected 
assistant secretary in 1928. William J. 
Wood has headed the automobile de- 
partment since 1927, was elected assis- 
tant secretary in 1930. 

Ralph Hover was made assistant sec- 
retary in 1940. He heads the inland ma- 
rine department. 


EALES MADE PRESIDENT 
Insurance Club, District of Columbia, 
Holds Annual Meeting and Dinner at 

Which Many Gather 
Insurance Club of Washington, 
D. C.. met November 18 and elected 
Howard Eales president. He is local 
manager for Standard Accident. Albert 
J. Phillips, local agent, was elected vice- 
president. Preston W. Grant is secre- 
tary and J. H. Pumphrey, treasurer, The 
business meeting was followed by a 
cocktail hour and an elaborate dinner. 

Among those present were John R. 
Robinson, vice-president, Phoenix In- 
demnity; former presidents of the club, 
Edward S. Brashears, C. R. Barker, W. 
D. Ellett and Douglas R. Phillips; Albert 
F. Jordan, Superintendent of Insurance ; 
T. F. Cunneen, manager insurance de- 
partment United States Chamber of 
Commerce; George B, Haatnan, man- 
ager, D. C. Compensation Rating Bu- 
reau, and H. E. C. Rainey, Underwriters 
Association, District of Columbia. 


Halifax 131 Years Old 

Halifax Insurance Co., St. John, N. B., 
is observing its 13lst anniversary this 
month. At the close of the first century 
of its existence assets of the company 
were $391,030, whereas thirteen years 
later they were $447,848. In 1939 they 
had increased to $6,215,522. ‘ 
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CHARGES ARE DISMISSED 


McCormack, O’Malley and Pender 

Freed of Accusation of Conspiracy = 

Action from Washington ™ 

A. L. McCormack, head of the Public 
Insurance Agency of St. Louis and one 
time president of the Missouri Associa- 
tion of Insurance Agents; former State 
Superintendent of Insurance Robert Em 
met O’Malley and Thomas J. Pendergast 
Jackson County Democratic party leader. 
last week were freed of a charge of 
conspiracy to obstruct justice jn the 
United States District Court at Kansas 
City when United States District ie 
torney Maurice M. Milligan from Wash- 
ington, D, C., directed that the charges 
be dismissed, 

The dismissal was entered by Richard 
K. Phelps, acting United States Attor- 
ney, on receipt of a telegraphic order 
from Milligan, who is now acting as a 
special assistant to the Attorney-Gen- 
eral of the United States in connection 
with election fraud cases. In ordering 
that the cases against the accused trio 
be dismissed Milligan kept an agreement 
made with Pendergast and O'Malley 
when they pleaded guilty to Federal in. 
come tax evasion charges about seyen- 
teen months ago, that they would not 
be punished further on any Federal 
charges. 


LOSS PAYABLE CLAUSE 





Court Holds It a Union Clause Estab. 
lishing Contract Between Insurer 
and Mortgagee 
A mutual fire association issued a fire 
policy on a house and subsequently at- 
thereto a loss payable clause 
Prudential, which had a 
mortgage on the house, as payee. The 
house burned and Prudential sued on the 
policy, claiming that it was insured by 
the defendant in a separate contract un- 
der the loss payable clause, on the theory 

that that clause was a union clause. 

The policy was for five years, On 
December 1, 1930, about six weeks be- 
fore the loss, the amount of the mort- 
gage and interest was $3,820, and on that 
date the mortgage was foreclosed. The 
Prudential became the purchaser at the 
sale. Until after the fire the defendant 
had no knowledge of the foreclosure or 
change of title. The jury found for 
plaintiff in $1,000 and judgment was ren- 
dered accordingly. 

There have been three trials of this 
case. On appeal from a judgment for 
plaintiff in the last trial the defendant 
contended, as it did on the former ap- 
peals, that the loss payable clause sued 
on is an “open” clause, and that plain- 
tiff could not recover because the plain- 
tiff’s rights being greater than those of 
insured, and insured having no _ insur- 
able interest at the time of the fire, 
the policy was null and void as to her. 

The Kansas City Court of Appeals, 
Prudential v, German Mutual Fire Ins. 
Ass’n of Lohman, Cole County, Mo., 12 
S.W. 2d 600, adhered to its opinions in 
both prior appeals that the loss payable 
clause sued on constituted a “union” 
clause and that it established an inde- 
pendent contract of insurance as_be- 
tween the mortgagee and the defendant. 
Judgment for plaintiff was affirmed. 


tached 
naming the 





FISHER HEADS FIELD CLUB 

L. R. Fisher, Travelers Fire, was 
elected president of the Cook County 
Field Club at the annual meeting hei 
at Chicago. He succeeds John F. Foe- 
ringer, of McCabe & Hengle, to the 
office. Others elected were George 
Hoppe, of Moore, Case, Lyman & Hub- 
bard, vice-president, and E. F, Fromm, 
of Critchell, Miller, Whitney & Bar- 
bour, secretary-treasurer. Elected to the 
executive committee were Ralph A. 
Black, Northern; W. F. Kuffel, Phoenix 
Assurance; Mr. Foeringer, C. J. Ret 
ter, W. A. Alexander & Co., and S. L 
Chessman, Critchell, Miller, Whitney & 
Barbour. K. C. Early of Fred S. James 
& Co. was elected to a one-year term 
on the executive committee. 
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Walter C. North Dies; 
Bridgeport, Conn., Agent 


FORMER HEAD OF AGENTS’ ASS’N 
Well Known Producer Was Born in 
Syracuse, N. Y., and Was a Director 
of Excelsior Insurance Co. 

Walter C. North, one of the best 
known insurance agents in Connecticut, 
passed away in a Bridgeport, Conn., 
hospital about nine o'clock last Friday 
evening, He was 56 years old. Stricken 
without warning while driving his car 
to his office last Thursday morning, Mr. 
North collapsed in the car and was 
rushed to a Bridgeport hospital where 
he was taken immediately to the operat- 
ing room. Here it was discovered by 
Dr W. Lee Weadon, the attending sur- 
geon,, that an embolism had developed 


in a vein and, despite an emergency 

yperation, Mr. North failed to rally. 
Among those who were at his bed- 

side when he died vas his mother, Mrs. 


John W. North of Svracuse, N. Y.. who 
hannened to be visiting the familv in 
Bridgeport when her son was suddenly 
stricken, Mr. North is also survived by 
his widow, Cora Wintter North; a 
daughter, Pauline Wintter North, and a 
son, Walter Elliot North, who is a stu- 
dent in a preparatory school in northern 
Massachusetts. 
Funeral Services Held Monday 

Funeral services were held Monday 
afternoon at the, United Church in 
Bridgeport. Among those attending was 
Robert C. Hosmer, president of the 
Excelsior of Syracuse in which Mr. 
North was a director from 1934 until 
the time of his death 

Mr. Hosmer received a letter from Mr. 
North only a few days ago in which he 
mentioned that he and several old friends 
with whom he had taken many trips in 
the past were planning to leave Bridge- 
port this past Saturday morning to hunt 
geese and ducks in North Carolina for a 
week. 

3orn in Syracuse, N. Y., September 
14, 1884, Mr. North was one of three 
sons of Mr. and Mrs, John W. North 
His father died some years ago, was a 
well known insurance man in Syracuse, 
having been general agent for the Mas- 
sachusetts Mutual Life there for a num- 
ber of years 

During his early days in Syracuse 
Walter North attended the grade schools 
and the old Syracuse Hieh School where 
he established a reputation as a football 
player. After finishing high school he 
enrolled at Wesleyan University in Mid 
dletown. Conn., where he graduated in 
1907. While at Wesleyan he continued 
his record on the gridiron, and is be 
lieved to be the only Wesleyan football 
player ever to be selected on an All- 
American team. Despite his heavy 
weight he was unusually light on his 
feet, and was recognized as one of the 
best football players of his day He 
played the position of guard 
Learned Insurance From Warren E. Day 

Soon after his graduation from Wes- 
leyan Mr. North was employed for sev 
eral months by a bridge company, and 
then spent four years with the Crofut 
Knapp Felt Co. of South Norwalk, Conn 
Returning to Syracuse early in 1911, Mr 
North looked up his old boyhood friend 
and schoolmate, Warren E. Day, who 
already was established in the insurance 


business as head of an agency bcaring 
his name, and who since then has_ be- 
come a widely known insurance agent in 
New York State. having served as pres- 
vlent of the Syracuse Underwriters’ 
Exchange, and vice-president of the 
New York State Association of Local 
Agents. It was larevely through Mr. 
Day’s influence that Mr. North decided 
definitely to make insurance his busi- 
ness career. For six months Mr. North 


was tutored in the insurance business 
by Mr. Day 

In July, 1911, Mr. North left Syra- 
cuse and went to Bridgeport, where 


he and Wilhelm A. Wintter, who later 
became his brother-in-law when Walter 
North married his sister, formed the in- 
surance partnership of Wintter and 
North Gradually their devel- 
oped to such an extent that today the 
firm of Wintter and North is recognized 
as one of the largest agencies in New 
England. 


business 


Active in Organization Work 

All during his business life Walter 
North was active in insurance as well as 
in civic affairs For two terms he 
served as president of the local insur- 
ance board in Bridgeport; then for two 
years he was president of the Connecti- 
cut Association of \cents, 
and later national c from his 
state in the National Association of In 
surance Agents. 

In civic affairs Mr. North was active 
in the Bridgeport Community Chest, the 
Chamber of Commerce, and, at the time 
of his death, was head of the Bridge- 
port chapter of the American Red Cross 
He was a past-president of the Bridge- 
port Exchange Club, and an active mem- 
ber of the University Club of Bridge- 
port, and the Brooklawn Country Club 
where he served as chairman of the 
greens committee for more than fifteen 
years. 

Always a Democrat, his father having 
been an ardent one him, Mr 
North was induced by his friends in 
Bridgeport about fifteen years ago to 
run for state senator. Although he did 
so with some reluctance he won the 
nomination and came within a hundred 
votes of being elected to the office. This 
is the only public office for which he 
ever ran 


Insurance 
uncilor 
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ABBIE R. WHITTEMORE DIES 

Miss Abbie Regina Whittemore, who 
conducted an insurance agency in El‘za- 
beth, N. J., for forty years, died last 
weel \ native of Elizabeth she was a 
member of the local agents’ association, 
the Fliccheth Chamber cf Commerce 
and Trinity Church 


'PHGENMK.@F CONDON. 4 ‘AMERICAN 
L. & Li & G, FIDELITY. PHENIX 


COMPLETE 
FACILITIES 





alee £9118)  JNATIONAL 
NORTH -AMERIGA “Sw. 'S. “FIRE 


Service Since 1894 


—————$————— 


Buffalo Housing Authority Risks 
To be Divided Among Producers 


To prevent future placing of a major 
Municipal Housing Authority 
insurance business in Buffalo in the 
hands of one agency, a new policy-plac- 
ing system has been devised through 
which the premiums will be divided 
among a number of agents and brokers. 
Fitzpatrick, Danahy, Inc., headed by 
Democratic County Chairman Paul FE. 
Fitzpatrick, now receives more than 50% 
of all the premiums paid by the author- 
ity. It gets that share by having the 
authority’s two largest policies—public 
liability and workmen’s compensation. 

Acquisition of those policies dates back 
to the time the authority chairman was 
William L. Collins, who assisted in the 
formation of the insurance office, then 
known as Collins, Fitzpatrick & Danahy, 
Inc. Mr. Collins resigned his member- 
ship in the insurance concern shortly 
after its formation. 

The public-liability insurance covers all 
the housing projects in Buffalo except 
Kenfield which is protected through the 
United States Housing Authority. It has 
been extended with Fitzpatrick & Dan- 
ahy for three years from June 1, 1940. 
by the present MHA, which decided 


share of 


avzainst changing the entire insurance 
setuy at one time. 

The new procedure was devised for 
the authority by Edward J. Schenck, a 
member of the authority and_ himself 
an insurance broker, but whose firm does 
not receive any of the authority’s bysi- 
ness It provides for selection of a num- 
ber of qualified general agents for the 
various types of insurance and designa- 
tion by the authority of brokers who are 
to receive brokerage fees. Thus, a gen- 
eral agent will distribute the general 
agent’s commission to the brokers desig- 
nated by the authority. 

For example, the firm of Orson Yeager 
& Co. has been designated as general 
agent to carry the $445,000 Willert Park 
fire insurance policy. As general agent, 
Yeager & Co. will receive a 20% com- 
mission. The authority has designated 
one broker who will receive 10% of that 
20% fee. 

Similarly, Lawrence Tremaine Inc, is 
general agent for the $1,909,758 Lake- 
view fire insurance policy. As general 
agents the company receives a 30% com- 
mission and 20% of that amount will be 
divided between eight brokers which the 
authority has designated. 





Massachusetts Brokers 
Nominate Slate for 1941 


The executive council of the Insur- 
ance Brokers’ Association of Massachu- 
setts last week accepted the following 
slate of the nominating committee to be 
voted upon at the annual meeting in 
Boston on Thursday, December 5: for 
president, Harry FE. Moore; secretary- 
treasurer, Henry S. Bowen; vice-presi- 
dents, Hubert D. Broderic, Albert Cross, 
Charles J. A. Wilson, Hamilton Wood 
and Holden P. Williams. 

Members for the executive council for 
three-year terms were nominated as fol- 
lows: T. Robert Sullivan, Frederick S. 
Chapman, Ava W. Poole, Edward M. 
Peters and Ernest E. Hardy. 

The nominating committee was com- 
posed of George M. Neiley. chairman; 
Harvey E. Frost, Joseph W. Knapp, 
Holden P. Williams and Ava W. Poole. 





New Vermont Governor 


Well Known Local Agent 


W. H. Wills, the new governor of 
Vermont, is a well known local agent of 
Bennington and a past-president of the 
Vermont Association of Insurance 
Agents. He located in Bennington over 
thirty years ago and has been in insur- 
ance ever since. For the last four years 
he has served the state as lieutenant- 
governor, 





SPECIALS TO HEAR ARSON TALK 

Joseph Gillece, member of the arson 
bureau of the National Board of Fire 
Underwriters, will talk on arson at the 
December dinner meeting of the New 
Jersey Special Agents Association, to 
be held next Monday evening at the 
Essex House, Newark. 
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Midyette Wins Prize for 
Shooting Large Partridge 


Although far from his home hunting 
grounds, Payne H. Midyette, president, 
National Association of — Insufance 
Agents, and resident of Tallahassee; Fla., 
managed to win a prize for prowess as 
a nimrod when he visited Michigan; dur- 
ing the upland bird season. Mr. Mid- 
yette tried his skill in several well- 
recommended sections of the state but 
managed to achieve an exceptional prize 
in the Alpena district when, with Waldo 
©. Hildebrand, Lansing, secretary-man- 
ager of the Michigan Association, he 
visited the camp of Dudley H. Luce, 
state agent of. the Providence Wash- 
ington and Anchor Fire insurance com- 
panies. There he shot a huge partridge 
which, when returned to Lansing, won 
the annual prize awarded by the Park- 
house Taxidermy Co. 


E. M. Quinn Donates Prizes 
For Society’s Broker Courses 


Walter F. Beyer, vice-president of the 
Home and chairman of the New York 
Insurance Society’s prize committee, an- 
nounces that E. M. Quinn, secretary ol 
the Commercial Union Assurance and 
head of their service and brokerage de- 
partment, has contributed $50 to be 
awarded as prizes at the completion ot 
the agents’ and brokers’ qualification 
course, The student winning first honors 
will get a check for $25. The student 
coming second $15 and the man finish- 
ing in third place $10. 

This particular class started its studies 
last January. Classes were discontinued 
during the months of July and August, 
and reconvened the first of September. 
The work will not be finished until the 
first part of January. 


JAMISON TO ADDRESS AGENTS 

George H. Jamison, Deputy Superin- 
tendent of Insurance of New York, will 
address the Suffolk County of Local 
Agents’ dinner meeting on Tuesday, 
December 3, at the Patchogue Hotel, 
Patchogue, Long Island. His subject will 
be “Recodification of the Insurance Law 
and How the Change in This Law Al 
fects Agents and Brokers.” 











MAY CUT LOCAL BOARD DUES 
The quarterly meeting of the Insur- 
ance Exchange of St. Paul will be held 
December 4. Amendments to the by- 
laws will be considered, one of which 
would reduce the membership fee trom 


$500 to $100. 
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Insurance Experience During War 


(Continued from Page 1) 


ot over £79,000,000. This is in addition 
«0 40% premium reserve, and does not 
include uncalled capital of about £47,- 
v9.00. Balances at credit of profit and 
loss account are over £28,000,000, invest- 
ment and general reserve funds exceed 
476,000,000, part of which, however, rep- 
resents life funds. It would have been 
disastrous for the smaller insurers to 
underwrite war risks insurance on 
land, and it is doubtful whether even 
the strongest companies would have 
found it satisfactory. A Government 
scheme of war risks insurance 1s, of 
cdurse, a very different matter, and it 
should be noted that Sir William Elder- 
ton, in his admirable address on ‘The 
Impossibility of War Risks Insurance 
in March, 1938, did not rule out the 
practicability of such a scheme. After 
all, whatever the difficulties may be in 
the way of a Government guarantee, the 
choice in the ultimate analysis would be 
between inflation and bankruptcy: and 
even if the implementing of a guaran- 
tee involved inflation, that surely would 
he better than the premature acknowl- 
edement of a state of bankruptcy. 
The Government Scheme 

“You are familiar with the Govern- 
ment scheme for insurance of commodi- 
ties against war risk, which functions 
through insurance companies and other 
insurers acting as agents of the Board 
of Trade. Starting with the rate of 
10% per month it was soon found pos- 
sible to reduce it to 5%, and it is hoped 
that, in spite of recent losses, 5% will 
prove more than adequate. 

“The Government is now drafting a 
bill for war risk insurance of other 
property on land. Estimates of the 
value of buildings and their contents in 
this country are somewhat elusive, but 
it might be found reasonably near the 
mark to say that a net rate of 2/6%, 
per annum on the full value of all build- 
ings and contents in Great Britain and 
Northern Ireland would produce about 
£20,000,000 per annum. If the annual 
total compensation for damage to be 
provided were found to be in the region 
of, say, £40,000,000 per annum, a uniform 
rate applied to all property of 5% would 
approximately cover it. At this rate it 
is doubtful if compulsion is necessary, 
for even in remote districts as yet un- 
touched by bombing, the cost is so rela- 
tively small that practically everyone 
would wish to insure. Should the Gov- 
ernment’s plans for their more extensive 
scheme contemplate the active coopera- 
tion of insurance companies and the use 
of their organizations in putting them 
into operation I am confident that the 
companies will once again respond read- 
ily.” : 

Changes in Daily Routine 
_ Mr. Simpson then took up the changes 
in the daily life of British insurance 
men to which they have been subjected 
in the past year, and how readily they 
have accommodated themselves to them. 
Along this line he said: 

“Evacuation of chief offices from Cen- 
tral London has been extensively car- 
ried out, and work in improvised prem- 
ses 18 carried on effectively. During air 
raid alarms there and elsewhere work 
continues in air raid shelters, but that is 
now less frequent since roof spotters 
have come into action. Using envelopes 
over again and generally economizing 
our stationery; readjusting office hours; 
doing without semi-essential detail in 
the form of reports and statements (our 
War experience may provide valuable 
lessons in permanent economy for the 
luture) having our office windows 
smeared with rubber solution, plastered 
with lace fabric or wired as a protec- 
tion against breakage; having first-aid 
and fire extinguishing appliances 
throughout our offices; all these and 
ge familiar items of daily life need 

’ more than passing reference, and 
ave little to teach us in the shape of 
long-term lessons. Evacuation arrange- 


ments, however, have perhaps demon- 
‘trated that whatever case there may 
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be for decentralization of certain rou- 
tine work, the scattering of control and 
management and their divorce from the 
‘workshop’ are not in themselves de- 
sirable and are to be regarded as no 
more than war-time expedients. Ration- 
ing of food has so far left us practically 
untouched, thanks to the splendid work 
of the Ministry of Food, directed by 
Liverpool’s own Lord Woolton. The 
splendid work of the Auxiliary Fire 
Service and Air Raid Precautions de- 
partments, with which nearly every 
member of our staffs not in the forces 
has some connection, has called forth 
general admiration. These additional de- 
mands must obviously impose a consid- 
erable extra strain on civilians who may 
already be coping with their normal 
duties in conditions rendered none too 
easy on account of the war. It may 
well be that the military services will 
be called upon to play an increasing part 
in the civil defense of this country— 
which, after all, is only part of the 
whole defense—and the recent introduc- 
tion of the Pioneer Corps to the job of 
clearing debris in London is perhaps a 
sign of what is to come.” 


Salvage Corps Do Fire Work 

In Liverpool, London and Glasgow the 
Fire Salvage Corps has rendered valu- 
able aid to the fire brigades, and in 
their own specialist salvage work have 
abundantly justified the considerable 
time and expense of the insurance com- 
panies in maintaining them in a high 
state of efficiency. In particular, the 
reconditioning yard in Liverpool is work- 
ing to maximum capacity salvaging val- 
uable commodities of national impor- 
tance. In times like these the establish- 
ment of Fire Salvage Associations is 
worth considering at large centers such 
as Manchester, Birmingham, Leeds and 
elsewhere, he said. 





Home Fires Heavier 

Home fire losses have been heavier 
since the outbreak of war, and rates for 
certain classes of industrial risks are 
proving inadequate. Taxation and staff 
pensions form an important part of in- 
surance companies outgo. An examina- 
tion of the profit and loss accounts of 
companies showing allocations to pen- 
sions and provision for British income 
tax impresses one with the large pro- 
portion of underwriting profit absorbed 
by those two items. They are uncon- 
trollable expenses which are reflected in 
any base of ratings which have pre- 
tensions of being scientific. _ 

In London the Fire Offices Committee 
is ‘doing valuable work of national im- 
portance in collaboration with the great 
Government departments, and the com- 
mittee’s fire testing station at Elstree 


(Continued on Page 28) 
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In this month’s North America national adver- | 
tising, the White Fireman again points out 
“the advantages of preventing fire as well as 


being prepared to fight it when it occurs.” 


Illustrating the point is the case history of a 
woodworking plant, whose owner was urged 
to install a blower to remove the shavings 
which constituted a fire hazard, and thus 
achieved a worthwhile reduction in his fire 
insurance rating. The reader is reminded, of 
course, that the services of the White Fireman 


are available through North America Agents. 


See our full-page advertisement in 
the December 2nd issue of Life. 


Insurance Company of 


North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Founded 1792 
Capital Losses paid since organization 
$12,000,000 over $447,000,000 
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ALES of the 





\ book recently published about the 
life ef Ethan Allen, of Vermont, who 
erotured Fort Ticonderoga with a hand- 


ful of patriots, has been reviewed by 
several revie ‘ers. One pooh-poohed the 
ereatness of the Vermecnt hero, another 


doing hisn justice imoartially | have 
o'ten thought that it would be sood 
fur for someone to “review the book 
reviewers.” Book reviewers, as all 
others, are human and are swayed by 
the'r ov n views and prejudices 

Ethan Allen was no saint, of course 


and he was personally unpopular with 
many of his contemporaries (which un 
popularity has survived in the present 
veneration and influences judgments) 
According to some of his contemporaries 


he was very irreverent and called an 
atheist because he did not “conform” 
with the religious formulas of his times. 

\ story that is not told in the books 
thot have been published about him, 
which I heard ef while I traveled in 
Verreont from 1903 to 1907 frerm peopl 
who lived in the vicinity of the Cata- 
mount Inn en Bennington Hill (Old 


Bennington), whose ancestors lived in 


this locality, is the followin \fter 
the capture of Ticonderoga Allen re 
turned to Bennineton in time t ittend 
church there (the old church has been 
replaced by a new structure standing on 
the same site opposite the Catamount 
Inn and at which I stopped several 
times) 

The minister praised God for the 
great victory Allen listened attentively 
to near the close of the sermon and, 
not hearing his name 


mentioned nor 
prvised, he and in a loud voice 
said (or nearly so) “Sav, Mr. Minister, 
tell God I was there,” to the great 
@musement of the congregaticn but t 
the consternation of the preacher 
Another unpublished story is that 
when he was taken in chains to London, 


rose 


after his capture in Canada, where he 
was leading an unsuccessful expedition, 
his keepers presented him to the popu- 
lace as if he were a wild animal. What- 


ever his American contemporaries hos- 
tile to him might have thought of him, 
the English certainly thought the sur 
prise capture of Ticonderoga was quite 
a stunt 

He never said “By 
and the Continental 
asked bv the English 
what authority he 


the great Jehovah 
Congress” when 
commander by 
was acting, but some 


thine quite different, containing the 
words “You damned rat. come out of 
there,” or nearly so When I was a 
boy every boy read “The Green Moun 
tain Boys” in which his life and deeds 


book does iustice to 
him, although somewhat embellished. It 
is a curious fact that no picture of hi 
has ever come to lieht, and when th 
sculptors modeled him for the vallery oft 
herces at Washington and Montpelier 
thev had to invent a face for him 
However, he lives on in the memor: 


are told, and this 


of Vermonters, for whose rights he 
fought, in confirming their property 
rights. The settlers bought their land 
from the colony of New Hampshire, 


settled and made the wilderness arable, 


and then the Royal Province of New 
York sent their sheriffs to dispossess 
them. after they had made the land 
valuable, New York claiming the terri 
tory from the present boundary of New 
York to the Connecticut River 

This brouvht about the “border war.” 
and for a while Vermont was an inde 
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By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








pendent republic \fter the revolution 
their rights were recoen’zed and Ver- 
mont was the first state to Join the 
Union. To gain their rights they even 
started pseudo negotiation with Govy- 
ernor Haldimand to join Canada, which 
bluff worked by searing both New 
Hampshire and New York to sive up 


their claims 


I recommend that people who are in- 
terested read tl : Mountain 
Bovs,” written bv a contemporary of 
\llen. first, to vet a real tnsieht into 
his character and personality 


11¢ ‘Crreen 


JOSEPH ENGEL DIES AT 68 


Retired Fire Insurance Adjuster Twice 
Escaped from Europe at Outbreak 
of Wars 
Joseph Engel, retired fire insurance 
adjuster for insurance died 
Sunday after a long illness at his home 
at the Hotel Bradford, New York City. 
He was 68 years old and had not been 
active in insurance i 


companies, 


since 1935 He is 
survived by his widow Mrs Sophie 
Engel, two sons, Fdmun’?! I. Eneel of 
London and Jerome Engel of New Yerk, 


and two brothers, Felix Engel and Adam 
Engel. Mr. Engel was a brother-in-law 
of Davis Weinstock of 302 Broadway, 
New York City. 

Mr. Engel was in Moscow in 1917, op- 
erating a safe factory and conducting 
an importing and exporting business, 
when the Bolshevists overthrew the 
Kerensky regime. Forced to abondon his 
business, he was among the last of the 


Americans who fled from Russia with 
the help of American consuls, 

\fter the World War, he conducted 
a fire insurance claim adjusting business 
until ill health forced him to retire in 


1936. He went to England and was liv- 
ing there at the outbreak of the present 
war. Forbidden by the neutrality act to 
take a British ship home, he had to 
wait until the United States Government 
sent the liner President Roosevelt to 
pick up 732 refugees at Galway, Ireland. 


SUSPEND ANDERSON SENTENCE 


Justices Wieboldt, Pearlman and Flood, 


sitting in Special Sessions, New York 
County, sentenced William Anderson, 
2810 Morris Avenue, Bronx, N. Y., to 


thirty days in the workhouse but execu- 
tion of the sentence was suspended dur- 
ing good behavior, This action was tak- 
en on a complaint made by State Suner- 
intendent of Insurance Louis H. Pink in 
Anderson accepted business from 
nsed individual 


which 
in unlic 
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Well Equipped Fire- Fighting Force 
Essential to Cut Sabotage Efforts 


“Best protection against sabotage fires 
in industrial plants amounts to nothing 
more than taking certain basis precau 
tions,” said Edward W, Dart of Schiff, 
Terhune & Co., New York insurance 
brokers, on November 14 at the proving 
vrounds of Walter Kidde & Co. in 
Bloomfield, N. J. In a talk given before 
*() industrial safety engineers, factory 
inspectors, U. S. Army cfficials and in- 
surance men Mr, Dart pointed out that 
“there are two basic precautions to take 
against sabotage fire. One is to organ- 
ize and train an efficient fire-fighting 
brigade within the plant. The second 
essential is to arm these men with fire- 
fighting equipment which has been care- 
fully planned to combat the type of fires 
to be found in that factory.” 

Mr. Dart attended this demonstration 
in order to give first-hand knowledge of 
late industrial fire-fighting methods to 
thirty members of his class on fire in- 
surance inspection and rating of the 
New York Insurance Society. This class 
is part of a conducted by the 
Insurance Society of New York on fire 
insurance inspection rating. 


course 


Demonstration of Carbon Dioxide 
Equipment 


Mr. Dart’s remarks prefaced a demon- 
stration of carbon dioxide fire-fighting 
equipment during which efficient meth- 
eds of combatting fires in flammable 
liquids and electrical equipment were 
dramatically shown. In portable extin- 
guishers carbon dioxide is stored in steel 
evlinders under high pressure and dis- 
charred at the fire through horn-type 
The turn of a handwheel re- 
leases the gas, or in the case of the 
small two pound extinguisher one pulls 


nozzle 3. 


a trigger and aims the nozzle at the 
blaze. Built-in equinment, in which a 
battery of carbon dioxide cylinders are 
dischareed at the fire area’ through 


shielded nozzles, was also demonstrated. 

The automatic flooding of a process- 
ine building, or room, with carbon diox- 
ide gas was strikingly demonstrated at 
this fire show when gasoline and oil in 
a large building set up on the proving 
grounds was set ablaze. Different meth- 
ods of automatic fire detection were 
shown, then the structure was flooded 
with carbon dioxide snow-and-gas which 
snuffed out the fire. P. W. Eberhardt, 
manager of the company’s industrial 
division, remarked during this part of 
the demonstration that the advantage of 
automatic protection to combat. sabo- 
teurs in industry were obvious, since the 
fire will promptly be put out, even if 
the cauipment is unattended. 

Snectators also saw in action a built- 
in carbon dioxide system for protection 
of din-tanks and drainboards. The most 
spectacular blaze of the afternoon was a 
twelve foot “water fall” of flaming gaso- 
ne flowing down a vertical nanel. Mr. 
herhardt explained that this typified 


the tyoe of fire frequently encountered in 
ontd r transtormers, Despite a brisk 
“ind fennine the flames the blaze was 
1 | 


sroneht under control and extinguished. 
Hich-licht of the show was the exhi- 
bition ef the latest type of crash truck 
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used at U. S. Army and Navy flying 
fields and at many airports. The truck 
carries two rows of five 100 pound Lux 
carbon dioxide cylinders — connected 
through flexible metal tubing and mani- 
folded to two trunnion-fed reels. The 
two banks of cylinders are independent- 
ly thrown into operation by a control 
lever, and pressure in the manifold op- 
erating on piston valves releases the 
contents of the remaining cylinders. This 
truck is completely equipped with other 
tvpes of portable extinguishers in order 
to be able to handle both small and 
large blazes which may result from air- 
port accidents. 


STORM DAMAGE HEAVY 


Adjusters in Central West Say They Are 
Handling More Claims Than in 
Any Similar S‘tuation 

In Chicago windstorm damnge of two 
weeks ago in the North Central States 
is estimated at 100,000 claims amounting 
to $12,000,000. One adjusting office re- 
ceived more than 50,000 reports of claims 
and reported it had received a larger 
number of reported claims following this 
storm than it ever experienced before 
Nearly every adtusting office in the cen- 
tral west has been putting all its re- 
sources to work overtime to effect set- 
tlements. 

Hardest hit of any insurance group, 
it is said, are the plate glass carriers 
With this group every claim is being 
set down as a 100% insurance loss, with 
almost no salvage. 


Celebration of Thanksgiving may be 
the answer to last Friday’s results i 
the Insurance Bowling League of New 
York competition. The scores were lar 
below those of previous weeks. Pevar- 
nik of the Phoenix-Norwich Union hit 
a 591 hieh individual series for the eve- 
nine, The Aetna’s hieh game of 94 
and series total of 2,677 were tops lof 
the night. Conlan of the General Acc- 
dent rolled a 245 which was high game. 

The results of Friday night’s bowlins, 
November 22, are as follows: Corroon & 


Reynolds won two from Pearl Assut- 
ance, General Reinsurance won three 
from General Accident, Phoenix-Nor- 


wich Union Marine won two from Roya 
Liverpool Marine, Insurance Co. of 
North America won two from Appleton 
& Cox, Aetna Life won two from Great 
American, Travelers won two from 
Northern Assurance, Aetna Fire Group 
won two from London & Lancashire, 
Hanover Fire won two from Chubb & 
Son, 





Noven 


= 


Ha 


It Ww 
favoral 
fire los 
tion 0 
April 1 
States 
this lo 
tion A 
the fr 
Ducrue 
and pl 
follows 

“Thi 
astatin 
stroyin 
large | 
conges 
perma! 
water 
rants. 

“The 
teneme 
constr 
years 
concre 
the in 
tible. 
feet a 
timber 
even 
tion. 
iron at 
tar, th 
tible. 
by fire 


“Ng 
fire st 
buildir 
ness ¢ 
large 
Intend 
the w 
partmi 
tentio! 
The 
patios, 
buildis 
sounde 
that t 
way | 
called 
indica’ 
attemy] 
glass | 
side { 
pullins 
to the 
the fi 
and a 
wind 
“Ou 
teen | 
six, b 
were 
ceived 
hour: 
sick | 
rived, 
called 
Canal 
of Pa 
supple 
from 
Field, 
Canal 
from 
hose \ 
togetl 
mobil: 
from 
from 


“Ur 
after 
pump: 
a seri 


from 
Most 
lets a 
Prope 
Hydr: 
to bl 








y flying 
le truck 
nd Lux 
nnected 
d mani- 
s. The 
endent- 
control 
‘old op- 
ses the 
rs. This 
h other 
n order 
all and 
om air- 


i 


ney Are 
1 in 


of two 
States 
ounting 
fice re- 
f claims 
larger 
ing this 
before 
he cen- 
its re- 
ct set- 


group, 
‘arriers 
; being 
3S, with 


ion hit 
he eve- 
of 9 
DS for 
1 Acci- 
| game. 
owlin®, 
roon & 
Assur- 

three 
'x-Nor- 
1 Royal 
Co. of 
ppleton 
1 Great 

from 
Group 
-ashire, 


ubb & 








November 29, 1940 

















a 


UNDERWRITER 7 zx 













SNA Mei ye 


t———4— £ T 












o—— 








Page 27 











Hazardous Fire Conditions Shown 
To Exist Following Loss in Colon 


It was a combination of several un- 
favorable factors that resulted in the 
fre loss of $3,500,000 when a conflagra- 
tion occurred in Colon, Panama, last 
April 13. Fire underwriters in the United 
States showed considerable interest in 
this loss and the National Fire Protec- 
tion Association obtained an account of 
the fire from Commandante | a 
Ducruet of the Colon Fire Department 
and published it in the Quarterly as 
follows : . : 

“This was a major conflagration dev- 
astating twenty-four city blocks and de- 
stroving 293 buildings. Reasons for the 
large loss were a seriously delayed alarm, 
congested frame construction, inadequate 
permanent fire force, strong wind, low 
water pressure and lack of proper hyd- 
rants. ; 

“The fire area largely consisted of 
tenement buildings of very inferior frame 
construction, mostly twenty-five to thirty 
vears old. A few of the buildings had 
concrete fronts or exterior walls, but 
the interior construction was combus- 


tible. The buildings were only three 
feet apart on the average. Dry rotted 
timbers made many of the buildings 


even more susceptible to quick destruc- 
tion. Roofs were largely of corrugated 
iron and in many cases were painted with 
tar, thus making their surfaces combus- 
tible. Few of the roofs were protected 
by fire walls or parapets. 
Story of the Fire 

“As nearly as can be determined, the 
fre started in the kitchen of a frame 
building, presumably from the careless- 
ness of a woman who was heating a 
large container of oil which ignited. 
Intending to extinguish the fire alone, 
the woman failed to call the fire de- 
partment. Neighbors devoted their at- 
tention to saving their own property. 
The fire, spreading through several 
patios, had completely involved three 
buildings before the first alarm was 
sounded. There is testimony indicating 
that the fire had twenty minutes head- 


way before the fire department was 
called at 5:45 p. m. There are also 
indications that the person who first 


attempted to sound the alarm broke the 
glass and turned the handle of the out- 
side door of the alarm box without 
pulling the hook. The weather previous 
to the fire had been hot and dry. When 
the fire occurred the humidity was low 
and a variable fourteen-mile an hour 
wind was_ blowing. 

“Our fire department consists of eigh- 
teen permanent firemen, of whom only 


six, besides the chief and his driver, 
were on duty when the alarm was re- 
ceived. Five others were on = supper 


hour; still others were on days off or 
sick leave. As soon as the chief ar- 
rived, all available fire equipment was 
called from the Atlantic side of the 
Canal Zone as well as from the City 
of Panama across the Isthmus. Thus, 
supplemented by the fire departments 
rom Cristobal, Fort Randolph, France 
Field, Coco Solo and Fort Davis in the 
Canal Zone, and men and equipment 
irom Panama City, nine pumpers, four 
hose wagons and one small ladder truck 
together with 23,000 feet of hose were 
mobilized. In addition, two fire tugs 
irom the Canal Zone did effective work 


Irom a landing north of the blaze. 


Four Pumpers Failed 

“Unfortunately, in less than two hours 
alter the start of the fire four of the 
pumpers went out of service. This was 
a serious handicap, for water pressures 
Were not sufficient to provide effective 
streams without the use of pumpers. 

_"Water mains in the fire area were 
Irom four to ten inches in diameter. 


Most of the hydrants had only two out- 
lets and were of inadequate capacity to 
Properly supply the individual pumpers. 
ydrant spacing was mostly from block 
to block and in some cases hydrants 


were two blocks apart. Pressures re- 
corded at the various pumping engines 
varied from twenty to fifty-five pounds. 
Aid of Volunteers 

“Other handicaps in fighting the fire 
were the lack of aerial ladders from 
which streams could be operated on the 
roofs, and the presence of high tension 
wires, which endangered the firemen. 
Much of the fire fighting was done by 
volunteers and by members of the army 
and navy fire crews. Changes in thie 
ind direction from north at the start 
of the fire to east and then,back to 
north aided the spread of the fire. The 
excitement of the people verged on panic, 
impeding the work of combating the fire. 
Sceme firemen were injured by furniture 
thrown from burning buildings. 

“The spread of the blaze was finally 


checked by hose streams operating along 
cross streets. Three attempts to dyna- 
mite buildings at street intersections 
were unsuccessful due to the rapid 
spread of the fire, but finally, successful 
demolition of three buildings was se- 
cured seven blocks from the point where 
the fire started, ana the blaze was 
checked. S»read of the fire to the east 
was stopped at the Central Avenue Park- 
way. 

“The loss was estimated at $2,500,000 
to buildings and $1,000,000 to contents. 
Much of the property was not insured 
and since valuation figures are not avail- 
able these loss estimates may be some- 
what high. 

“Although martial law was not de- 
clared, 1,000 U. S. soldiers patroled the 
area after the fire to ~revent looting. 
The army also set up a double row 
of tents sixteen blocks long and_pro- 
vided field kitchens to feed and shelter 


the thousands of homeless. Rebuilding 
in the burned area was started imme- 
diately. 

“In view of the fact that another 





Sprinkler Leakage Good Line to 
Push This Month Says the Boston 


Sprinkler leakage insurance is referred 
to as “this month’s opportunity and 
obligation” in the November issue of 
the Accelerator, published by the Boston 
and the Old Colony. This timely reminder 
of a class of insurance that is particu- 
larly saleable just now reads: 

“Nothing mechanical is 100% perfect. 
\nd automatic sprinkler systems are 
no exception. Breakdowns occur. The 
resultant loss or damage caused by the 
accidental discharge of water can be 
covered only by sprinkler leakage in- 
surance. In these days of national 
emergency and rising prices such losses 
might have a devasting effect on the 
future of manufacturers and storekeepers 
in your community. Your duty is clear. 

“What are the most common causes 
of sprinkler losses? The following tabu- 
lation from a study of 13,855 sprinkler 
losses made by the National Board of 
lire Underwriters lists them in the 
order of their importance: 


Freezing (all causes, wet and dry systems) 38.5% 


High temperature (boiler room, steam, 
eyes, GUE) cccicvecsensicceseesnes 25.7% 
Miscellaneous (alleged defective sprink- 
lers and fittings, corrosion, etc.)... 18.9% 
Mechanical injury (breaking belts, settle- 
ment of buildings, etc.) .........+0- 16.9% 
Additional Income 


“Since freezing heads the list of causes 
of sprinkler losses, and since this month 
brings the first real cold weather, it 
would be a smart move on your part 
to consider November Sprinkler Leakage 
Month in your community. The results 
in increased income and goodwill are 
sure to be profitable. Every owner ot 
a building equipped with automatic 
sprinklers is a prospect. Every tenant 
who has a stock subject to a sprinkler 
leakage damage is a prospect. 

“While many owners carry sprinkler 
leakage insurance, such is not usually 
the case with tenants. Those who do 
not carry the insurance feel that there 
is little probability of the system’s doing 
damage except following a fire. They 
do not realize that such is the pressure 
maintained in the average system that 
about thirty-five gallons of water can 
flow from an open head in a minute. 
Your job is to point out that the value 
of insurance is not dependent upon the 
probability of a loss, but the possible 
amount of loss. 

Multiple Occupancies 

“In sprinklered risks where there is 
a single occupancy, sprinkler leakage 
insurance is more apt to be carried. Yet 
even in such risks, it is often true today 
that not enough insurance is bought. 
Don’t overlook sprinklered buildings 

with multiple occupancies. Many busi- 


nesses in such buildings carry no sprink- 
ler leakage insurance at all, and some 
even go far short on fire insurance be- 
cause of their faith in the sprinkler. 
A tenant in a multiple occupancy build- 
ing, in addition to carrying insurance 
to protect himself against possible loss 
should carry legal liability in order to 
protect himself against claims from other 
tenants whose property may be damaged 
from an accident or loss originating on 
his premises. The legal liability form 
will be of interest to building owners 
whose leases require them to furnish 
heat and do not relieve them of liability 
for water damage. 

“While the freezing angle should be 
featured this time of the year, do not 
neglect to point out the many other 
causes of loss, the principal classifica- 
tions of which are given at the beginning 
of this article. Some prospects will say 
to you that there is an alarm’ which 
should be good protection against a 
sprinkler system’s causing much damage. 
It is true that most systems have alarms 
that sound when water is discharged. 
But when you consider that one sprink- 
ler head will discharge about thirty-five 
gallons of water a minute and that a 
broken pipe in the system discharges a 
quantity of water equal to that dis- 
charged from five to ten heads, it is 
easy to visualize the amount of damage 
that can be done in the few minutes 
it might take to shut off the water 
supply—in case the alarm system is 
working and in case the alarm is heard. 

Maximum Loss Possible 

“Don’t neglect your present customers. 

See them first and check over their 


policies to see if they are properly 
covered. Suggest collateral lines such 
as business interruption, profit and 


commissions, and rent and rental value. 
Before you call on a prospect, study his 
business and his plant. This is necessary 
if you are to discuss his needs intelli- 
gently and convince him that a loss may 
occur—and make him realize the size 
of the maximum loss he might have. 
Your guide to determining the proper 
amount of insurance to be carried is the 
largest loss that may occur. 
“Remember that we maintain a special 
department for the efficient handling of 
sprinkler leakage business. It offers 
a real service which you will find ex- 
ceedingly helpful in selling and holding 
this coverage. If you know the policy 
contract, understand its application, its 
limitations, and extensions, and if you 
have imagination and can paint a vivid 
word picture as to what might happen 
besides a fire to start sprinkler water 


on a damaging career, you have the 
qualifications needed to sell sprinkler 
leakage.” 


large section of equally hazardous con- 
struction exists north of the fire area, 
it is recommended that frame buildings 
in this area be condemned and replaced 
with fire-resistive constructions within 
five years. 

“To improve fire protection it is rec- 
ommended that the paid personnel of 
the fire department be increased to 
thirty men at salaries sufficient to insure 
tenure of service. Two hose wagons 
should be replaced with pumpers and an 
automatic aerial ladder provided. Larger 
water mains and more adequate hydrant 
service are also needed to prevent addi- 
tional conflagrations.” 


WAR RISK RATES RAISED 


British Board of Trade Acts Following 
Losses; How Present Method 
Is Operated 

The rate of premium under the British 
Board of Trade’s land war risks insur- 
ance plan has been under review and 
was raised last week. The premium was 
one-fourth of 1% a month, and is now 
three-eighths of 1%. Premiums collect- 
ed under the plan exceed £40,000,000, a 
figure which itself exceeds the total col- 
lected by fire offices in respect of prop- 
erty throughout the United Kingdom. 

As soon as a policyholder under the 
plan is aware that loss or damage has 
occurred he must inform the insurance 
company or Lloyd’s, acting as the Board 
of Trade’s agents, who reports the case 
to the insurance official for the division. 
These officials, twelve in number, are 
located at different centers throughout 
the country and are experienced men 
who have been lent to the government 
by the leading insurance offices for this 
urgent wartime work. 

The duty of informing the insurance 
official of damage to goods in public 
warehouses rests with the wharfingers, 
but to expedite procedure the Board of 
Trade has now provided that the insur- 
ance official shall act immediately when 
any information comes to him from any 
source and shall instruct an assessor to 
take all possible steps on the spot to 
avoid additional damage. 

Where it appears that a period of de- 
lay is likely to be inevitable (due, for 
example, to the destruction of stock rec- 
ords or to the buildings being inaccessi- 
ble because of the presence of unex- 
ploded bombs) arrancements have been 
sanctioned by the Board of Trade for 
substantial payments in advance of final 
settlement. 


Security Insurance Club 
Has Educational Classe: 


The Security Insurance Club is active- 
ly sponsoring an educational campaign 
among the employes of the Security of 
New Haven and considerable interest 
and enthusiasm have been aroused. Lec- 
ture meetings are held every Tuesday 
evening with some worthwhile phase of 
the business discussed. On November 
19, W. A. Thomson, secretary-treasurer 
of the Security, spoke on the “Standard 
Policy” and on November 26, E. P. 
Stover, assistant secretary of the com- 
pany, spoke on “Prevention and Pro- 
tection.” 








Heavy Storm Loss on Turkeys 


The recent nation-wide storm which 


resulted in heavy losses all over the 
country found an unusual loss in the 
Middle West with turkey raisers re- 


covering on policies which protected 
their flocks. Heavy losses were report- 
ed throughout the Middle West by tur- 
key raisers with their flocks frozen to 
death in the severe blizzard weather. 
In Iowa alone over 200,000 birds were 
believed to have died and in most in- 
stances the flocks were covered on a full 
value basis, In Iowa it was estimated 
the total loss would run close to $500,- 
000, and similar losses were renorted in 
Nebraska and Minnesota, The _ birds 
were valued on an average at $2.50 a 
bird. Most policies were on a gradu- 
ated value basis and with the birds ready 
for the market resulted in a full value 
loss payment. 
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Underwriters Liable 
For Scuttled Cargoes 


BRITISH DECISION REVERSED 


Held Frustration Clause Does Not Apply 
in Scuttling Losses; Case to Go to 
House of Lords 


Reports reached New York from Lon- 
don on Monday that Appeals Court 
Justice Scott had ruled that British ma- 
rine underwriters are fully liable for 
cargo losses suffered when German ves- 
sels were scuttled at the beginning of 
this war. This decision reverses a lower 
court ruling which held underwriters not 
liable because policies exempted losses 
arising “from the frustration of voyages 
through such factors as the ‘restraint of 
pr inces.’” 

Justice Scott held that the “frustra- 
tion clause” did not apply in the scuttling 
of vessels, but conceded that because of 
the large number of similar claims af- 
fected the defendants would be per- 
mitted to appeal his decision to the 
House of Lords. The suit, brought by 
three cargo owners, including the Fore- 
stal Land & Timber Railway against un- 
derwriters at Lloyd’s, was arranged mu- 
tually by the contesting parties in order 
to clarify the insurance law. The un- 
derwriters agreed to pay the costs of 
the suit regardless of the outcome. 

The plaintiffs, like many other British 
firms, suffered big when their 
cargoes, insured and shipped on German 
vessels prior to outbreak of the war, 
went down with the many merchant 
ships which were scuttled at the start of 
hostilities, 


losses 


Fireman’s » eal Folder On 


Personal Property Floater 


How often has someone asked “What 
is a personal prope rty floater?” Realiz- 
ing that the word “floater” immediately 
arouses curiosity in the minds of those 
not engaged in the insurance business, 
the Fireman’s Fund has taken this as a 
cue for a new sales brochure. 

The folder asks the above question 
and then briefly answers it in a manner 
that is explicit and convincing. At- 
tractively printed in two colors, this 
modern advertising leaflet holds the 
reader’s attention, while its sales mes- 
sage presents the advantages of personal 
property protection, This pictorial sales 
aid is available to the company’s marine 
agents in states where this coverage may 
be written. Jumbo in size, the brochure 
is impressive, yet it folds small enough 
to go into a business correspondence 
envelope. As it is run on lightweight 
paper, the folder may be enclosed with 
outgoing mail, or when accompanied by 
a sales letter, it can be sent to logical 
prospects without requiring additional 
postage 





OPENS ALBANY SERVICE OFFICE 

The Atlantic Mutual announces open- 
ing of a service office at 90 State Street, 
Albany, N. Y., to service agents and 
brokers in the territory of the Albany 
stamping office of the New York Fire 
Insurance Rating Organization, Wool- 
sey M. Wheeler, formerly associated with 
the North British & Mercantile, will be 
in charge. 


COMING TO N. Y. MEETING 

Iowa Insurance Commissioner Charles 
K. Fischer and First Deputy C. C. Kirk- 
patrick, are planning on attending the 
National Association of Insurance Com- 
missioners’ convention in New York on 
I ecember 2 and 3. The two plan to join 
train leaving Chicago on 
afternoon, 


the special 
‘Sunday 


RESIGNING FROM I.M.U.A. 


Fire Association Holds There Is Inequal- 
ity Between Members of 

- Association 

Notice of intention to resign from the 
Inland Marine Underwriters Association 
was filed on November 14 by the Fire 
Association of Philadelphia. The resig 
nation becomes effective sixty days after 
notice is filed, The company charges 
there is inequality as between certain 
groups of members and ordinary mem- 
bers. 

Before the 
elapsed it is 
be made to 
led the Fire 


sixty day period has 
expected that efforts will 
solve the problem which 
Association to resign. A 
few years ago the Fireman’s Fund and 
the Insurance Co. of North America 
tendered resignations, at different times, 
and in each case the move to leave the 
I.M.U.A. was withdrawn after numerous 
conferences had taken place. 





JOINT COMMITTEE BULLETIN 


Holds as Unsound Reasoning of Some 
Companies in Granting Coverage 
Under Miscellaneous Forms 
The Joint Committee on Interpreta- 
tion and Complaint has given considera- 
tion to several nondescript or miscel- 
laneous forms with riders attached giv- 
ing coverage which the committee had 


ruled improper as a subject of inland 
marine insurance. The policies were 
issued by licensed fire and marine in- 
surers, certain of which took the posi- 
tion that, although specific interpreta- 
tions were issued prohibiting coverage 


marine or inland marine form, 
like circumstances, a 


under a 
nevertheless, in 


form labeled differently might be legiti- 
mately written even though the exer- 
cise of the same underwriting powers 


was involved. 

The joint committee holds such a line 
of reasoning unsound and that it would 
defeat the purpose of the definition and 
underlying agreement. The committee’s 
decision as given in interpretative bulle- 
tin No. 90 is as follows: 

“When a question arises as to whether 
insurers have exceeded the licensed un- 
derwriting powers of their respective 
classes, by insuring against perils or 
hazards which can be insured only by 
the exercise of marine or inland marine 
powers, the consideration and determi- 
nation of the right to assume such un- 
derwriting power is within the jurisdic- 
tion of this committee, whether the 
insurance is written on a marine form 
or otherwise. 

“This interpretation relates only to 
states which have adopted the nation- 
wide definition and in which states the 
articles of agreement have been declared 
operative. See general bulletin No. 1 and 
succeeding general bulletins dcaling bbe 
such subjects.” 


Insurance in . War 


(Continued from Page 25) 
is proving its worth in war time just as 
in peace time, 
War conditions have 


greatly increased 


committee work, and one of the most 
valuable and hard worked insurance 
committees is the Investment Protection 
Committee of the British Insurance 


Association to whom companies owe a 
great deal. 

All Men From 20 to 30 in Uniform 

Mr. Simpson estimates that no less 
than 10,000 men from composite insur- 
ance companies are now in active serv- 
ice from England, apart from Industrial 
life companies and Friendly Societies. 
That is approximately ten battalions, and 
is between 25% and 30% of total male 
staffs. Practically all men between the 
ages of 20 and 30 are already in uniform 





and many more outside those ages, In- 
surance companies are reserving their 
positions for them, and with depleted 
numbers are carrying on the additional 
duties imposed upon them. 


Marine Insurance 


“Increased demand for merchant ships 
is causing continuous increases in their 
value. These are being reflected in 
higher insured values per ton, necessi- 
tating in turn increased marine insur- 
ance rates. A better tendency towards 
cooperation, as yet, however, incomplete, 
is enabling the Marine market to im- 
prove rates for both Hull and Cargo,” 
said Mr, Simpson. 


“War-time hazards at sea are much 
greater than in peace-time, and it is 
doubtful whether the additional rates 


obtained are yet sufficient to meet the 
heavier losses. Collisions are more fre- 
quent and serious, and repairs reflect 
the rising costs of labor and materials 
ashore, the incidence of which is felt 
more acutely on earlier policies issued 
when lower rates were in force. 

“Of all sections, marine has been ex- 
periencing the greatest pressure due to 
war. Close collaboration with the Gov- 
ernment War Risk Office has entailed 
much additional work. The difficulties of 
marine insurance as a result of war 
have increased considerably, and their 
problems have been faced and _ solved 
efficiently. The Navy is always the silent 
service, and little need or can be said 
of the Liverpool & Glasgow Salvage 
Association, except that its services to- 
day are more valuable to shipping than 
ever before, and this contribution to our 
national cause is an important one. 


Automobile Insurance 

“War developments in motor insur- 
ance can be summarized in two main 
items, viz., reduction in the number of 
private cars on the road, due chiefly to 
petrol rationing; and the serious increase 
in the total number of fatal accidents 
which, in the twelve months ending Sep- 
tember, 1940, were 8,347, compared with 
6,628 in the year preceding, an increase 
in the total number of killed of 1,719. 
Possibly this increase is due partly to 
black-out conditions, and partly to the 
greater number of service vehicles on 
the roads. Figures of non-fatal accidents 
are no longer published, but if they have 
increased in proportion to fatal accidents, 
a former approximate estimate which I 
once made of the annual monetary loss 
through road accidents of £25,000,000 
may now have risen to over £30,000,000. 
\n appalling figure, quite apart from 
any thought of the suffering involved. 

“Motor. rates are not among the most 
scientific or accurate of insurance un- 
derwriting calculations, and one hopes 
that some day we shall try to put them 
on a better basis. Wartime conditions, 
when many vehicles are off the road, 
furnish one feature favorable to rate 
revision, for when the cars now laid up 
come back on the road, the insured 
would return to revised rates 

Overseas Business 

“The use of the word ‘foreign’ for 
overseas business has always struck me 
as unfortunate, so I will refer to our 
‘overseas’ business. The disturbances to 
insurance overseas, and notably on the 
Continent of Europe, which followed 
upon the outbreak of war, considerable 
though they have been, have not proved 
catastrophic, Exchanges of reinsurance 
treaties have been sharply interrupted. 
The loss of business in enemy-occupied 
countries is a cause for great regret, and 
it has entailed the interruption of cher- 
ished personal contacts with nationals of 
these countries, who have become old 
and valued friends. To think of Nor- 
way, Denmark, Holland and Belgium is 
to think of Agents and friends, imbued 
with our own high ideals, principles and 
traditions. May the day come soon when 
we resume our contacts with them 
again. In the meantime we hold them 
all affectionately in remembrance. The 
loss of insurance business in these coun- 
tries is more important than the freez- 
ing of the companies’ investments in 
them; in fact, brocdly speaking, insur- 
ance companies’ investments in Europe 
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are comparatively light, whereas good. 
will and connections, built up carefully 
over a long period, are a serious loss, 


Commends Attitude of Supt. Pink 


“May I add a word on what I believe 
is a passing phase of our overseas prob- 
lems. Doubts were expressed after the 
fall of France as to whether British 
companies would be able to meet their 
overseas obligations. Defense (finance) 
regulations were quoted by competitors 
against British companies, and demands 
were encountered for foreign deposits, 
and for policies in currencies other than 
sterling. The British Government have 
shown the greatest helpfulness and un- 
derstanding of companies’ problems, and 
assurances were readily forthcoming 


that foreign exchange would be avail- 
afle to fulfill overseas contracts. Some 
business has been, inevitably, lost by 


British companies, but the percentage is 
small, and the unstinted admiration of 
the marvellous single-handed _ stand 
which this country has put up against 
the forces of aggression must cause any 
who had doubts about our stability, or 
removed business from British com- 
panies on that score, seriously to regret 
their lack of faith in us and in our in- 
stitutions. 

“To all our numerous loyal friends 
who have stood solidly by us, we utter 
a heartfelt ‘Thank you,’ and _particu- 
larly to the Superintendent of Insurance 
for the State of New York, Louis H. 
Pink, for his timely public utterances, 
clear views, and fair-minded attitude, 

“For a brief space overseas trust 
funds seemed as if they might become 
fashionable, but for companies with old- 
established well-founded organizations 
they are really unnecessary. 

“That, briefly, is the prospect before 
overseas managers, who, however oner- 
ous conditions may prove, may be 
counted upon to do everything possible 
to maintain British overseas business at 
its highest point of efficiency. 

U.S.A. Debts 
In an address in November, 1938, to 
the Insurance Institute of London, I re- 
ferred to the desirability of the British 
(covernment maintaining payments (even 


“ 


token payments) on our debt to the 
U.S.A. This would have kept open to 
us the American market for loans. Per- 


haps it is not too much to hope that, 
notwithstanding our failure to keep up 
our payments, the Johnson Act, which 
is the legislation prohibiting our bor- 
rowing in the U.S.A., may be repealed. 
This would enable us to purchase still 
further essential war equipment i 
America. At the head of the British 
Purchasing Mission in the United States 
is one whom we are proud to think 1s, 
amidst his many other activities, a di 
rector of British and Canadian insurance 
companies, Arthur B. Purvis of Mon- 
treal. 

“This brief review merely tries to 
sive an impression gf what British In- 


surance is doing under war-time condi- 
tions. It is a creditable record. Wé 
cannot tell what demands may arise 


the future, but insurance companies s and 
their officials will unquestionably rise t 
the occasion.” 
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Countersignature Controversy Nears 
Solution as NAIA Confers With Cos. 


Executive Committeemen of Agents’ Association Make Prog- 
ress on This and Other Casualty-Surety Issues; Insist on 
Joint Contribution in Commission Reductions 


Casualty-surety problems of major im- 
portance were among the subjects dis- 
cussed at the executive committee meet- 
ing of the National Association of In- 
surance Agents November 17-22 in New 
York City. On the job from early morn- 
ing to late at night, the confreres ac- 
complished a sizeable amount of work 
and generally, it is felt, that the meet- 
ing was by far one of the most effec- 
tive held by the N.A.LA. in the past 
decade, 

Highspotting the decisions reached, the 
executive committeemen declared against 
commission reductions which do not re- 
sult from joint contribution by both 
companies and agents. 

The belief was expressed that com- 
pany employes should retire from coun- 
tersignature functions, and this expres- 
sion of opinion is probably the fore- 
runner to an agreement which, it is un- 
derstood, has been reached by the com- 
panies and the N.A.I.A., details of which 
vill be made known soon. 


Sub-Committees Do Good Work 


To handle a large amount of work ex- 
peditiously the committeemen divided 
into sub-committees and among these 
was that on graduation of expenses and 
commissions, one of the major subjects 
before the meetings. Its personnel is as 
follows: R. W. Forshay, Anita, Iowa, 
vice-president of the association; Fred 
A. Moreton, Salt Lake City; George W. 
Haerle, Portland, Ore., W. Herbert Ste- 
wart, Chicago, William T. Ashby, New- 
ark, N. J. 

On countersignature regulation the 
sub-committee consisted of President P. 
H. Midyette, Tallahassee, Fla.; Lorren 
W. Garlichs, St. Joseph, Mo.; Thomas 
C. Redden, Greensboro, N. C.; Terrell 
Woosley, Lake Charles, La., and this 
group conferred with a sub-committee of 
the Association of Casualty & Surety 
Executives. The company committee was 
composed of representatives of Hartford 
A. & I., Travelers, Maryland Casualty, 
Globe Indemnity, Employers’ Liability 
and Fidelity & Casualty. 

A conference with company executives 
was also held by the N.A.LA. sub-com- 
mittee on graded expenses and commis- 
sions, and progress was reported. The 
company committee, composed of San- 
ford E, Perkins, Travelers; Francis S. 
Perryman, Royal Indemnity, and Gay 
Gleason, Employers’, was the same trio 
that “sat in” with the N.A.I.A. execu- 
tive committeemen at the Buffalo con- 
vention. Mr. Perkins also represented 
the executives’ association in connection 
with the discussion on educational pro 
grams, 

Giving in some detail the amount of 
work accomplished the N.A.I.A. head- 
quarters at 80 Maiden Lane this week 
summarized as follows on the results of 
casualty-surety issues discussed : 
Emergency Contract Bond Commissions 

The Executive Committee approved 
and endorsed the action and position 
taken by the Surety Committee of the 
National Association, of which W. Her- 
bert Stewart of Chicago is chairman, 
in connection with the recent negotia- 
tions and discussions between that com- 
mittee and the conference on acquisi- 
tion for field supervision cost for fidel- 
ity and surety business (Mr, E. J. Sco- 


field, chairman), involving the reduction 
of commissions on surety bonds for air- 
craft, shipbuilding, advance payment and 
supply, and emergency contracts. The 
position in question set forth by the 
Surety Committee may be summarized 
as follows: 

We are willing to discuss with the companies 
at any time, the principle of joint contribution, 
whether emergency exists or not, where the com- 
panies and ourselves contribute an equal per- 
centage from their loadings for overhead and 
acquisition and which contributions are to be 
reflected in the rate. 

Graduation of Expenses and 
Commissions 


One of the most interesting and no- 
table features of the week was the in- 
auguration of conversations and discus- 
sions between agency and company rep- 
resentatives with reference to the subject 
of graduation of expenses and commis- 
sions. The sub-committee of the Execu- 
tive Committee dealing with this topic 
met for several hours with a committee 
of the Association of Casualty & Surety 
Executives appointed for that purpose. 
In addition, the sub-committee of the 
Association held three sessions of its 
own during the week. 

It was felt that definite progress re- 
sulted from the above interchange, that 
the inaugural examination and investiga- 
tion of this problem was off to a good 
start. It was emphasized that in con- 
nection with an item as important and 
as far-reaching as this one, the obvious 
logical first step called for clarification 
and definition and an outlining of the 
projected spheres of study. It was felt 
on both sides that a good preliminary 
groundwork had been laid for future 
deliberations. 

It is intended that there now be pre- 
pared a preliminary memorandum em- 
bodying some of the ideas of agents on 
the subject to serve as a_ tentative 
agenda for the next meeting between 
designated committees on this subject. 


It was pointed out that on several occasions 
in the past the National Association has brought 
up the question of a given percentage of insur- 
ance premium as compensation for agency serv- 
ice that does not always measure either the 
value or the necessity of the service to be 
rendered during the life of the policy. Company 
committees in the past have contended, on the 


F. & D. DIRECTOR DEAD 
Gen. Lawrason Riggs, Civic Leader of 
Baltimore, Also Member of Company’s 

Executive Committee 

The Fidelity & Deposit lost one of its 
most valued directors in the death No- 
vember 21 of Gen. Lawrason Riggs of 
Baltimore whose interest in military, 
civic and cultural affairs in that city ex- 
tended over a period of more than fifty 
years. He was 79 years old at his death, 
a lawyer by profession, who earlier in 
his career was Brigadier General and 
commanding officer of the Maryland 
National Guard. 

In addition to serving on the F. & D. 
board for many years Gen, Riggs was 
also a member of its executive rom- 
mittee. He came into the Fidelity & 
Deposit executive family via the Ameri- 
can Bonding on whose board he served 
for many years, 





HENRY G. THOLE MARRIED 

Henry G, Thole, vice-president and su- 
perintendent of agents, Seaboard Surety 
of New York, recently became a Bene- 
dict after a long bachelorhood, His bride 
is the former Miss Elizabeth D. Hodge 
of Norwich, Conn. Ceremony was per- 
formed in the Congregational Church, 
Portland, Me., following which the Tholes 
spent their honeymoon at Pleasant Island, 
Me. They are making their home in New 
York City. 





other hand, that particularly in the casualty and 
surety business, when the very large premium 
units are reached, the percentage fixed from the 
beginning may sometimes be considered likewise 
out of proportion. 

The aim of the joint committee study at 
present, therefore, would be to determine 
whether or not there is a basis for the con- 
sideration of appropriate readjustments of a 
constructive nature, 

Following a series of meetings during 
the week between an authorized com- 
pany committee and a sub-committee of 
the executive committee, during which 
intensive consideration and examination 
were given to the subject of agency li- 
censing statutes and countersignature 
regulations, the executive committee ex- 
pressed itself as being eminently satis- 
fied with the substantial progress that 
had been made in this direction and was 
confident that it would be able to re- 
port shortly a joint reconciliation of 
views on the subject and joint agreement 
in regard to several hitherto controver- 
sial elements of the question. 

It was stated that the committee con- 
tinues to hold to the National Associa- 
tion principle that company employes 
should retire from  countersignature 
functions and that an important phase 
of the Committee’s effort was clearly 
concerned with the establishment of that 
view. 





DES MOINES PARTY DEC. 21 

The Des Moines Casualty & Surety 
Club will hold its annual Christmas party 
on Dec. 21. Committee in charge con- 
sists of R. H. Owens of the Fidelity & 
Deposit and E, V. Proudfoot, Travelers. 
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For Insurance Against 
Directors’ Liability 


URGENT NEED SAID TO EXIST 


American Management Ass’n Makes 
Survey; Subject to Be Leading One 
At Chicago Conference 


A survey just completed by the insur 
ance division of American Management 
Association, New York, is said by that 
organization to prove the need for a 
standard insurance policy to cover cor- 
poration directors against claims for 
damages and also against nuisance liti- 
gation. The survey was made in prepa- 
ration for the association’s Winter in- 
surance conference in Chicago Decem- 
ber 5 and 6 where the subject will be 
one of the principal topics of discussion. 

A total of 109 companies, mostly in- 
dustrial or manufacturing, ouf of the 
118 that participated in the survey, re- 
sponded to the question on the need for 
this type of insurance. Of the former 
number, seventy, or 64%, stated they 
believe there is a need for directors’ 
liability insurance and thirty-nine, con- 
stituting the remaining 36% of the 
group, did not see any need for it. 

fhe report points out that within 
recent years the responsibilities of cor- 
poration directors have expanded greatly. 
In addition to the common law obliga- 
tions long governing directorates, there 
is now the responsibility for the accu- 
racy of security registration statements 
defined in the Securities Act of 1933 and 
the Securities and Exchange Act of 
1934. 

Must Share Responsibility 

“As a result of this trend in legisla- 
tion,’ the report comments, “business 
recognizes that today the board of di- 
rectors must share with management a 
full measure of responsibility for cor- 
porate deeds and misdeeds. This is 
especially true where a company’s se- 
curities are listed on national stock ex- 
changes and new issues are sold through 
public offerings. 

“Resignations from corporate director- 
ships by prominent business leaders have 
served to emphasize the increasing dif- 
ficulty of obtaining and retaining prop- 
erly qualified board members. Because 
of the broad obligations that must be 
assumed, some companies have already 
taken steps to protect directors against 
damage claims and nuisance suits by 
providing for indemnification from com- 
pany funds.” 

Results of Inquiry 

The question on how much insurance 
is needed to protect a company and its 
directors against the risk of suits elic- 
ited a wide range of suggested amounts 
among the answers to inquiries by the 
association. With little actual experi- 
ence to guide those who estimated the 
possible extent of the hazard, this wide- 
spread of estimated figures was to be 
expected. 

Beginning with a figure of $10,000, the 
amounts proposed climbed to $40,000,- 
000 and one reply suggested an unlim- 
ited policy. The difficulty of making an 
intelligent estimate is evidenced by the 
fact that only forty-nine companies an- 
swered this question. Of this number, 
four suggested a policy of $10,000, six a 
policy of $25,000, seven a policy of $50,- 
000 and thirteen a policy of $100,000. 
Only nine of the forty-five companies 
asked consider it necessary to insure for 
amounts in excess of $500,000. With one 


exception those who suggested larger 
amounts have assets of more than 
$10,000,000. 


“In suggesting a single figure of $i0,- 
000,” the report says, “several companies 
stated specifically that each director in- 
dividually should be insured for this 
amount. Two others who suggested sin- 
gle figures of $25,000 and $100,000 made 
the same _ stipulation. On the other 
hand, some indicated that the single 
figure they suggested referred to a blan- 
ket policy covering all directors. Sev- 
eral who mentioned two-figure limits 
such as $10,000 and $50,000, or $25,000 
and $50,000, stated they had in mind a 
blanket policy for the entire board.” 
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Many in California 
Health Service Group 


SOME INSURANCE TOO CHEAP 
Stanley Cochems ‘Wenden If Companies 
May Not Be Trying to Sell Some- 
thing Public Cannot Afford 


Addressing the “Accident & Health 
Managers Club of Los Angeles, Stanley 
Cochems, executive secretary Los An- 
geles County Medical Association, said 
that California Physicians Service now 


has 20,000 subscribers, with 6,000 physi- 
cians in its panel, and among the sub- 
scribers are 400 groups of five or more 


persons. 

Mr. Cochems’ topic was “What Would 
Insurance Companies Do Without Doc- 
tors?” He said that at the present, 
instead of living under a philosophy of 
taking, there is a trend toward living 
under a philosophy of giving, He de- 


cried both and spoke in favor of a 
middle ground He said he did not 
blame the companies for wanting their 
own doctors to handle compensable 
cases, but on the other hand he did 
not think it was conducive to good feel- 


ing for a doctor to go into a home and 
see the sign in case of an accident call 
so-and-so. 

Mr. Cochems admitted that the aver 
age doctor often doesn’t comply with the 
rules in reporting cases and thereby 
causes confusion. He declared that 
health and hospitalization insurance is 
an insurance company’s business, but 
that most people believe the insurance 
companies set too high fees. He dis- 
agreed with that and said the only flexi- 


rate was the fee of 
the doctor. He wondered if the compa- 
nies are not trying to sell something 
the public cannot afford to buy, 
Not Enough Charged 
The speaker further declared that a 
rate of $1.25 is not enough for health 
insurance, because adequate insurance 
cannot be given for that sum. The 
present problem, he said, could be solved 
by the insurance companies and the 
physicians cooperating. He argued that 


bility in the policy 


there is a fear of state medicine, and 
rightly so; that the present situation is 
forcing state insurance. He made the 


statement that the 
the W.P.A. and the S.E.R. are co- 
ordinating health service, with establish- 
ment of clinics throughout the state to 
forestall state medicine 

Vice-President F. B, Alldredge 
E. F. Hanson, chairman of the 
ance committee for the coming 
Accident & Health Association conven- 
tion in Los Angeles in June, 1941, re- 
ported progress. Vice-President Walter 
E. Mast of the State Association of 
Accident & Health Managers ( ‘lubs, and 
John Ford, secretary-treasurer of the 
same organization, made short talks on 
the recent state convention held in San 
Francisco, 


Physicians Service, 


and 
attend- 
National 


GEO. A, PIERSON PRESIDENT 
Heads Los Augules “Life & Accident 
Ass’n; Autopsy Surgeon Addresses 
Annual Meeting 
The Los Angeles Life and Accident 
Claims Association at its annual meet- 

ing elected the following officers: 

President, George A. Pierson, New 
York Life; vice-president, Preston A. 
3rown, Equitable Society; secretary- 
treasurer, Larry Burford, Pacific Mutual 
Life; executive committee: Larry Doyle, 
Massachuse tts Bonding; Clyde Burgardt, 
Occidental Life; Jack Prusel, Mutual 
Life of New York; James Morris, Mary- 
land Casualty. 

Dr. F. R. Webb, chief autopsy 
in County Coroner Frank C. 
office, spoke on “Autopsy Findings of 
the Coroner’s Criterions in Insurance 
Settlements.” 


surgeon 
Nance’s 


TO ARBITRATE ACCIDENT CLAIMS 
John W. Hill Besemes Head of Depart- 


ment of American Arbitration Asso- 

ciation; Graduate of St. John’s 

The American Arbitration Association 
announces that John W. Hill has joined 
its staff as the head of the department 
dealing with the arbitration of accident 
claims. Mr. Hill is an attorney, a gradu- 
ate of St. John’s University, and has 
been for three years a member of the 
new business department of the Brook- 
lyn Union Gas Co. 

He succeeds Walter Elliot, who has 
been appointed regional manager of the 
West Coast Arbitration Tribunals of the 
\ssociation. Mr. Elliot will leave for 
his new post the first of the year, 

The American Arbitration Association 
first organized special facilities for the 
arbitration of personal injury and prop- 
erty damage cases in 1933 in ee 
with the Sunicieal Court of New York 
City and the State Department of In- 
surance. In connection with this branch 
of its activity, the association maintains 
a panel of 200 lawyers who serve as arbi- 
trators without compensation. 


MEYER TALKS ON JAPAN 


Accident and Health Underwriters Asso- 
ciation of Newark Hears About 
Chances of U.S. Being in War 


Emil G, Meyer, Newark, N. J., presi- 
dent of the Civiceers and chairman of 
public relations, Advertising Club of 


Newark, addressed the Accident & 
Health Underwriters Association of that 
city on November 19 on “Can the United 


Sts ates Keep Out of the Far Eastern 
War Outstanding among his state- 
ments was that. the one thing Japan 


fears more than anything else is a united 
and cooperative front of Great Britain 
and the United States against her. He 
went on to say the at Japan is still oriental 
in thought but is fast turning occidenté ul 
in method. For instance, she is export- 
ing into greater nations and undersell- 
ing them on such commodities as beer 
in Germany, flags, etc. in America. 

“In Japan there is super-capitalism. 
Eight families control about 90% of the 
wealth. Poverty is super- poverty. A 

family of sixteen has an annual income 
of $400 or a yearly 


income of $25 per 
person. Japan’s birth rate is per family 
“a child a year.” Summing up his re- 
marks Mr. Meyer answered the ques- 
tion topic by stating that the United 
States could avoid a war in the Far 
East if China could hold Japan, but if 
China cannot hold back Japan, then the 
United States cannot avoid such a con- 


flict because the victorious totalitarian 
nations would demand a foothold in the 
Western Hemisphere, which the U.S.A. 
would not permit, 

LUNDQUIST HAS “EASY WAY” 
Tells Milwaukee Accident and Health 
Salesmen They Have Been Going 

After Business the Hard Way 

Clayton F. Lundquist, accident 
health department manager, Fred S. 
James & Co., Chicago, says that entirely 
too many insurance agents are still try- 
ing to achieve success the hard way— 
through hard work and long hours. In 
a talk to the Milwaukee Accident & 
Health Association he urged that agents 
“go after business the easy way.” Among 
his recommendations: 

“Toot your horn. Develop your ego. 
Let people know what you have to sell.” 
He said it has been a practice of insur- 
ance agents to attempt to see prospects 
by assuring them they, the agents, did 
not want to sell insurance. “The pros- 
pect immediately begins to wonder why 
the agent is taking up his time. Let’s 
tell the prospect we want to sell him in- 
surance—and let him know he isn’t go- 
ing to get away without buying a pol- 
icy,” Mr. Lundquist advised. 


and 


——_ 
a 


Harry Prevost Points to Policies 
Which He Says Should Sell Easily 


Taking the position that accident and 
health insurance is actually begging to 
be written, Harry Prevost, superintend- 
ent accident and health department 
United States Fidelity & Guaranty, 
writes in that company’s “Bulletin” 
about some policies which he says are 
being offered at bargain prices although 
they provide particularly broad protec- 
tion. Here is his argument: 

“There are some 40,000,000 wage 
ers in the United States. 


earn- 
Two-thirds of 


them have no accident insurance what- 
ever. Of those insured most are inade- 
quately protected either in scope ot cov- 
erage or in amount of benefits. Our 


eyes have been opened by a recent sur- 
vey. We are convinced that our agents 
do not realize the tremendous possibili- 
ties for new business that lies on their 
doorsteps. 

“There isn’t any doubt about the need 
for income protection. Thousands of 
eligible prospects will tell you that they 
have never even been solicited and have 
no idea of the coverage provided under 
modern policies at low premium rates. 


These words may sound exaggerated 
but they are not. Any agent can prove 
them by an hour’s work at the tele- 


phone. 

“Accidents do happen. It is merely a 
question of when and where. Invariably 
they cause increased expenses and re- 
sult in reduced earnings, hence everyone 
dependent on salary or wages needs in- 
come protection. Conditions ten years 
avo that might have deterred the aver- 
age agent from soliciting accident busi- 
ness no longer exist. Ten years ago 
there was a multiplicity of policies; 
one had to be an expert in accident in- 
surance, and moreover there were few 
if any popular priced policies available. 

Favorable Factors 


“We are 


convinced that many of our 

agents have not given thought to the 

following factors which surround the 
writing of accident business today: 

“Current policy forms are clear and 

concise and simply rated; hence the 


agent doesn’t have to be an accident 
specialist to sell them. 

“New policy forms designed to fit in- 
dividuals are available to men, women 
and children, employed or unemployed. 
The age limits range from 10 to 70 and 
the premium rates trom $5 up. 

“Commission rates are high and _ poli- 
cies are renewed year after year. 

“Thousands of eligible prospects have 
never even been solicited and have no 
idea of the coverage provided by current 
policies or the low rates applicable. 


“Reams have been written about ac- 
cident statistics but the fact remains 
that accidents do occur—in the home, 


on the street, at work, at play. 
“Certainly every one dependent on sal- 
ary or wages needs insurance to meet 
the increased expenses which invariably 
result from an accident, also to supple- 
ment reduced earnings during disability. 


Four Popular Policies 

“We suggest for immediate considera- 
tion four of our accident policies which 
strike us as bargains. They are clear 
and concise, easily understood and sim- 
ply rated. They are popularly priced 
and one or all of them can be sold to 
the same person. Two of them can be 
sold to unemployed as well as employed; 
by unemployed we include housewives 
and children, so that one household 
should offer real possibilities for busi- 
ness. Let us look at these four policies. 
The first two are limited to automobile 


accidents; the second two cover any 
kind of accidents. 

“Guaranty Automobile Accident Pol- 
icy— The principal benefits are: (a) 


$3,750 for loss of life; 
percentage thereof for 
or loss of sight; (c) $25 
nity for total disability 
twenty-six consecutive 
week up to four weeks 


(b) $3,750 or a 
dismemberment 
weekly indem- 
not exceeding 
weeks; $10 a 
of partial dis- 


ability; (d) fixed indemnities for hos- 
pital, graduate nurse and non- disabling 
injuries. This policy is issued to em. 


ployed or unemployed men and women, 
ages 18 to 59. The coverage is limited 
to automobile accidents and the premi- 
um is $10. 

“Guaranty Special Automobile Agg¢j- 
dent Policy—The principal benefits are: 
(a) $1,000 for loss of life; (b) $1,000 or 
a percentage thereof for dismemberment 
or loss of sight; (c) payment of al] 
medical, hospital ‘and surgical expenses 
up to a limit of $500 in caring for any 
injury caused by an automobile. This 
policy is issued to employed or unem- 
ployed men, women and children, ages 
10 to 70. Unlike the $10 automobile 
accident policy there is no weekly in- 
demnity feature. The coverage is lim- 
ited to automobile accidents and_ the 
premium is $5. 


Monthly Income Form 
Monthly Income Accident 
policy pays monthly in- 
total disability for the first 
months while the insured is un- 
able to work at his insured occupation, 
and thereafter, without time limit, so 
long as he is unable to do gainful work, 
“This policy is issued to employed 
men, ages 18 to 64, and to employed 
women, ages 18 to 59. The coverage 
applies to any kind of an accident as 
defined. For each $100 monthly indem- 
nity the annual premium for men ranges 
irom $10, Class A, to $22, Class D; for 
women from $16 to $30. 


“Guaranty 
Policy—This 
demimity for 
twelve 


Fixed Indemnities 

“Guaranty Special Income 
Policy—This policy pays a 
demnity for total disability 
fifty-two weeks while the 
able to work at his insured occupation 
and thereafter, without time limit, as 
long as he is unable to do any kind of 
gainful work. Unlike the guaranty 
monthly accident policy, this policy also 
provides fixed indemnities for dismem- 
berment, for sight and for sur- 
gical operations, hospital and_ nurses’ 
expenses. 

“This policy is issued to employed 
men, ages 18 to 64, and to employed 
women, ages 18 to 59. The coverage 
applies to any kind of an accident as 
defined. For each $25 weekly indemnity 
the annual premium runs from $1175 
up, depending unon class of risk. 


Vital Need For It 
that 


Accident 
weekly in- 
for the first 
insured is un- 


loss of 


“Keep in = mind 
needs accident 
needs any other 
argument that 
dent yet, get 


your prospect 
insurance more than he 

form. If he offers the 
he’s never had an acci- 
out your pen and your 
contract, for he’s as good as sold. The 
man who has never had an accident 1s 
in more danger than someone who-has 
had many, because the law of averages 
is about to go to work. Tell him that 
and you'll sell him.” 


MANZELMANN ON P. ¢. VISIT 


George F. Manzelmann, president, 
North American Accident of Chicago, 
is back at his home office from a Pacific 
Coast trip. This was his first trip since 
election to presidency of the company 
and reports from the coast indicate that 
he received a fine reception from North 
American Accident agencies. 





INSURANCE BUYERS MEETINGS 


The Insurance Buyers of Pittsburgh 
have resumed luncheons in the Hotel 
Pittsburgher on the first and third Mon- 
day of each month. Managers of insur- 
ance departments of local offices of in- 
dustries, banks, trust companies and 
other organizations are invited to at- 
tend. The purpose of the meeting is to 
acquaint the assured with various forms 
of insurance contracts and to keep them 
abreast of changes. 
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Wisconsin Supreme Court Passes 


On Illegal Practice of Law Cases 


The Supreme Court of Wisconsin has 
rendered an opinion on an_appeal from 
a judgment of the Circuit Court of Mil- 
waukee County in the case ot State of 
Wisconsin ex rel Junior Association of 
the Milwaukee Bar vs. Abraham M. Rice 
of Whitefish Bay, independent adjuster 
of casualty claims, in which part of the 
trial court’s judgment is affirmed and 
part is reversed. Rice was accused of 
practicing law illegally. 5 

Apparently this decision extends to 
the independent insurance adjuster sub- 
stantially the same rules which were laid 
upon the salaried adjuster some months 
avo by the opinion of the Supreme Court 
of Missouri in the test case of Liberty 
Mutual Insurance Co. et al. v. Jones 
et al, and follows rather closely the 
Statement of Principles enunciated prior 
to that time by the conference commit- 
tee on adiusters, made up of an equal 
number of representatives of the insur- 
ance associations and of the American 
Bar Association. 

Trial Court’s Findings 

The trial court found the facts in ac- 
cordance with the undisputed proof and 
concluded that the following acts on the 
part of the defendant constituted the 
unauthorized practice of law: 

Appearing in a representative capacity before 
a justice of the peace. 

Advising or recommending that an insurance 
company settle a claim asserted against it for 
any amount or sums, 

Advising or recommending that an insurance 
company refuse or reject a claim asserted 
against it. 

Advising or recommending others, including 
insurance companies, of their rights or duties 
towards insurance companies or third persons. 
insurance 


Advising or recommending that 


companies have subrogation or contribution 
claims against other insurance companies. 
Negotiating settlements or adjustments for 
or on behalf of 
others in a representative capacity. 

Engaging in the practice of being an inter- 
mediary between an attorney and third person. 
Advising or offering to advise, and constru- 
ing the rights of insurance companies, claim- 


insurance companies. with 


ants or third persons or their respective rights 
arising out of or by reason of a contract of 
liability, casualty, fire or indemnity insurance 
existing between any insurance company and 
another. 

Selection and preparation of releases, cove- 
nants not to sue, contracts or agreements for 
the settlement or compromise of claims against 
insurance companies or other similar agree- 
ments for or on behalf of insurance companies 
or third persons. (This does not apply to 
Procuring execution of prepared 
where defendant exercises no discretion in se- 


instruments 


lection or preparation or to payment by de- 
livery of check, draft or payment of money in 
discharge of claim.) 

The court further concluded that the follow- 
ing acts or practices of the defendant did not 
constitute the practice of law: Discovering 
witnesses and evidence, taking photographs, 
Statements of witnesses and acts of like nature, 
appraisement of damage to physical property 
where liability is disputed or undisputed. 


Supreme Court Decision 
_ The Wisconsin Supreme Court said 
in the course of its opinion: 

“We conclude that a lay person may 
engage in the business of adjusting 
losses for insurance companies if li- 
censed so to do; that he may hold him- 
self out as engaged in such business by 
writing to insurance companies and in- 
forming them that he is engaged in such 
business; that he may list his business 
in the classified section of telephone di- 
rectories and in insurance papers or 
journals; that in pursuing such business 
when employed by an insurance company 
he may fully investigate the facts of 
any loss, either himself or through his 
employees, obtain written statements, 


Photographs, and may appraise a loss 
or damages to property or damages re- 
sulting from personal injuries and if 
authorized or so instructed by his em- 


ployer he may obtain reports or esti- 
mates of losses or damage to property 
or the extent of personal injuries from 
experts in a particular field, such as 
building contractors, garage men or phy- 
sicians; that he may report all such 
facts so obtained to his employer and 
may comment on the facts found; that 
he may not advise his employer as to 
its liability or nonliability or render ad- 
vice to a claimant. 

Giving advice as to legal rights is 
clearly the function of lawyers. Ren- 
dering legal advice for compensation as 
a customary practice is held to be prac- 
ticing law under all of the authorities 
(Brand Unauthorized Practice Deci- 
sions), and such activities on the part 
of a layman constitute the practice of 
law by him. An adjuster may communi- 
cate to his employer an opinion obtained 
from an attorney and may communicate 
to a claimant an opinion, or the truthful 
substance of it, rendered by counsel for 
his employer or that of a local attorney 
employed by the defendant, but he may 
not communicate an opinion of an at- 
torney as his own. 

Provisions of Judgment 

“In the interest of clarity we _ shall 
discuss specifically the provisions of the 
judgment which ordered the defendant 
to cease and desist from doing certain 
things: Appearing in a _ representative 
capacity before a justice of the peace. 
It is conceded by the defendant that so 
appearing was improper. However, that 
practice was discontinued by the de- 
fendant in 1936, so there is no conten- 
tion that that part of the judgment 
should not stand.” 

Advising or recommending that an insurance 
company settle a claim asserted against it for 
any amount or sums; 

Advising or recommending that an insurance 
company refuse or reject a claim asserted 
against it; 

Advising or recommending to others, includ- 
ing insurance companies, of their rights or du- 
ties towards insurance companies or third per- 
sons; and 
recommending that insurance 
contribution 


Advising or 
companies have subrogation § or 
claims against other insurance companies. 

“All of those orders involve the giving 
of advice and in our opinion clearly con- 
stitute the practice of law and such or- 
ders, in our opinion, should stand.” 

Negotiating Settlements 

Negotiating settlements or adjustments for or 
on behalf of insurance companies with others 
in a representative capacity. 

“We are of the opinion that lay per- 
sons, lay adjusters, regularly employed, 
or lay independent adjusters employed 
by an insurance company to adjust 
losses may properly ascertain the facts 
and negotiate settlements or adjustments 
on behalf of insurance companies. We 
perceive no impropriety in an insurance 
company authorizing its lay adjuster to 
settle small claims or claims generally 
regarded by insurance companies as un- 
economical to contest, such as “nuisance 
claims,” without the specific approval of 
the company’s counsel or its local at- 
torney. If an insurance company, in 
the interest of economical management 
or administration, sees fit to inaugurate 
and maintain such a policy with respect 
to small claims we do not consider that 
the practice of law is involved in such 
settlements.” 

Engaging in the practice of being an inter- 
mediary between an attorney and third persons. 

“Tust what the court sought to re- 
strain is not entirely clear unless that 
order was intended to apply to a situa- 
tion where the defendant employed an 
attorney on his staff and communicated 
to his employer as his own the opinion 
given him by his employe attorney be- 
tween whom and the insurance company 
there was no relationship of attorney 
and client. If so, that order is proper 
and should stand.” 

Advising or offering to advise, and construing 


NEW INDIANAPOLIS COMPANY 


Commercial Indemnity Organizing With 
Ralph J. Daly as President; Founders’ 
Shares of Stock Being Sold 


Commercial Indemnity Insurance Co. 
is being organized in Indianapolis with 
Arthur H. Wyatt as organization direc- 
tor and Ralph J. Daly of Detroit as 
president. The company is now selling 
founders’ shares of stock and at a re- 
cent meeting about seventy-five persons 
from sixty-one Indiana towns were given 
a progress report on the new company. 
Indiana license to do business is expected 
within the next thirty days. Mr. Wyatt 
aided in organizing the Michigan Life 
and Standard Life. 

Officers of Commercial Indemnity in 
addition to Messrs. Wyatt and Daly in- 
clude William A. Shepler, vice-president ; 
William Storen, treasurer; J. T. Hamill, 
secretary, and Albert Stump, attorney. 
All except President Daly are from In- 
dianapolis. 





MEET ON SAFETY COUNCIL 
Hugo Methmann’s Committee Reports 
on Relations of Los Angeles Body 
with Casualty Fieldmen 
The Casualty Insurance Association of 
Southern California met November 18 
and heard the report of a special com- 
mittee headed by Hugo Methmann, Fire- 
man’s Fund Indemnity, on the Greater 
Los Angeles Safety Council and its re- 
lations to the Casualty & Surety Field- 
men’s Association, The discussion was 
all with relation to financial support. 
The National Bureau will not contribute 
and the local council is desirous that the 
local casualty men give financial aid. 
None of the members wanted to ask 
their companies to give, nor did they 
feel like doing it individually when the 

two national bodies would not. 

The proposition was referred back to 
committee. There was no adverse opin- 
ion as to the work being done by the 
council, but the members felt that in 
view of the National Bureau’s position 
it would be unwise for the local asso- 
ciation to take any action at this time. 








HEAR JOHN P. MADIGAN 


John P. Madigan, assistant manager 
in New York of Fidelity & Deposit, was 
the guest speaker at a meeting of the 
Forum Club of the Insurance Society of 
New York held on Monday, November 
18, at 5:15 p.m. in the National Bureau 
of Casualty & Surety Underwriters, 60 
John Street. The subject of the forum 
was “Fidelity Bonds and Forgery In- 
surance.” Applications for membership 
or reservations for admittance to any 
particular session should be made to 
the chairman of the Forum Club of the 
Insurance Society, 107 William Street. 





U.S.CASUALTY GENERAL AGENTS 

The H. V. Godbold Co. agency in 
Richmond, Va., has been appointed gen- 
eral agents of the United States Casu- 
alty. 





the rights of insurance companies, claimants 
or third persons of their respective rights aris- 
ing out of or by reason of a contract of lia- 
bility, casualty, fire or indemnity insurance ex 
isting between any insurance company and an- 
other. 


Giving of Advice 


“This order, in our opinion, should 
stand because it involves the giving of 
advice, the offerine to give advice and 
the passing upon liability or nonliability 
under insurance policies.” 

Selecting and preparing releases, covenants 
not to sue, contracts or agreements for the 
settlement or compromise of claims, against 
insurance companies or other similar agree- 
ments for or on behalf of insurance companies 
or third persons (this does not apply to pro- 
curing execution of prepared instruments, where 
defendant exercises no discretion in selection 
or preparation) or to payment by delivery of 
check, draft or payment of money in discharge 
of claim. 


“In Liberty Mutual Insurance Co. v. 


First State-Wide 
Traffic Conference 


ILLINOIS TAKES INITIAL STEP 
H. F. Hammond of Comsuveetinns Bureau 
Active in Furthering Event That 
May Be Far-Reaching 


An Illinois traffic 
ference is being held at Champaign- 
Urbana, November 26-29 and, according 
to Harold F. Hammond, traffic division 
director, National Conservation Bureau, 
it is the first 
of its kind ever held in this country. For 
this reason it is being watched with 
the closest interest by traffic authorities 
and safety organizations. Satisfactory 
attendance and results at the Illinois 
conference will almost certainly mean 
that similar conferences will be held 
within the near future in many states. 
Authorities in a number of states al- 
ready have communicated with the 
bureau regarding assistance in organiz- 
ing such conferences. 

Good Roads and Defense 

Mr. Hammond has been active in 
planning the Illinois conference, at 
which he will serve as co-ordinator and 
lecturer. Qne of the principal addresses 
will deal with the relationship between 


engineering con- 


state - wide conference 


good roads and national defense. This 
address will be delivered by L. S. 
Harris, executive director, American 


Association of Motor Vehicle Admin- 
istrators. The objectives of this first 
Illinois traffic engineering conference are 
to accomplish the fullest possible ex- 
change of traffic engineering ideas and 
specific details of traffic engineering 
accomplishments. 

Among the many subjects discussed 
are the study and control of speed, 
parking, human and vehicle behavior 
and limitations, signs, signals and mark- 
ings, and administration. The confer- 
ence is attracting a large attendance of 
municipal, county and state traffic and 
highway officials, It is sponsored jointly 
by the Department of Civil Engineering, 
University of Illinois, and the Illinois 
Division of Highways. Included on the 


rangements are Professor C. C. ; 
Illinois School of Engineering; H. H 
Harrison, traffic engineer, Illinois Divi- 
sion of Highways; J. L. Towers, assist- 
ant traffic engineer, Illinois Division of 
Highways, and Mr. Hammond. 





Three Travelers Men 
Complete Thirty Years 


The following Travelers men have just 
celebrated their thirtieth anniversaries 
with that company. They are Frederick 
B. Smith, cashier’s department at 55 
John Street, New York; Earl Ernst, 
supervising payroll auditor at Read 
ing, Pa., and James P. Fay, Jr., cashier’s 
department in Boston. 





Jones, supra, it was held that if in effect- 
ing a settlement of a claim arising under 
a policy of casualty insurance an ad- 
juster fills in the blank spaces of a 
printed form prepared by counsel for 
the company, such act does not consti- 
tute the practice of law. We are in 
accord with that conclusion and so hold 
in this case. It appears that the defend- 
ant had in his possession three forms 
of release furnished by the insurance 
companies v.ho employed him which re 
leases were presumably drawn by therr 
counsel. We consider that as an ad 
juster he had a right to select from hits 
files the proper form applicable to the 
claim settled, fill out the blank spaces 
in accordance with the settlement agree- 
ment and have the claimant sisn the 
same. We consider, however, that so 
much of the order as restrains the ce 
fendant from himself preparing contracts 
or agreements for the settlement or 
compromise of claims made against the 
insurance companies employing him 
should stand.” 
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Brokers Seek Aid Of 
Trade Associations 


COMPULSORY AUTO LAW BATTLE 


Business Organizations in New York 
State Asked to Support Finan- 
cial Responsibility Measure 


The Insurance Brokers Association of 
New York has addressed a letter to 
trade associations throughout the state 
urging them to resist legislation such 
as the proposed compulsory automobile 
insurance measure that will be intro- 
duced in New York next year. The 
brokers are supporting the model finan- 
cial responsibility bill, Form U, devised 
by the Association of Casualty & Surety 
Executives. A copy of that bill is being 
sent to each trade association with the 
aforementioned letter, signed by mem- 
bers of the brokers’ association’s finan- 
cial responsibility committee including 
H. W. Schaefer, J. F. Brennan, Monroe 
Maltby, J. J. Magrath and R. P. Dor- 
land, chairman. The letter reads: 

Contents of Letter 

“There are many reasons why your 
association should oppose compulsory 
automobile insurance as it will be pre- 
sented to the legislators in Albany next 
January. 

“A committee of the Insurance Brok- 
ers’ Association of New York, Inc., has 
been studying this problem for more 
than three years. Despite the fact that 
compulsory insurance would automatic- 
ally increase insurance coverage, we are 
unanimously of the opinion that it would 
not be to the best interests of the public 
and would tend to increase rather than 
decrease accidents. 

“We realize, as you do, that our pres- 
ent motor vehicle law is unsatisfactory 
to the public, to the state, and to the 
motorists. The issue is whether New 
York should follow Massachusetts—the 
only state to adopt compulsory auto- 
mobile insurance—or follow New Hamp- 
shire (and other states) with strict 
motor vehicles codes, fewer accidents, 
safer driving, lower costs and greater 
satisfaction on the part of the nublic.” 

The trade associations are asked to 
work against the compulsory measure 
and join with the brokers in furthering 
legislation that will strengthen the motor 
vehicle law as indicated by the model 
bill. 





Membership Committee Of 


Insurance Society Named 
David C. Beebe, president United 
States Aviation Underwriters, Inc. as 
chairman of the membership committe: 
of the Insurance Society of New York, 
Inc., has selected the following to work 


with him in conducting the society’s 
drive for new members in the coming 
year: 


E. W. Elwell, United States manager, 
Royal Exchange; Samuel L. Dunseith, 
vice-president, New Amsterdam Casu1l- 
tv; Richard V. Goodwin, vice-president, 
Fireman’s Fund Indemnity; John F. Pur 
cell, marine manager, Aetna Casualty & 
Surety, New York; W. Warren Ellis, 
assistant to the president, Insurance 
Brokers Association, New York; Russell 
Rhodes, fire editor, The Weekly Under 
writer, and Wallace L. Clapp, associate 
editor, The Eastern Underwriter. 


TO HEAR T. C. RATHBONE 
T. C. Rathbone, chief engineer, tur- 
bine and machinery division, engineering 
department, Fidelity & Casualty, will 
speak this evening, November 29. at 
Winston-Salem, N. C., before the Pied 


mont section of the American Society 
of Mechanical Engineers. His talk will 
embrace vibration of machinery and 


structures, fatigue failures due to vibra- 
tion and the method of detection of 
fatigue cracks by the Magnaflux process 

John T. Straiton, turbine and ma 
chinery engineer, Fidelity & Casualty 
in the North Carolina territory will as- 
sist Mr. Rathbone in demonstrating ap- 
paratus and instruments. 


Internal Revenue Bond Manual 
Completed by John A. Manning 


John A. Manning, who is in the home 
office production department of National 
Surety Corp., has completed his second 
sales manual, the subject being “Internal 
Revenue Bonds,” which will be a com- 
panion to his recently published Cus- 
toms Bond Manual, The new manual is 
expected to be ready the first of De- 
cember and will give a complete list of 
about fifty types of bonds which are re- 
quired under the laws and regulations 
m products that bear an internal rev- 
enue tax. The manual will be similar in 
arrangement to that on custom bonds 
but will be more informative, emphasiz- 
ing in particular the safeguards used by 
the United States Government and the 
cancellation of internal revenue bonds. 

Presenting a preview in advance of 
publication of the new manual Mr. 
Manning makes the following observa- 
tions on internal revenue bonds and why 
they should be regarded as profitable 
business for the broker or agent inter- 
ested in building his business: 

An Easily Handled Line 

“There are some fifty types or classes 
of surety bonds which, under the Treas- 
ury Department regulations, may be re- 
quired of those who manufacture, use, 
or deal in products which are subject to 
an internal revenue tax. These bonds 
make up a considerable volume of surety 
business. Among the types of concerns 
which are required to give bonds of this 
class are distillers, brewers, rectifiers, 
winemakers, manufacturers of industrial 
alcohol, tobacco, cigars, cigarettes, and 


dealers in alcohol and certain users who 
are entitled by law to withdraw alcohol 
free of tax. 

“Internal revenue bonds are regarded 
by underwriters as being desirable busi- 
ness, as there are only a few of these 
classes which involve any _ substantial 
hazard. Hence, it is a line which is 
easily handled. 

“But far too few brokers and agents 
have interested themselves in this class 
of business. It has been overlooked on 
the assumption that business is available 
in their communities, or that the volume 
of available business is not worth de- 
velopment. This is a mistaken impres- 
sion. Here are some facts in substantia- 
tion: 

Prospects for the Asking 


“There are a great number of dis- 
tilleries, internal revenue warehouses, 
breweries, alcohol and rectifying plants, 
as well as wineries throughout the 
country. The number of tobacco manu- 
facturers is not so great, but cigar manu- 
facturers and dealers in specially de- 
natured alcohol are to be found in every 
community. Manufacturers of cosmetics, 
paints, toilet articles, tobacco, deodorants 
and other products that use denatured 
alcohol or rum for manufacturing pur- 
poses are required to furnish these 
bonds. 

“Tobacco sca stores and warehouses 
are located in the principal ports of 
entry, and internal revenue bonds must 
be given by proprietors of these estab- 
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tobacco, cigars and cigarettes, 

“Under the Treasury regulations 

pes? » al- 
cohol used for scientific purposes ma 
be withdrawn from alcohol plants rd 
warehouses without payment of the Pd 
Hospitals, sanitariums, universities cal 
leges, etc. are privileged to withdraw 
alcohol for such purposes when a bond 
is furnished. 

“When products subject to an internal 
revenue tax are to be used by the 
United States or any governmental i 
partment, such products are tax-free 
but the suppliers of such products are 
required to furnish bonds to assure their 
delivery to the proper person jin the 
governmental department. 

“Bonds of this type, covering distilled 
spirits, wines, malt liquors and alcohol 
are filed with the district supervisor of 
the Internal Revenue Bureau. Bonds for 
cigar and tobacco manufacturers and 
other commodities are filed with the 
Collector of Internal Revenue. Each of 
the forms in common use has a form 
number. These forms may be procured 
at the office of the district supervisor or 
the Collector of Internal Revenue. Usy- 
ally, arrangements can be made for the 


prompt execution of most of these 
classes of bonds. 
“Dp 


srokers and agents would do well to 
seek this business and thereby profit 
by the premiums placed on their books 
They will find that internal revenue 
bonds provide a good entree to other 
lines of insurance.” 





AGENTS FOR NATIONAL SURETY 


Palmer & Dexter to Represent It and 
Its Marine Affiliate; Offices in Forty- 
second Street, N. Y. 


Palmer & Dexter, Inc., New York, has 
been appointed general agent for Na- 
tional Surety Corp. and National Surety 
Marine Insurance Corp. The agency is 
at 122 East Forty-second Street and was 
organized last year by G. M. Palmer and 
J. G. Dexter. Mr. Palmer has had an 
extensive experience in compensation in- 
surance with the Travelers and _ the 
Standard Accident in New York; with 
E. E. Sonneborn, Inc. as vice-president 
and as vice-president of Newhouse & 
Sayre, Inc., both of New York City. 

Mr, Dexter was superintendent of the 
compensation and liability departments, 
Norwich Union Indemnity, and ater 
manager of production. In 1929 he was 
vice-president of Seaboard Underwriters, 
later the Nubel Underwriters, and he 
also had charge of casualty business for 
the Whelpley Agency. 





E. M. WHITBREAD’S NEW POST 


Well Known Producer in St. Louis and 
State Golfing Champion Joims Daniel 
Henry Co.; 11 Years in Field 

Elliott M. “Cotton” Whitbread, well 
known in St. Louis territory as a pro- 
ducer and for his golfing prowess, has 
just joined the Daniel & Henry Co. of 
that city in a production capacity. For 
the past eleven years he has been con- 
nected with one of the large St. Louis 
agencies in a similar capacity. 
“Cotton” Whitbread is one of the out- 
standing golfers of Missouri. On_ two 
occasions he won the championship 0! 
the St. Louis district and has also been 
twice winner of the Missouri _ state 
championship. His acquisition by the 
Daniel & Henry Co. gives the agency 
its second star golfer as R. E. “Dick 
Bockenkamp has been connected with 
this agency for the past ten years. Mr. 
Bockenkamp has also been twice wil- 
ner of the above mentioned golf tourna- 
ments. Thus Daniel & Henry Co. be 
lieves that it now has a pair of golfers 
who can compete with any two golfers 
connected with any other insurance 
agency in the middle west. 





Clifton Blackmon, managing editor of 
Southwest Insurer, Dallas, who is well 
known to insurance newspaper men, has 
been elected an executive councilor 0 
the Sigma Delta Chi, professional jour 
nalistic fraternity. 
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J. W. Irving, Post 1081 
Leader, Ins. Broker 


ae LEGIONNAIRES’ ELECTION 
nder W. R. Ehrmanntraut 

tier Election as President of 

Children’s Camp for N. Y. County 


Newly elected commander of Insur- 
ance Post No. 1081, American Legion, 
New York, is James W. Irving, an in- 
surance broker in the Bronx, who will 
take office at the post’s December meet- 
ing a few weeks hence. First vice-com- 
mander is Arthur Kistner, Yorkshire 
Group; second vice-commander, Emery 
G. Gauch, casualty manager in Eifert, 
French & Co., Inc.; third vice-com- 
mander, Fred J. Hacey of the Aetna 
Casualty & Surety. : 

The job of finance officer in the post 
will again be filled by Charles A, Loh- 
muller, Fireman’s Fund, and service of- 
acer is William A. Brill, Globe & Rut- 
cers. Other elections include Edward 
Ouinlan as adjutant; Joseph E. Stearns 
as judge advocate; Bruce D. Brighton 
and Donald K. Pollock as sergeants-at- 
arms, reelected; Harry Roman of the 
Thos. J. Hogan agency, historian, and 
the Rev. Carl Podin as chaplain. 

Past Commander W. A, Ehrmann- 
traut, American Surety, has been hon- 
ored by his recent election to the presi- 
dency of the New York County Legion 
camp for children at Roosa’s Gap, New 
York. Elected treasurer of the camp is 
Oscar J. Johnson, New York Life, past 
commander, Nylic Post. Long active in 
this work, President Ehrmanntraut will 
ably fill the post, and his selection gives 
added prestige to Post 1081. 

Past commander of Post 1081, Josiah 
R. Loomis, Travelers, is county treasurer. 

Featured at the recent @hanksgiving 
meeting of the post was the election of 
oficers and report by Retiring Comman- 
der Edward T. Glatzmayer, Pearl Assur- 
ance Co., on the year’s activities. 


Cc. W. FRENCH HONORED 








Surprise Luncheon Party Given Him by 

Staff in Commemoration of His 7th 
Anniversary as Seaboard President 
C. W. French, president, Seaboard 
Surety of New York, got a pleasant 
surprise several days ago when his offi- 
cial staff staged a luncheon party in 
his honor at the Bankers Club, New 
York. It commemorated the seventh 
anniversary of his election to the presi- 
dency of the company, and under his 
leadership Seaboard Surety has magle 
outstanding progress, The luncheon, 
kept as a surprise to Mr. French, was 
delightfully informal. 


E, A. DAVIS FUND PRESIDENT 

E. Asbury Davis, president, United 
States F. & G., is serving again this year 
as president of the Community Fund of 
Baltimore whose annual campaign for 
subscriptions lasting three weeks has 
been successfully completed. The goal 
set was $1,189,739 and all but $38,000 of 
that amount had been subscribed by 
November 22. 





TO ELECT OFFICERS DEC. 11 

Annual meeting of the Casualty Un- 
derwriters Association of New Jersey 
will be held December 1! at the Down- 
town Club, Newark, N. J. Featured will 
be the election of officers. Nominating 
committee chairman is W. R. Griffin, 
Commercial Casualty, 





COMERFORD’S 25TH YEAR 
Joseph F. Comerford, Newark branch 
manager of the Maryland Casualty, and 
who heads the Casualty Underwriters 
Association of New Jersey, recently 
Started his twenty-fifth anniversary year 
in the casualty business. 


MRS. MURRAY RECOVERING 
Mrs. Hedwig M, Murray, Portland, 
te, for twenty years with Indemnity 
of North America, is recovering follow- 
ing an operation. 





Arkansas Adopts Own 
Compensation Statute 


WILL BE EFFECTIVE DECEMBER 5 





Another New Law Relates to Venue in 
Accident Cases; Plans for Putting 
Comp. Act in Operation 
At the general election this month the 
workmen’s compensation act adopted by 
the Arkansas legislature last year was 
enacted into law by referendum. It au- 
thorizes contracts by employers with 
private insurers and becomes effective 
December 5. An act proposing a: state 
fund and said to be backed by labor 
interests of the state, was rejected. 
Arkansas now becomes the forty-seventh 
state to set up a workmen’s compensa- 

tion system, 

Also effective December 5 will be the 
referred act which specifies that a per- 
sonal injury suit must be filed in the 
plaintiff's home county or the county in 
which the accident occurred, The pres- 
ent statute, which is repealed automatic- 
ally, permits a plaintiff choice of coun- 
tics as to venue. Thus certain cities in 
which juries have proved generous in 
return of judgments have become cen- 
ters of the damage suit racket. 

Insurance Commissioner Harrison ex- 
pects companies to file new compensa- 
tion rate schedules after 1939 experience 


H. & A. Conference Leaders 
To Meet in N. Y. December 5 


Executive committee members of the 
Health & Accident Underwriters Con- 
ference will be in New York City next 
week for a session of their own in addi- 
tion to attendance at the insurance com- 
missioners’ parley. John M, Powell, Loy- 
al Protective Life, is executive com- 
mittee chairman and will preside at the 
session which is scheduled for Thursday, 
December 5, The previous evening the 
H. & A. Conference leaders will join 
with key men of the Bureau of Per- 
sonal A. & H. Underwriters in a dinner 
party. This was announced several weeks 
ago in The Eastern Underwriter. 





has been examined. Under certain con- 
ditions it is expected that the new act 
permits self-insurance. Governor Bailey 
will confer with H. M, Adkins, gover- 
nor-elect in regard to selection of the 
three members of the state compensation 
commission. An important section of the 
new act limits fees of attorneys who 
take claims on a contingent basis. The 
customary practice is a 50% fee. 

Insurance companies which qualify to 
write compensation under the new act 
will pay an annual fee of $500 plus 2% 
premium tax. Self-insurers will pay $100 
fee and a tax on premiums. At its dis- 
cretion the commission may waive the 
requirement that a self-insurer furnish a 
surety bond, 

















' Agents, agents, give us your answer do. We've got some- 


thing, all for the help of you. — It’s a triple-action sales-promotion plan, 


consisting of (1) national advertising, reaching 2,000,000 prospects a month, 


(2) direct mail material, coordinated to our national campaign, and (3) The 


Employers’ Pioneer, a monthly magazine, loaded with sound, concrete facts 


that lead the way to new business. 





All this advertising 


geared into a vehicle that goes places and makes 


sales — is yours. Yours, if you wish to push Employers’ Group lines. 





You'll Look Sweet In The 
Driver's Seat 

See for yourself. Send for a free 
copy of the latest issue of The 
Pioneer and study the Employ- 
ers’ methods for building pre- 
mium volume. Write to the 
Publicity Dept. 











The 


EMPLOYERS’ GROUP 


as 


110 Milk Street, Boston, Mass. 





THE EMPLOYERS’ LI ABILITY ASSURANCE CORPORATION, LIMITED 


THE EMPLOYERS’ FIRE INSURANCE CO, 


AMERICAN EMPLOYERS’ INSURANCE CO 





HOLMES SO. CALIF. SPECIAL 





Will Join American Automobile January 
1; Is Now Managing Insurance 
Exchange of Los Angeles 
H. W. Holmes has been appointed spe- 
cial agent in southern California by the 
American Automobile, effective January 
1. Born in Arkansas in 1909, Mr. Holmes 
attended University of Arkansas and the 
Wharton School of 
Finance, University 
of Pennsylvania. He 
started his insurance 
career with the In- 
demnity Co. of North 
America at Los An- 
geles in 1931 and 
after four years in 
its underwriting and 
claims departments 
was appointed to the 
management of the 
Insurance Credit 
Clearing Association 
at Los Angeles, After 
three years in that 
post he resigned to become manager of 
the Insurance Exchange of Los Angeles, 

which he is now leaving. 

Mr. Holmes has managed the exchange 
for three years, and has enjoyed the 
friendship and respect of the producing 
forces and local boards throughout Cali- 
fornia. His work in the Profit Motive 
Institute, which has included extensive 
speaking engagements, has been particu 
larly noteworthy, 





H. W. Holmes 


ISTH ANNIVERSARY SIDELIGHTS 


Gavel Presented to New York A, & H. 
Club by Newark Ass’n; Pres. Hammer's 
Regime Gets Appreciation Vote 
A pleasant angle to the fifteenth an 
niversary dinner November 19 of the 
Accident & Health Club of New York 
was the presence of a delegation from 
the Accident & Health Association of 
Newark headed by George L. McDowell: 
Loyalty Group, who is president of that 
association. Graciously Mr. McDowell 
spoke of the cordial relationship exist- 
ing between the two organizations and 
then presented on behalf of his members 
a handsome gavel to Wesley T, Ham- 
mer, the New York Club’s retiring presi- 
dent. In turn this will eo to Robert W 
Pope, Employers’ Liability, newly elected 
to succeed Mr. Hammer as 1941 leader 
of the club. In his acceptance speech 
President Pope pledged his best efforts 
“to carry on the fine record made by 

my predecessors.” 

Missed at the meeting was Fred G 
Burgoyne, one of the past presidents and 
charter members of the New York Club, 
who is now A. & H. superintendent of 
the New Amsterdam Casualty in Balti 
more. Unable to be present he sent a 
congratulatory letter which Presideni 
Hammer read. Final feature of evenin, 
was a rising vote of appreciation to the 
retiring officers of the club, led by 
Harry A, Usher, Aetna Life, for the'r 
record of accomplishment in the past 
year. 





Pacific Mutual Hearing 
Continued Until Dec. 2 


Superior Court Judge Joseph W 
Vickers in Los Angeles has continued 
until December 2, the hearing on the 
order to show cause, in the Pacifi 
Mutual Life case, why the sums allo 
cated to 300 non-can. policyholders of 
the old Pacific Mutual by Insurance 
Commissioner A, Caminetti, Jr., as con- 
servator, should not be vacated. 

The order was issued by Superior 
Judge Ruben S. Schmidt on petition of 
the Pacific Mutual Life (New Company) 
and Will R. Forker. 

When the hearing was called this 
morning it was revealed that thirteen 
other orders to show cause in the case, 
issued by Judges Gould, Kaufman and 
Vickers, at the instance of policyhold- 
ers, were to be included in the trial. 

The policies involved are those of pol- 
icyholders that permitted them to lapse 
and those who refused to accept the 
rehabilitation plan, 
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Insurance Course For 
Rhode Island Ready 


LECTURER TO BE C. I. FISHER 


Sessions to Be Held Mondays Beginning 
January 6; Prize Fund Established; 


Plan of Instruction 
The Rhode Island Association of In- 
first 
year lecture course on fire, casualty and 


surance Agents has announced its 
suretyship beginning January 6 at the 
Rhode College of 


Providence, 


Island Education, 


and continuing on subse- 
quent Mondays. The course will prepare 
Insti- 


ter examinations of the Insurance 


CARLETON I. FISHER 

tute of America April 21 and 22, 1941. 
The association’s committee on educa- 
tion is composed of Carleton I. Fisher, 
chairman, G. L. & H. J. Gross, Inc.; 
Henry L. Burdick, Starkweather & 
Shepley, Inc.; Kip I. Chace, general 
agent; John F. Hartnett, Rhode Island 
Insurance Co.; Robert S. Preston, Spen- 
cer & Preston. 

The course will be given by Mr. Fisher, 
who is casualty and bonding department 
manager for G. L. & H. J. Gross, Inc. 
He is also chairman of the committee 
on education, New England Advisory 
foard. Registration cards will be re- 
ceived by him at 301 Union Trust Co. 
Building, Providence, until January 6. 
The fee is $12.50 for the series of fifteen 
lectures, except that the fee for members 
of the association or of agents’ associa- 
tions of adjoining states and their em- 
ployes or associates in their office shall 
be $10. The reduced fee shall also anply 
to employes of the Providence Washing- 
ton Insurance Co., Rhode Island Insur- 
ance Co. or Equitable Fire & Marine 
Insurance Co 


Prizes Furnished 

\ prize fund of $75 is available through 
the courtesy of the following donors: 
$25 — Equitable Fire & Marine; $25 
Providence Washington; $25— Rhode 
Island Insurance Co. By vote of the 
committee on education, this fund will 
be divided into five prizes to be award- 
ed to the students receiving the highest 
marks in the examination, as follows: 

First prize. $25; second prize, $70: 
third prize, $15; fourth prize, $10; fifth 
prize, $5. 

Genrra! Plan of Course 

The course is designed as an introduc- 
tory course and aims to enable the stu 
dent to construct a solid foundation upon 
which he can build his future insurance 


education. It will not deal with any 
specific branch of insurance per se. II 
lustrative material will be drawn from 
all branches. It will deal with those 
fundamental principles which are com- 
mon to many, or all tvpes of insurance. 
It is not expected that the student when 
completing the course will be familiar 
with any insurance policy or manual, but 
it is expected that he will have a good 
broad knowledge of. the fundamental 
principles and practices of the business 
and that he will be well prepared to 
commence the study of any branch. The 
course serves as the first year of the 
Institute’s progrom of either fire, casu- 
alty or suretyship and a passing mark 
in this course is mandatory for any stu- 
dent desirin™ to obtain a final certificate 
in any of those branches, The associa- 
tion plans to carry on in future years 
with the second and third year lectures 
yr both fire and casualty insurance and 
the second year on suretyship. 


SOUTH JERSEY AGENTS MEET 


New Amsterdam Casualty Holds Educa- 
tional Gathering Called by E. Walter 
Helm, Jr., Philadelphia 

Agents of New 
in southern New Jersey 
educational meeting in Atlantic City 
November 19 which was called by E. 
Walter Helm, Ir., resident vice-president 
and manager of the Philadelphia office. 
‘the speakers and their sub,ects were 
as follows: 

Armand 


\msterdam Casualty 
attended an 


Lanneaux, coveragcs, 


Alex 


discussion on 


public liability 


manual schedule policies; 


P. Schuenemann, Jr, 


interpretation 
interlocxing 


public liability m a claim viewpoint; Fred G. 


Burgoyne, accident and health history and pres 
ent coverages; Lester H. Blumberg, automobile, 
coverages and 


fidelity 


various 
J. Fred. 


blanket 


types of classifications ; 


Eierman, bonds, commercial 


bonds—typc.s, prospects, claims; Joseph 


Il. King, different kinds of public official, judi 
Donald H. Denton, bur 


general dissertation on 


cial and contract bonds; 
glary, robbery and theft 
all burglary forms. 

At dinner Sewell Weech, vice-presi- 
dent in charge of agencies at the home 
office, and by Horace G. Brown, general 
counsel for the company in southern 
New Jersey, spoke. 


Ansorge Made Travelers 
Ass’t Manager in Cleveland 


Noel H. Ansorge, field assistant for 
casualty lines in the Chicago branch of 
the Travelers has been promoted to 
assistant manager of the same lines with 
headquarters in the Cleveland office. He 
is a graduate of Lawrence College and 
joined the Travelers in 1935 after four 
years experience as an inspector for the 
Retail Credit, 


Bonds on Ga. State Officials 
Must Be Countersigned 


Official bonds of Georgia state officials 
and employes must be written or count- 
ersigned by Georgia agents, according 
to a ruling handed down by Attorney- 
General Ellis Arnall, November 19 

Governor Rivers, who requested the 
ruling, pointed out that there is “a law 
requiring that some forms of bonds and 
insurance policies must be written by a 
duly authorized and licensed Georgia 
agent, who is entitled to a commission.” 

The same rule, according to the at- 
torney-general, should be applied to of- 
ficial bonds. 


WADE HUGHES OPERATED ON 

F. Wade Hughes, bonding department 
manager in the Philadelphia branch of- 
fice of the Standard Accident, is recov- 
ering from an operation in Bryn Mawr 
Hospital. 


Vv. K. SIMPSON PROMOTED 


Hartford Accident Appoints Him Man- 
ager of Its Philadelphia Branch; Both 
Agency and Company Experience 
The Hartford Accident & Indemnity 
has appointed Virden K. Simpson as 
manager of its Philadelphia branch of- 
fice succeeding W. Stanley Kite who 

has resigned. 

Mr. Simpson has been a part of the 
Hartford organization for the past nine 
teen years and has been associated with 
its Philadelphia branch since April, 1936, 
when he was appointed superintendent 
of the casualty department. For the 
past two years he has been assistant 
manager. 

Prior to his connection with the com- 
pany’s Philadelphia office, Mr. Simpson 
was with Walter S. Detwiler & Co., 
Inc., Hartford representatives. Thus he 
has had agency as well as company ex- 
perience to fit him for his new post. 

Mr. Simpson is a member of the In 
surance Society of Philadelphia, the 
Downtown Club and the Cynwyd Club. 


FUNDENBURG PRESIDENT 


Seuthern California Surety Gr-u> Elects 
New Officers, His Thirty-one Mem- 
bers and Is Prosperous 

The Surety Underwriters Association 
of Southern California met November 20 
and elected th»: following officers: Presi- 
dent, W. C. Fundenburg, associate man- 
ager, Fidelity & Deposit; vice-president, 
L. H. Schwobeda, bonding superintend- 
ent, Fireman’s Fund Indemnity. secre 
tary-treasurer, R. S. Possinger, bond 
suverintendent, Aetna Casualty & Surety. 

The annual report showed the finan- 
cial affairs of the association to be in 
excellent condition and the number of 
member companies thirty-one, a gain of 
two during the year, 

The proposed new bond for used car 
dealers was discussed and referred to 
the rates, rules and forms committee fo: 
further study. The matter of the asso- 
ciation becoming affiliated with — the 
Chamber of Commerce arb'tration com 
mittee was left to the individual mem- 
bers, although the consensus favored the 
arbitration plans. 


NEAL CHOSEN PRESIDENT 


Special Agent of Fidelity & Deposit 
Heads Chicago Surety Association; 
Madden Vice-President 
The Surety Association of Chicago has 
elected Julian S. Neal president. He 
is special agent for Fidelity & Deposit. 
Other officers elected are Edmond Mad- 
den, manager bond department, Mary- 
land Casualty, vice-president; David J. 
Harper, United States Fidelity & Guar- 
anty, secretary; H. L. Dalton, National 
Surety, treasurer, and E. V. Mitchell, 
Continental Casualty, general counsel. 


PEARSE SPECIAL AGENT 


W2ll Be with Home Indemnity in Cleve- 
land; Was with Hopkinson- 
Burridge-Pearse Company 
Wilfred A. Pearse, Jr., has been ap- 
pointed special agent by the Home In 
demnity in the Cleveland office, which is 
managed by W. L. Read. Mr. Pearse is 
an alumnus of Miami Military Institute 
and of Denison University. Upon grad- 
uation in 1935 he became associated with 
the Hopkinson - Burridge - Pearse Co., 
Cleveland. With that organization he 
devoted himself to production work, his 
interests leaning particularly to casunlts 

coverages and bonds, 

Mr. Pearse has been one of the most 
active members of the speakers buresu 
Cleveland Insurance Board, and has de- 
livered many talks throughout northern 
Ohio. 


HARRY L. SEELER DIES AT 57 

Harry L. Seeler, vice-president of the 
\tlantic City, N. J., local agency of 
Seeler Co., died last week at the age 
of 57. He is survived by a sister and a 
brother, Edward E. Seeler, a member 
of the agency. 





Kite Vice-President 


Ohio Casualty Co, 


TO REMAIN IN PHILADELPHIA 

Resigns Managership for Hartford Acc! 

dent & Indemnity; Has Been Strom 
Organization Man 

W. Stanley Kite has been e jan 
president of the Oh Causa fee 
pre » Casualty and hag 
resigned as manager in Philadelphia for 
Hartford Accident & Indemnj 
a / Pay ity effec. 
tive January 1. Ohio Casualty has estab. 
lished an eastern department in the J, 
surance Exchange, 401 Walnut Streak 
Philadelphia, where Mr. Kite will mai 
his headquarters and supervise all hus 
ness of the company in i 
“tlantic States. — the Middle 
Mr. Kite’s whole business career has 
heen spent in Philadelphia in casualty 
insurance and suretyship. He has been 
vith the Hartford Accident & Indem- 
nity as manager since 1923 and has made 
a fine record in his territory. He began 
i1 the insurance business in the United 
States head office of General Acciden 
later becoming associated with the Globe 
Indemnity in its casualty department 
ond then with the Fidelity & Casualty 
in the bonding division. He was ap- 
pointed agency supervisor of the cas. 
ualty and surety department of Stok 
‘ackard, Haughton & Smith, Philadel 

hia general agents, and was Secretary 
of the Edward W, Patton Co. prior tp 
his appointment as manager for the 

iartford Accident & Indemnity. 
Supports Organizations 

Practically every Philadelphia organi 
ation aiming to improve the casualty 
ind surety business has had Mr. Kites 
ctive support. He is a past president 
f both the Casualty Underwriters Asso- 
‘iation and the Surety Underwriters Ag 
sociation, a@l was president of the Ip 
surance Society of Philadelphia ig 
1937-8. He is a director of the Insur 
‘nce Federation of Pennsylvania anda 
member of the Down-Town Club, Penn 
Athletic Club and the Rolling Green 
Golf Club. 

Ohio Casualty was organized in 1919 
and at once began a steady, substantial 
erowth. Operations were gradually & 
tended in the Middle West, the Far 
West and the East. In July 1939 the 
company purchased the Pennsylvania Ir 
demnity Corp. and reinsured its business 
In its midyear statement the Ohio GF 
ualty reported admitted assets $9,368,139), 
claim reserve $2,489,163, unearned pre 
miums $3,405,900 and policyholders’ sut 
plus $2,700,000 including its $6000 
capital. 


JAMES SPECIAL AGENT 


Attached to New England Branch of 
Standard Accident at Boston; Has 
Been with Company 8 Years 
Clayton W, James, has been appointed 
special agent in the New England branch 
office of Standard Accident at Bostom 
He has been in the Standard’s home 

office in Detroit for eight and a 
vears. For four years he was an unde 
writer in the personal accident 
health department and from there Wa 
transferred to the general liability and 
compensation department where he 
served as an underwriter. He was e“te 
cated at University of Southern € 
fornia and University of Detroit. 


HARRY ROTHBERG PRESIDENT 
Harry Rothberg of the National Sure 
ty Corp. in Newark has been elé 
president of the Insurance Square 
i New Jersey. Associated with hina 
Fred Hagney. Jr, as first vice-pres 
Ilerbert Guempel, second vice-presidem 
T. R. Roller, secretary; W. A. B 
man, treasurer. - 
- —_ — —EE ? AS 
METHMANN ADDRESSES AGENTS 
Hugo Methmann, Los Angeles b i 
manager for Fireman’s Fund Indem i 
talked on the new comprehensive #4] 
bility policy before the Santa Monta 
3ay Agents Association, November 
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